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Looking back over 1933, the U. S. F. & G. 


acknowledges a debt of gratitude to its 
army of agents and brokers. Through 
their efforts in behalf of sound insurance 
protection, each has been a constructive 
‘force in his own community, each a con- 


tributor to local growth and progress. 
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FIDELITY AND GUARANTY FIRE CORP. 
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BALTIMORE, MARYLAND 



































An characteristics of a company 
that appeal to agents are found in THE EUREKA- 
SECURITY FIRE & MARINE, Ohio’s oldest 


stock fire company and one of the real old fire 





companies of this country. Age, strength, proven 
| ability, friendliness, conservatism, sincere man- 
| agement, financial stability, integrity, agents’ 
loyalty, intelligent claim policies and progres- 
siveness are features that have appealed to our 
agents for sixty-nine years. Are you interested 


in such a company? 


THE 


EUREKA-SECURITY 


‘al? FIRE & MARINE INSURANCE CO. 
EUREKA: SECURITY 


ct Mann Established 1864 


Clues 


{ CINCINNATI, OHIO 





LARGE ENOUGH SMALL ENOUGH YOUNG ENOUGH OLD ENOUGH 
To write lines liberally To give individual attention To grow by giving service To have profited by experience 
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Agents File Code 
Under NRA Plan 


Grow Impatient at Delay of Com- 
panies in Reaching 
Agreement 


EXECUTIVES ARE AROUSED 


Local Men Through Their National 
Body Want Provision on Unfair 
Practices Adopted 


NEW YORK, Dec. 27.—The Na- 
tional Association of Insurance Agents 
filed its code with the NRA administra- 
tion at Washington, D. C., this week in- 
cluding famous section 7 which deals 
with “unfair practices.” Secretary W. 
H. Bennett went to the capital and per- 
sonally saw to it that the document was 
filed. The organization. gave 
official warning to the company execu- 
tives that unless an agreement were 
reached by the end of the year whereby 
machinery could be set up to settle con- 
troversies within the insurance ranks 
themselves the code would be filed. 


officially 


Companies Unable to Agree 


The general committee of company 
executives met last week and evidently 
the members were about as far away as 
ever from reaching an agreement for 
presentation to the agents. The Na- 
tional association offices have been bom- 
barded by members from all parts in- 
sisting that the code be filed. It was 
felt that a reasonable time should be 
given the companies to try to get to- 
gether. When the agency organization 
management became convinced that the 
companies were getting nowhere and 
were as far away as ever from arriving 
at a concord, it was decided to file the 


code. 

Will Probably Cause a Rift 
The action of the agents will un- 
doubtedly upset future conferences in 


the plan for all hands to get together. It 
will likely cause a rift between the com- 
panies and organized agents. The com- 
panies have been very much opposed to 
agency organization filing a code with 
any more restrictive measures than were 
found in the original code filed by the 
insurance interests. When the com- 
promise was made that the National As- 
sociation of Insurance Agents would 
take no further action until the com- 
panies had worked out the mechanics 
of an agreement whereby trade contro- 
versies could be adjusted within the 
business itself, the agents evidently con- 
cluded that a reasonable amount of time 
should be given for the companies’ ne- 
gotiations to be consummated. The 
agency organization offered a plan to 
the companies and sub-committees were 
appointed by the fire, casualty and 
marine interests to consider these. 
Meetings have been held but evidently 
the agency association felt that the com- 
panies were making but little progress 
(CONTINUED ON PAGE 8) 





Marine Definition Leaves 
Some Problems to Solve 


CITE “PERMANENT RESIDENCE” 


Difficulty of Properly Protecting Con- 
tractors’ Equipment Another Ques- 
tion Facing Producers 


The definition of marine companies’ 
writing powers phrased by the National 
Convention of Insurance Commission- 
ers and approved by a large number of 
states has raised some puzzling ques- 
tions with inland marine companies and 
agents and brokers writing this business 
who are desirous of adequately covering 
their assureds. 

One of the puzzles is the term “per- 
manent residence,” which marks the line 
beyond which marine companies cannot 
go. It is said no satisfactory definition 
of the term has ever been given. A man 
for instance might maintain his legal 
address and summer residence in a 
northern city, vote there, but live in a 
Florida or California winter home nine 
or ten months of the year. 

At first glance it might be taken that 
the winter home in the south would not 
be permanent residence and therefore 
marine companies could step in there 
and write coverage on a transportation 


form. However, it is a fine point that 
must be decided before marine com- 
panies can be sure of their ground. 


There undoubtedly will be some conflict 
and overstepping of the bounds until 
satisfactory definition of the term is ren- 
dered. 


Effect on Contracting Risks 


Although the contracting business is 
far below normal, it is believed it will 
be one of the first businesses to spurt 
when recovery comes. The marine defi- 
nition has set up a problem for agents 
and brokers in covering their contractor- 
assureds adequately. Contractor’s equip- 
ment coverage is a line which marine 
companies have written profitably for a 
long time on a transportation basis. 

Under the new definition, however, 
contractor’s equipment stored in the con- 
tractor’s permanent quarters cannot be 
covered by marine companies. This is 
a privilege left to the fire and casualty 
companies. 

When contractors are busy their 
equipment is frequently on the move. 
As a portion of the work on a job is 
completed the equipment used for the 
purpose is moved to another job or back 
to headquarters. Heretofore under the 
marine form it has been possible to give 
the coverage at a premium within the 
contractor's means, recognizing that 
only a small part of his equipment, when 
he is busy, will be in permanent head- 
quarters. 


Risk Now Is Spread 


However, under the marine definition 
marine companies will be able to write 
contractor's equipment coverage only on 
the job or in process of being moved. 
It will be necessary for fire and casu- 
alty companies to pick up the coverage 
in permanent headquarters. 

The problem left to contractors and 
agents or brokers is to stay within the 
definition and yet fully protect the con- 
tractor. He may have $100,000 of equip- 





Federal Regulation Deemed 
Not Ideal in All Respects 


HAS SERIOUS POSSIBILITIES 


University Professor Analyzes Old Pro- 
posal at Session of Teachers 
of Insurance 


Although there may be some advan- 
tages derived from federal rather than 
state regulation of insurance, the pres- 
ent complicated times are especially in- 
opportune for such a development, F. G. 
Dickinson, assistant professor of the de- 
partment of economics, University of 
Illinois, secretary -treasurer American 
Association of University Teachers of 
Insurance, stated in an address at the 
annual meeting of the association in 
Philadelphia this week. 

He said to secure federal control it 
would be necessary for the S. Su- 
preme Court almost completely to re- 
verse its ruling in Paul vs. Virginia, or 
for another amendment to the consti- 
tution to be adopted. So long as states 
have power to pass workmen’s compen- 
sation and automobile liability laws, it 
is unlikely they will voluntarily relin- 
quish their right to control companies 
providing insurance under such acts. 
The authority imposing such obligations 
on citizens, Professor Dickinson said, 
is the logical agency for supervising op- 
eration of insurers under these risks. 

Progress 


It often has been said that federal 
control of insurance would bring unifor- 
ity, but Professor Dickinson said much 
of the demand for uniformity has been 
met through the fine work of the Na- 
tional Convention of Insurance Com- 
missioners, especially in recent years, 
great progress having been made toward 
uniform policy forms, convention blanks, 
commissioners’ values, less duplication 
of company examinations, etc. 

He said uniformity is not entirely de- 

(CONTINUED ON PAGE 9) 


Toward Uniformity 








ment value. If he were to attempt to 
cover himself under the new definition 
he must take $100,000 of fire and casu- 
alty protection in permanent headquar- 
ters, or it might occur that at some 
period he would have some of his equip- 
ment temporarily uninsured. He would, 
however, pay a burdensome premium for 
such protection. 


Chance of Underinsurance 


In the active season he might not 
have more than $10,000 of value in equip- 
ment at any one time in his headquar- 
ters, the rest being on the job or in 
transit. On the other hand if he should 
assume that he never would have more 
than $10,000 to $20,000 of value in his 
main yard and cover only that amount, 
taking transportation policies for the re- 
mainder he might find a loss occurring 
when he had a large amount of value 
in his headquarters, much of it unin- 
sured, and the transportation forms not 
liable. 

Marine men say it is a complication 
which apparently was overlooked in 
drafting the definition and some modifi- 
cation should be made to cover it. 





Beas Brokers Get 


Corn Insurance 


Same Firms That Handle Cotton 
Cover Plus Chicago Agency 


Favored 


COVER INTEREST OF CCC 


Rollins, Burdick, Hunter Is Fourth 
Agency Named—Missouri Takes 
Steps to Qualify for Loans 


WASHINGTON, D. C., Dee. 
Insurance of corn covered by Senne 
of the Commodity Credit Corpora- 
tion is being handled through the 
same brokers as is the insurance of 
cotton with the addition of a Chi- 
cago firm. 

The brokers handling the corn in- 
surance are Robins & Weil, Greens- 
boro, N. C.. Adams & Porter, Hous- 
ton, American General Agency, New 
York, and Rollins, Burdick, Hunter 
Company, Chicago. 





The 


passed a state 


Missouri legislature has just 
wiles 
corn farmers in that state may 


ventage 


law, so that 
take ad- 
Credit Cor- 
bushel loan 


of the Commodity 
poration’s 45 


cents a offer 


on corn. 
These loans are being made available 
CCC to 
which have created machinery for 
the grain, sealing it and is- 


suing farm warehouse certificates. 


by the farmers in those states 
only 
inspecting 
Such 
machinery has been created in Illinois, 
Iowa, Nebraska and in certain counties 
in Colorado, Minnesota and South Da- 
kota. 
Although 
chinery, the 
in that state. 


North Dakota has the ma- 
CCC is not making 
Differs 


Missouri Law 


The Missouri warehouse law differs 
from similar statutes in other states in 
that it requires the owner of the 
to obtain an insurance policy before a 
warehouse certificate can be issued. 
Therefore, a separate insurance policy 
will be issued for every bin of corn in 
Missouri on which loans are made. This 
will have the effect of distributing the 
coverage among local agents much more 
widely than if the insurance were 
placed, following the issuance of certifi- 
cates to cover the interest of banks and 
other lending agenties, which make corn 
loans, eligible for discount at the Com- 
modity Credit Corporation. 

There is much interest among insur- 
ance men as to what insurance company 
or companies and what insurance brok- 
ers or agents have been designated to 
carry and handle the corn insurance 
covering the interest of the CCC. The 
forms, which were published by the 
Western Actuarial Bureau, merely cover 
the interest of the lending agency and 
this insurance terminates when the loan 
is assigned by the bank to the CCC. 
Although probably most of the loans 
will be made by banks and other lend- 

(CONTINUED ON PAGE 9) 
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Reinsurance and Currency; 
Need Sound, Stable Value 





By H. ERNEST FEER 


Vice-President American Equitable 


Although this article was prepared by 
Mr. Feer for the Reinsurance Number, 
which is part II of this week’s edition, 
the subject matter is broader than re- 
insurance, and it is therefore presented 
as a feature of the regular edition. 

At a time when this country is widely 
discussing the currency and its value, 
it is not amiss to consider from the 
standpoint of reinsurance at least two 
of the plans concerning the currency 
that stand in the foreground of public 
interest. 

Insurance 
corporations. 
and transfer capital. 
companies the transfer 
in the foreground. Steadily, day by day, 
they move capital, money, from places 
of abundance (premium payer) to places 
of distress (loss claimant). 

The nature of treaty companies is 
substantially similar, but the time ele- 
ment, the storage function, is more 
prevalent. A treaty company has as its 
assureds the various ceding offices. 
They are infinitely fewer in number 
than the assureds of a direct company. 
Further, each of these assureds should, 
and in a normal fire treaty does, produce 
enough premiums for the reinsurer to 
pay out of such premiums the losses 
and commissions and to retain a profit. 
It is the function of the reinsurer to 
accumulate this profit over a period of 
years and to have it available for the 


companies are moneyed 
Their function is to store 
In direct writing 
operations are 


future case where the treaty becomes 
unprofitable, meaning that the treaty 
premiums are less than the combined 
commissions and losses. 
Reinsurer Has Intense 

Interest in Developments 

The reinsurance company, therefor, 
has a particularly large interest in all 


developments affecting the currency, the 
financial basis of the country. It stands 
very near to the life insurance company 
in its wish to see the currency retain a 
reasonably constant value from year to 
year. This constancy of value is at 
present discussed very broadly in the 
United States. In particular, there are 
two sets of ideas that merit attention. 
On the one hand is the plan of a man- 
aged currency. For the present, this 
is only a theoretical proposal born in a 
university and brought into the church 
of publicity by the baptism of govern- 
mental approval, when the President 
last July outlined the plan of a dollar 
that a generation from now would buy 
the same quantity of a given com- 
modity, say wheat, as it does today. In 
the past commodities fluctuated in value 
while the currency remained stable in 
relation to gold. In the future com- 
modity prices shall remain stable under 
this plan, while the gold content of the 
dollar shall fluctuate. Opinions are 
greatly divided about this plan being 
practical. Assuming, however, that it 
can be put in operation safely, reinsur- 
ance should derive reasonable benefits 
from it, because it will serve to stabilize 
such factors as amounts of insurance 
and cost of loss repairs. Whether these 
benefits may, on the other hand, be lost 





through the uncertainties in the invest- 
ment market is open to debate, but the 
whole plan merits a friendly and in- 
tensive study on the part of insurance 
interests. 

On the other hand squarely stands 
the question of currency inflation. The 
discussion of inflation leads reer | to 


gold standard. This 
is an extremel term, wn Re can 
mean free gold circulation from country 
to country, gold support of the cur- 
rency, free exchange of paper currency 


the question of the 


1 
ioose 


v 


| meantime the 





| tion. 


vention of 


into gold, etc. It is all very difficult to 
comprehend, even for prime ministers. 
Disraeli is reported to have said that 
more people have gone crazy from the 
study of the gold standard than from 
love. However, the flood of informa- 
tion, instruction and propaganda now 
appearing from inflationists and sound 
money people is gradually making clear 
certain fundamental facts concerning 
gold and money. Among them are: 

That there are maine two kinds of 
inflation, namely, of credit and of cur- 
rency,; 

That in the past a currency was con- 
sidered sound if based by gold in the 
ratio 40 to 100, meaning $40 gold should 
support $100 in paper money; 


That currency inflation is talked of 
when bank notes are put into circula- 
tion far in excess of the above ratio. 
(Germany 1920-1923). 

Events Directly Affecting 

Currency Since April 

An inflation of credit had already 
taken place to a large extent under 


Hoover, mainly in the form 
federal bonds by the 
Federal Reserve banks. It is extensively 
practiced today in the same form and 
also through heavy loans by the R. F. 


President 
of purchases of 


C. and other government agencies. Its 
effect on commodity prices, security 
prices, general prosperity and other 
tactors of economic life naturally in- 
terests insurance companies. Perhaps 
credit inflation is beneficial, perhaps it 
is not. At any rate, its existence can 


not be denied, nor is it today the chief 
object of concern. 

The insurance companies are con- 
cerned, however, or should be, with the 
events which have directly affected the 
currency since last April. To name 
them in their order of occurrence: 

The embargo of gold exports; ; 

The suspension of convertibility of 
paper into gold; 

The drop of the dollar value in inter- 
national exchange; 

The payment of steadily higher prices 
for gold, first internally and then in 
the world markets. This has the effect 
of making the paper dollar worth less 
and less. 

The theory of this latter step is that 
putting less value upon gold makes 
commodities more valuable and the ad- 
ministration desires to raise the prices 
of raw materials and agricultural prod- 
ucts to the level of 1926. Perhaps it 
will reach this objective, but in the 
American people face the 
danger of a currency inflation. Un- 
doubtedly, the administration does not 
even dream of printing unsecured paper 
dollars. Yet congress last April gave 
it the power to do so up to three billion 
dollars and some times circumstances 
force the hand. We must admit that in 
financial matters things have come to 
pass which a year ago would have been 
considered utterly impossible. By the 
same token, still other developments 
may take place that are considered to- 
day outside all probabilities. 


Outright Inflation Is 
Favored by Minority 


A substantial minority in the country 
today points to outright inflation as a 
certain cure for our economic ills. Per- 
haps they are right. No man lives who 
can fathom all possibilities of an infla- 
Perhaps it may work in this 
country, but after 30 men have died 
through the use of a medicine, why try 
this medicine yourself? 

Paper money, insufficiently 
all secured by a metallic base, 
our age or of 


or not at 
is no in- 
our country. 





It was tried time and again by countries 
large or small and has never in a single 
instance resulted in lasting benefits to 
either the creditor or the debtor class. 
What the debtor class gained through 
the abolishment of its debts, it lost 
through the rising prices all around and 
the complete stagnation of business. 
Further, where is the man who can say, 
“IT am only creditor,” or “I am only 
debtor?” John Doe may hope for in- 
flation to relieve him of the mortgage 
burden on his home, but does he re- 
member that the same inflation will 
also relieve him automatically to ex- 
actly the same degree of his life insur- 
ance? His neighbor with no home and 
no mortgage, but a debit balance at the 
bank, may rid himself of this debt by 
inflation, but does he know that after- 
wards his apartment rent will be in- 


creased immeasurably to pay for the in- | 


real estate? Real 
major portion of 
as very little else 


evitable taxes on 
estate will bear the 
reconstruction taxes, 
is left to be taxed. 


Inflation in France 
Was Arrested in 1926 


An admission is necessary. In one 
major case, it was possible to arrest in- 
flation before the paper money became 
totally worthless. This was France in 
1926, when Poincare, called to power 
by a despairing country, succeeded in 
jamming on the brakes before the car 
rolled over the edge. His brakes were 
ruthless reduction of government ex- 
penditures and ruthless taxation. 

As long as the dollar was convertible 
into gold, although very few ever exer- 
cised this privilege, our currency 
a safe basis. An insurance company, 
fearful of its investments, could transfer 
its assets into cash with reasonable as- 
surance thereby to preserve at least the 
principal for its policyholders. Many 
companies did so in 1932. Today this 
haven of refuge is lost. Evidently cur- 
rency has become an undesirable com- 
modity, the government itself wishing 


it to become less valuable. Companies, 
therefore, must trust to their mort- 
gages, stocks and bonds for investment. 
Let us see what becomes of them in 


an inflation. 


Insurance Companies Need 
Real Value Behind Dollars 


Mortgages and bonds, being fixed 
debts, move with the currency and 
would disappear with the dollar. They 


might even disappear faster, because the 
earnings of many corporations could be- 
come curtailed to such an extent as to 
imperil interest payment. Stocks in an 
inflation might have a period of specu- 
lative rise, but the inevitable collapse 
of business activity which has accom- 
panied every other inflation, would spell 
bankruptcy for many concerns, or at 
least passing of the dividends. From an 
investment standpoint, therefore, insur- 
ance companies have a very vital in- 
terest to see speedy return of a secure 
metallic basis to the currency. Per- 
haps this basis need not to be the one of 
last March. Perhaps the country could 
safely withstand devaluation of the dol- 
lar from 100 to 60. This is a question 
for economic and monetary experts to 
decide, but the country does need, and 
insurance companies before all do need, 
a real value behind the paper dollars in 
their possession. Without it the dol- 
lar is defenseless, not only against other 
currencies in the international market, 
but against the whims of the people 
themselves. 

After a currency has lost the support 
of gold, the only tangible support left to 
it is-the taxing power of the govern- 
ment. For the rest, the paper currency 
floats in the air and the American dol- 
lar largely floats at present. The 
country is not alarmed about it because 
the dollar continues to buy in the inter- 
ior as much as before. Suppose, how- 
ever, that prices begin to rise in accord- 
ance with the wish of the government. 
The average man then must realize that 
the government desires the paper dol- 


so 


lar to be worth less and less and that ; 


there is no gold convertibility any more 


had ; 





upholding the dollar. May not the ay. 
erage man begin to wonder about his 
dollar? May he not desire to get rid 
of this dollar rather than keep it for a 
rainy day? To ask the question is to 
answer it. And if a million of Mr. Ay- 
erage Man should come more or less 
simultaneously to this realization, might 
it not assume the character of a money 
panic? Who is the man bold enough 
to guarantee that this could not take 
place in this country after the experience 
of last January and February, where a 
gust of popular panic directed itself 
against the banks with disastrous re- 
sults. 


Should Make Known 
Desires as to Currency 


This article is not meant to alarm, but 
the situation surrounding our money is 
serious enough for insurance interests 
to study the problem, realize the dan- 
gers inherent to monetary confusion and 
make their wishes for a reliable currency 
known. 

The example of England is frequently 
cited as a proof that our departure from 
the gold standard was necessary and 
that, far from endangering the country, 
will benefit it. To my mind the case of 
England proves exactly the opposite. 
England was forced off the gold stand- 
ard by factors beyond its control. The 
United States left it voluntarily. Both 
countries desire to reduce prices of their 
exported goods in the world markets, 
but in the interior England wished to 
keep prices down. The United States 
wishes to raise them. England reduced 
its government expenditures. The 
United States is increasing them under 


an ordinary or extraordinary budget 
enormously. England resolutely set its 
face against increases in the printed 


money. Congress authorized the Presi- 
dent to issue greenbacks up to three 
billion dollars, and heavy pressure is put 
on him to exercise this right. Eng- 
land’s procedure may serve as an ex- 


‘ample how to leave the gold standard 


and still escape the dangers of currency 
inflation. Can the United States, who 
started from different premises, and 
strive to reach an exactly opposite goal, 
expect that their procedure will work 
out as it did for the old country? 

It is true that the enormous deposits 
of gold still remain in the vaults of our 
central bank. This gold could at any 
moment be “shoved” underneath the pa- 
per dollar to support it again, but it is 
equally true that little intention seems to 
exist at Washington at this moment to 
do so. Quite to the contrary, the gov- 
ernment is steadily exercising its pow- 
ers to make the paper dollar less and 
less valuable. The country at present 
believes, and perhaps justly so, that 
these operations are merely an attempt 
on the part of the government to find a 
new gold value for the dollar com- 
mensurate with the burden of our in- 
terior debts and the competitive require- 
ments in the world market. As long as 
such new gold value has not been de- 
clared, however, the government will 
continue to be under heavy pressure to 
devalue the paper dollar still further by 
issuing more of it. This pressure, to 
which must be added the heavy extra- 
ordinary expenses incurred by the gov- 
ernment, contains sources of increasing 
monetary confusion. 


Public Opinion and a 
Sound and Stable Money 


Perhaps the wisdom of the admin- 
istration, or an improvement in the gen- 
eral business situation will avoid this 
danger, but there is only one sure way 
of preventing it, that is, education of the 
public mind and mobilization of a well 
organized public opinion in favor of 
sound and stable money. The present 
times are fully comparable with the free 
silver agitation under Presidents Cleve- 
land and McKinley, with the one funda- 
mental difference that in those days the 
inflationists were in the opposition while 
the government staunchly stood for 
sound money. Today the government 
makes its position a riddle. Perhaps it 
waits for the voice of the people. 


— 


om = oe > OF el oO Oe oe OD 





, but 
oy is 
rests 
dan- 
| and 
ency 


ently 
from 
and 


sits 
f our 
any 
€ pa- 
it is 
ns to 
nt to 
gov- 
pow- 

and 
esent 
that 
empt 
ind a 


[min- 
gen- 
this 
way 
f the 
well 
ir of 
esent 
. free 
‘leve- 
inda- 
s the 
while 
for 
ment 
ps it 





December 28, 1933 


THE 


NATIONAL UNDERWRITER 








Judge Questions 
Insurance Men 





Gutknecht Interested in Practices 
of Insurers in Auto Theft 
Field 


ANOTHER SESSION SET 


Court Feels Key to the Situation Is the 
“Fence” and Not the Youthful 
Thieves 


A number of insurance people ap- 
peared before Judge Gutknecht of the 
Boys’ court at Chicago, at the invitation 
of the judge, to submit to something of 
an inquisition as to practices in the auto- 
mobile theft field in that city. The in- 
surance men who were questioned were 
J. J. Cavanaugh and H. C. Dillon, claim 
manager for the Inter-Insurance Ex- 
change of the Chicago Motor Club, and 
Leo J. Cummings of T. J. Houston & 
Co., adjusters for Marsh & McLennan. 
Also in the courtroom were J. Wiley 
Burden, automobile superintendent Hart- 
ford Fire, and chairman joint automobile 
theft committee of the Automobile Sup- 
erintendents Club of Chicago and the 
Western Loss Association, and J. A. 
McClelland, loss superintendent, Great 
American, who is vice-chairman of the 
joint committee. Al Faehy, manager 
Central Auto Service Bureau, the central 
salvage depot, which was created 
through the work of the joint commit- 
tee, was on hand. 

The, advance publicity indicated that 
Judge Gutknecht was aroused because 
of the alleged practice of insurance com- 
panies of selling stripped automobiles 
to “fences,” who, in turn, hired boys 
to steal parts with which to build up 
these stripped cars. The immediate 
cause of the inquiry was the confession 
of H. L. Ellingham, a_ confessed 
“fence,” who was once employed by Car 
Service, Inc., which is affiliated with the 
Chicago Motor Club. Ellingham was in 
court when the insurance representatives 
appeared before the judge. 

Shows Consideration 


As a matter of fact, the judge was 
considerate of the insurance interests, 
and seemed to be searching for a solu- 
tion to the theft situation. At only one 
time did he show a belligerent attitude. 
He said that he thought that the insur- 
ance companies might be attempting to 
take advantage of the agitation about 
automobile thefts to pitch the rates to 
an unreasonably high level. 

The judge, undoubtedly, was actuated 
to some extent because of the criticism 
to which he has been subjected because 
of his leniency in dealing with automo- 
bile thieves. During the interview with 
insurance people, he expressed the belief 
that the key to the theft situation is the 
“tence” and that few of these were being 
discovered and prosecuted. He feels that 
little or nothing can be accomplished by 
sentencing the youthful thieves, that 
there are always plenty more to take 
their places. 

Mr. Dillon was questioned first. In 
answer to a question from the judge, 
he said so far this year 1,052 cars insured 
in the Motor Club have been stolen, and 
that. 87 percent have been recovered. 
During the year the motor club sold 107 
cars, of which 60 were completely strip- 
ped and inoperable. Thirty-three of 
these stripped cars were sold to Elling- 
ham, who told the judge that he paid 
trom $15 to $250 a piece for them. 

Later on the judge said he had no 
criticism of the Motor Club for its sales 

(CONTINUED ON PAGE 23) 





Harrington Voices Protest 
Regarding Cotton Insurance 


WRITES TO LEGISLATORS 


Atlanta Leader Contends Designation of 
Three Brokers to Handle Coverage 
Violates Recovery Plan 


The action of the Commodity Credit 
Corporation in designating three brokers 
to handle the cotton on which the CCC 
makes loans of 10 cents a pound runs 
contrary to the theory of the recovery 
movement, according to W. Eugene 
Harrington, prominent local agent of 
Atlanta, who has written to United 
States Senators George and Russell and 
Congressman Ramsteck. The National 
Association of Insurance Agents had 
proposed a plan for handling the cotton, 
whereby Mr. Harrington would have 
placed the insurance in behalf of the 
agents throughout the south. 

The essence of the recovery’ move- 
ment, Mr. Harrington stated, is to dis- 
tribute income from commodities in the 
various sections, rather than to concen- 
trate it in relatively few hands. Mr. 
Harrington contended a hardship has 
been worked upon the agents in the cot- 
ton growing belt, who are disappointed 
at the lack of consideration which they 
received from the government bureau. 

“We feel,’ he stated, “that such a 
grave injustice has been done as to 
warrant our calling upon those repre- 
senting us in the United States Senate 
and Congress to correct this injustice 
and similar requests are being addressed 
to every congressman and_ senator 
throughout the south and they urgently 
request that you lend the full strength 
of your influence toward the objective 
desired. 

“If you will be good enough to let 
me have your reaction in order that it 
may in turn be reported to our state 
officers and the membership throughout 
Georgia, I shall be greatly obliged.” 


J. C. O’Connor Takes Charge 


Owing to the death of C. R. Hebble, 
editor and manager of the “Fire, Cas- 
ualty & Surety Bulletins,” published by 
The National Underwriter Company at 
its Cincinnati office, after prolonged ill- 
ness, J. C. O’Connor, at present associ- 
ate editor of the “Insurance Producers 
3ulletins,” will succeed Mr. Hebble with 
headquarters in Cincinnati. Mr. O’Con- 
nor has had several years experience in 
preparing educational material for local 
agents and brokers and was recently 
admitted to the Illinois bar. He will 
prove a decided acquisition to the rap- 
idly growing “Fire, Casualty & Surety 
Bulletins.” 








Secretary of Home to 
Join Great American 











JOHN C. EVANS 


John C. Evans, who resigned as secre- 
tary of the Home, is joining the Great 
American. He was in charge of south- 
ern business for the Home. In what 
capacity he will serve the Great Ameri- 
can has not been announced. 








Agents Are Liable for Loss 


in an Unlicensed Company 


The Tennessee court of appeals at 
Knoxville in Citizens Bank & Trust Co. 
vs. Scott & Sanders handed down an in- 
teresting decision holding an agent li- 
able if a loss occurred in an unauthorized 
company and was not paid. The court 
at Knoxville said that the defendants as 
agents wrote a policy on staves, which 
were destroyed by fire, in an unlicensed 
company. The court said, “Our statutes 
make the agents who do this personally 
liable for the loss and the chancellor 
gave judgment against them. The agents 
are entitled to advance defense available 
to the insurance company, with the ex- 
ception of the failure to furnish the 
company proofs of loss but in this case 
the company had no defense. The bank 
was named as trustee in the policy and 
this was notice it was not the sole and 
unconditional owner. The decree is af- 
firmed.” 


The North Carolina department has 
adopted the definition of marine writing 
powers as approved by_the National 
Convention of Insurance Commissioners. 
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H. Lleyd Jones, controller at the 
United States head office of the London 
Guarantee & Accident, has been made 
assistant manager. Page 26 
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President H. A. Behrens of the Conti- 
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Commercial Gasualty and Metropolitan 
Casualty from the compensation line is 
studied. Page 25 





Claim Agitation 
Doing Much Harm 
Stock Company Executives De- 


Charges Their 
Agents Make 


plore 


SAY TALK NOT JUSTIFIED 


Declare Code Discussions Have Brought 
Out Unfair Accusations and In- 
flammatory Statements 


Undoubtedly some home office execu- 
tives are becoming very solicitous over 
the agitation on part of agents through- 
out the country in connection with the 
filing of a more stringent code to govern 
producers. The executives are not ques- 
tioning the right and privilege of the 
agents to do this but they do feel that 
the agents fail to appreciate the danger 
which may result from more exacting 
provisions in a code. 

The immediate reaction against the 
companies themselves 1s the inference 
left by many agents in their discussions 
that there are pronounced evils in the 
business which the companies will not 
or cannot correct and the only way to 
get relief is through governmental in- 
tervention. In the discussions, some of 
the agents have left the impression that 
the companies are not honestly and con- 
scientiously endeavoring to do their part 
in bringing about needed improvements. 
The point is made that they are making 
the way hard for the legitimate agent 
and are bringing into the business side- 
liners and parasites who render no real 
service. In a number of discussions the 
statement has been made that the com- 
panies alone are responsible for the un- 
satisfactory conditions. 

Effect on Stock Companies 

Some executives have already felt the 
effect of this line of talk on their busi- 
ness. It is claimed that the non-stock 
companies are employing to good ad- 
vantage these statements made by 
agents, endeavoring to show insurance 
buyers that if the charges made by the 
agents are true, then their insurance 
should be placed elsewhere. It has been 
found that business has already been 
shifted from stock companies to non- 
stock through the force of these argu- 
ments. 

Executives who have expressed them- 
selves declare that the agents are exag- 
gerating the supposed evils which after 


all are largely competitive and trade 
controversies and do not concern the 
public. The agents desire to get all 


policy-writing agents on the same level 
but the companies argue that through 
long periods there have developed plans 
of operation which have been imbedded 
in the soil and now it is very difficult to 
uproot them. The controversies center 
about non-policy-writing agents, branch 
offices, bank agencies, over-head writing, 
the ravages of non-resident brokers, etc. 
Opinion of an Executive 

One prominent executive in discuss- 
ing the situation makes this statement 
to THE NATIONAL UNDERWRITER. 

‘The statements made by the agents 
that there are prodigious evils in the 
business have certainly harmed their 
own companies. We have felt it in 
many places. Naturally our competi- 
tors use this against us and I refer now 
only to the non-stock competitors. If I 
were selling mutual insurance I would 
want no better argument than to take 
the statements the stock agents are 
making about their own companies. In 

(CONTINUED ON PAGE 11) 
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Resume of the Agents’ Code 





The trade practices portion of the 
code filed this week by the National As- 
sociation of Insurance Agents was 
printed in THE NATIONAL UNDERWRITER 
Nov. 2. It prohibits charging rates 
lower than those established by rating 
authorities; prohibits misrepresentation 
by the producer to the assured or in- 
surer; bans rebating; prohibits paying 
nonpolicy writing agents, brokers, etc., 
more than the commission determined 
by the local code committee. 

Under the code, total acquisition cost 
of fire branch offices could not exceed 
the prevailing local agency commission 
scale and for casualty branches the pre- 
vailing general agency scale. It restricts 
casualty companies to the number of 
branch offices, general agencies and re- 
gional agencies as fixed in the acquisi- 
tion cost rules. It prohibits producers 
from receiving or paying to other pro- 


ducers commissions in excess of the 
prevailing schedule established by the 
local association. Producers are re- 


quired to operate in compliance with the 
rules of the local association. 


Solicitation in violation of resident 


Death of C. R. Hebble Has 
Removed National Figure 


Charles R. Hebble, 
ager of the Fire, Casualty & Surety Bul- 
letins, published by the National Un- 
derwriter Company, died Tuesday morn- 
ing at the Good Samaritan Hospital in 
Cincinnati where he had lain for some 
weeks suffering from tumor on the brain. 
Up to the time Mr. Hebble went to the 
hospital for observation he was appar- 
ently in good health, although suffering 
from headaches, which he attributed to 
overwork. In connection with his edi- 
torship he was interested inactively in 
an insurance agency with his two sons 
and St. Clair Bevis, but the partnership 
with Mr. Bevis had recently been sev- 
ered, after an association of 14 years. 
Previous to that he had been special 
agent of the Employers Liability for 
eight years in the T. E. Hanlon general 
agency of the Employers in Cincinnati. 


editor and man- 


Was a Native of Xenia, O. 


Mr. Hebble went to Cincinnati from 
Xenia, Ohio where he was born 59 years 
ago and where his father was also in 
the insurance business, conducting one 
of the well known agencies there. He 
was a graduate of Ohio State Univer- 
sity. He became executive secretary of 
the Cincinnati chamber of commerce in 
the administration of President E. 
Gibbs, of the insurance firm of Neare, 
Gibbs & Co. and on retiring from the 
chamber it was on Mr. Gibbs’ sugges- 
tion that he entered the insurance busi- 
ness. His long experience in the insur- 
ance field, to all phases of which he 
gave careful study, combined with his 
ability to write, admirably fitted him for 
the editorship of the “Bulletins.” He 
established connections with insurance 
authorities all over the country and with 
their cooperation built up an informa- 
tion service for the fire and casualty lo- 
cal agent which attained wide popular- 
ity. He became a national figure in in- 
surance educational work. 

Mr. Hebble possessed high ideals of 
the local agent’s functions and during 
his insurance career emphasized service 
to his clients, among whom he num- 
bered several large concerns. He was 
affable and genial and a man of thor- 
ough integrity, af well as a hard worker. 
His associates in THe NATIONAL UNDER- 
WRITER family and his many friends 
throughout the insurance world suffer 
a distinct loss in his passing. 

He is survived by Mrs. Hebble and 
three children, Howard B, who will con- 
tinue the insurance agency; C. R. Heb- 
ble, Jr.. now with the home office of the 
Suckeye Union Casualty at Columbus; 








agency laws by mail or radio is forbid- 
den. Placing insurance with nonad- 
mitted companies is forbidden. There is 
a provision requiring that the pro- 
ducer get from outside sources prem- 
iums in excess of those on his own 
property, his relatives’ property or em- 
ployer’s. Then there is a clause to en- 
force the overhead writing ‘principle of 
the National Association of Insurance 
Agents. Insurance companies’ employes 
are prohibited from dealing direct with 
an assured. Producers are required to 
remit promptly and are prohibited from 
extending undue credit. 

A producer is prohibited from using 
expiration information belonging to 
another producer. Fictitious fleet writ- 
ing is prohibited, also the sale of insur- 
ance in connection with newspaper or 
magazine subscriptions. Free bid bonds 
are banned. Political subdivisions are 
prohibited from dealing direct with in- 
surance companies. Banks and other 
lending institutions are forbidden to co- 
erce insurance. 

The section provides that other re- 
quirements may be set up by local code 
committees. 


— of Riis ‘Ves 
to Be Forwarded Jan. 25 


NEW YORK, Dec. 27.—Superintend- 
ent Van Schaick has promulgated the 
basis of valuations for securities for 
companies under the jurisdiction of the 
New York department. The instruc- 
tions follow the convention book of 
security values, prepared in accordance 
with the commissioners’ — resolution, 
which will be forwarded about Jan. 25. 

Mr. Van Schaick directs attention to 
the maintenance of reserves for fluctu- 
ations in quotations on bonds and stocks, 
pointing out that any such reserve 
should be confined to bond and _ stock 
values and be entered under liabilities 
with the description of that reserve lim- 
ited to “contingency reserve” except 
where the reserve is to cover the ac- 
tual difference between convention values 
and market quotations on all bonds and 
stocks owned, in which case it may be 
designated as “representing the differ- 
ence between value carried in assets and 
actual Dec. 31, 1933 market quotations 
on all bonds and_ stocks owned.” 

A similar provision may be made for 
reserves “representing difference  be- 
tween values carried in assets for non- 
amortizable bonds and for stocks and 
actual Dec. 31, 1933, market quotations 
on such bonds and stocks.” 


W. J. Graham Dies 


J. Graham, treasurer and man- 
ager of the Hayes Insurance Agency, 
Detroit, Wayne county manager for the 
American of Newark, died suddenly 
Christmas morning following a heart at- 
tack. He was born in L’Anse, Mich., 54 
years ago, and went to Detroit in 1916. 


A. A. Lawson Taken by Death 


A. A. Lawson, long a member of the 
prominent Boston agency firm of John 
C. Paige. & Co., died at his home in 
Arlington, Mass. 





and his daughter Mrs. James Conklin. 
Funeral services will be held Thursday 
of this week at the Church of the Re- 
deemer in Cincinnati. 


Miss Nona E. Chittenden, daughter 
of J. E. Chittenden of Louisville, state 
agent for the North America group, Was 
married Dec. 20 to W. S. Drescher, for- 
merly of Louisville, now resident sales- 
man at Charleston, W. Va., for the Ax- 
ton Fisher Tobacco Co. Miss Chitten- 
den is a niece of H. E. Chittenden, state 
agent for the Home group in Ohio. 
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AS SEEN FROM CHICAGO 











KONITZER WITH TOKIO M. & F. 


A. A. Konitzer, who for eight years 
has been head of the automobile depart- 
ment of Fred S. James & Co. in Chi- 
cago, has resigned to become manager 
of the automobile department in the 
Cook county and brokerage department 
of the Tokio M. & F. and Standard of 
New York. Prior to going with the 
James office, Mr. Konitzer was con- 
nected with the America Fore fleet. 
INSURANCE COMMITTEE ANNOUNCED 

The personnel for the insurance com- 
mittee of the Illinois chamber of com- 
merce has been completed with H. A. 
Behrens of Chicago, president Conti- 
nental Casualty and Continental Assur- 
ance, as chairman. The other members 
are O. E. Aleshire, Chicago local agent 
and head banker Modern Woodmen; R. 
H. Carruth, Chicago, special represen- 
tative Fidelity & Deposit; Attorney 
Homer Cooper, Chicago; John D. Dill, 
Metropolitan Life, Carbondale; A. V. 
Gruhn, general manager American Mu- 
tual Alliance, Chicago; J. S. Kemper, 





president Lumbermen’s Mutual Cas- 
ualty of Chicago; E. V. Mitchell, Con- 
tinental Casualty of Chicago; J. C. 
Peasley, Freeport, president Bankers 
Mutual Life; Walt Tower, secretary 
Chicago Life Underwriters Association; 
George D. Webb, Chicago, Conkling, 


Price & Webb; Henry Abels, vice-presi- 


dent Franklin Life; Dr. F. A. Besley, 
Besley-Osgood Clinic, Waukegan; C. 


M. Cartwright, THE NATIONAL UNDER- 
WRITER; Roy L. Davis, president Chi- 
cago Life Underwriters Association; T. 
E. Dowling, East St. Louis; J. C. Hard- 
ing, manager Springfield Fire & Marine, 
Chicago; Calvin P. King, Chicago; S. 
E. Moisant, Kankakee, secretary Illinois 
Association of Insurance Agents; W. P. 
Robertson, Chicago, assistant western 
manager North America; R. W. Trox- 


ell, local agent Springfield; J. H. Wil- 
son, Massachusetts Mutual Life, Pe- 
oria; W. N. Achenbach, Chicago, west- 


ern manager Aetna Fire; N. H. Bokum, 
Chicago, Massachusetts Mutual Life; 
H. R. Checkley, Mattoon; C. H. De- 
Long, Illinois Life Underwriters Asso- 
ciation, Champaign; N. C. Cochenour, 
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local agent Vandalia; E. A. Henne, 
western manager America Fore, Chi- 
cago; Guy C. Livesay, local agent Cen- 
tralia; E. A. Olson, president Mutual 
Trust Life, Chicago; Chase M. Smith, 
vice-president National Retailers Mutual 
of Chicago; R. E. Vernor, Western 
Actuarial Bureau, Chicago; J. R. Wil- 
son, chief engineer Marsh & McLennan, 
Chicago. 
* ok Ox 
EXECUTIVE COMMITTEE NAMED 
W. B. Flickinger, Chicago, new presi- 
dent of the Society of Life Members of 
the Fire Underwriters Association of the 
Northwest, has appointed as members 
of the executive committee: R. A. Buck- 
man, Illinois state agent Royal; J. M. 
Clark, executive special agent New York 
Underwriters; F. F. Gordon of Milwau- 
kee, state agent Boston and Old Colony; 
W. H. Lininger, western manager 
Springfield; C. J. Munn, Chicago, mana- 
ger Cook County Loss Adjustment 
Bureau; E. S. Phelps, local agent Bur- 
lington, Ia.; A. F. Powrie, Chicago, 
western manager Fire Association; Guy 
A. Richards, local agent Chicago; John 
*, Stafford, Chicago, western manager 
Sun; W. R. Townley, Chicago, Under- 
writers Salvage Company. 
* * * 
OPENS MUTUAL LOSS BUREAU 
H. A. Kuehl, who has been associ- 
ated with the J. S. Kemper & Co. or- 
ganization in Chicago, has established 
the Mutual Adjustment & Inspection 
Bureau at 4750 Sheridan Road, Chicago. 
This is the beginning of what may be- 
come a series of branch bureaus to ad- 
just losses for the mutuals. Mr. Kuehl 
starts with the Kemper losses and un- 
doubtedly the bureau will spread its 
wings until the mutual losses are pretty 
well concentrated in the bureau and its 
branches. 
* * = 
JOSEPH RICE & CO, MOVE 


Joseph Rice & Co., casualty and auto- 
mobile adjusters of Chicago, are mov- 
ing Jan. 2 to more commodious quarters 
in rooms 956-8-60 Insurance Exchange. 
This firm has occupied offices in the 
same location in the Exchange for 14 
years. A branch office is maintained in 
Milwaukee. Mr. Rice started in the 
adjustment business in 1907 and is now 
handling exclusively all claims in this 
territory for a number of large cas- 
ualty companies. He recently increased 
the number of adjusters and added to 
his general staff, which necessitated the 
move to larger offices. 


* *K * 
TITLE OF LAW FIRM CHANGED 
The Chicago law firm of Silber, 


Isaacs, Silber & Woley, which has spe- 
cialized for many years in insurance 
law, on Jan. 1 will change its name to 
Silber, Isaacs, Clausen & Woley, with- 
out any change in the membership of 
the firm. 
* * x 
“" NORTMAN LEAVING CHICAGO 


Illness of his wife forces Roy Nort- 
man, Chicago independent adjuster, to 
remove her to a more suitable climate. 
Mr. Nortman has arranged with O. D. 
O’Brien, independent adjuster in the 
Insurance Exchange, Chicago, to take 
care of pending and any new losses, as- 
suring his clients that these will be 
given careful attention. 

* * x 
ASSURE 1934 OPERATIONS 

Continuance of the World Fair Under- 
writing Association through the 1934 
season is assured, 100 percent subscrip- 
tion having been obtained from fire in- 
surance companies. Some of the com- 
panies that were in the pool this year 
are cutting down their participation and 
a few are withdrawing entirely, but this 
reduction was made up from other 
sources. 

* * * 
FLEET DISTINCTIONS 
following communication was 
Secretary J. H. Slagle of the 
Brokers Association of Illi- 


The 
sent to 
Insurance 





nois by a well known Chicago agent in 
response to a questionnaire from the 
brokers association on the fictitious fleet 
question: 

“Referring to your circular letter of 
Dec. 6 relative to so-called fictitious 
automobile fleet insurance policies, the 
answer to the question as you put it ob- 
viously is ‘no.’ However, your ques- 
tion does not cover the situation and 
you seem to have merely set up a 
dummy for the purpose of knocking 
it down. 

“T offer the suggestion that you ap- 
proach this subject from the standpoint 
of a fleet of cars owned by employes 
(salesmen, collectors, servicemen, etc.) 
who are required to own a car in order 
to qualify for their positions, the main- 
tenance and operations of which cars 
are subsidized by the employer by some 
means such as car allowance or other 
consideration which makes such opera- 
tion part of the employers’ expense, such 
cars being used primarily in the employ- 
ers’ business. In the case of cars so 
described, the answer would be that such 
should be entitled to fleet and experience 
rates; not necessarily ‘substantial dis- 
count’ as expressed in your circular, as 
the result might be either credit or debit 
rating. 

“In my opinion the difference between 
such a fleet as I have described and one 
made up of cars owned by the employer 
is purely technical. It must be borne 
in mind that many large corporations 
who formerly provided cars for their em- 
ployes have found it to be better busi- 
ness policy to have such cars owned 
by the individuals, the adv antages of this 
arrangement being obvious.’ 

* * * 


STREET ON PROGRAM 


C. R. Street, western manager of the 
Great American, is scheduled to address 
a meeting of the Automobile Adjusters 
Association of Chicago Feb. 8 at the 
Union League Club. 

*x* * * 

EXPECT REELECTION OF YAGER 

The nominating committee to make 
selections for president, vice-president, 
treasurer, three members of the board 
of directors and two members of the 
patrol committee of the Chicago Board, 
consists of S. M. Buck, western manager 
Fireman’s Fund, T. J. Byrne, Hugo 
Dalmar, J. I. Naghten and G. A. Rapp. 

Reelection of L. E. Yager is taken for 
granted because the custom is for a 
president to serve two terms. 

* * * 

WHITEHEAD NAMED MANAGER 

B. P. Whitehead has been appointed 
manager for the Consolidated Adjust- 
ment Service, Burnham building, Chi- 
cago. This firm investigates and han- 
dles ‘casualty adjustments and is asso- 
ciated with the insurance law firm of 
Beverly & Klaskin. Mr. Whitehead for- 
merly was Chicago manager for the ex- 
cess office of the International Reinsur- 
ance, and prior to that Chicago manager 
Employers Reinsurance. 

x * * 

Western Manager John F, Stafford of 
the Sun has gone to Babson Park, Fla., 
to spend the holidays on his citrus fruit 
place. 

* * x 

John L. Walker, who has had his office 
in the One LaSalle Street Building, Chi- 
cago, has moved to A1622 Insurance Ex- 
change. The Walker organization is 
writing all classes of insurance, fire, life 
and casualty and surety bonds. 


Mortensen Named Receiver 


Commissioner Mortensen has been ap- 
pointed receiver for the Hayward Mu- 
tual Town, a small mutual assessment 
concern at Hayward, Wis. At the end 
of 1932, the company had assets of only 
$175. Net assessments collected in 193? 
amounted to $3,114. 


The Service Insurance Agency, Harlan 
Ky., has been formed by W. W. Cawood, 
H. C. Smith, H. T. Gilbert. The new 
agency will represent the Richmond of 
the Crum & Forster group and the Sus- 
sex, 





December 28, 1933 


THE NATIONAL 


UNDERWRITER 


™N 




















NEWS OF FIELD MEN 





Death Takes Ohio Veteran 


C. T. Deatrick Was for Many Years 
State Agent of the Home of 
New York 








C. T. Deatrick, Sr., of Columbus, O., 
76 years of age, who retired as state 
agent of the Home of New York group 





Cc. T. DEATRICK 


in 1929, died early Christmas morning 
at his home. He is survived by a son, 
C. T. Deatrick Jr., in the insurance busi- 
ness at Columbus, and two daughters, 
Mrs. R. S. Cairns, Tampa, Fla., and Mrs. 
Harvey MacCauley of Columbus. A 
son Robert S., who was special agent of 
the Home in Ohio, died a few years ago. 
Mr. Deatrick had been ill for a week. He 
was one of the veteran field men of his 
day and served as president of the Fire 
Underwriters Association of the North- 
west. He completed 50 years of serv- 
ice in Ohio, Sept. 24, 1925, when he was 
given a dinner by those associated with 
the Home group. Mr. Deatrick’s father, 
the late J. F. Deatrick of Defiance, O., 
became local agent of the Home about 
the time of C. T. Deatrick’s birth in 
1858. The son started in his father’s 
office and later became special agent of 
the Home in Ohio and Indiana. He 
built up a large organization and a fine 
business for the Home. He served as 
special agent of the Home in Ohio for a 
number of years and later became state 
agent in charge of the organization. Mr. 
Deatrick was one of the giants in the 
Ohio field. On his retirement from 
business a banquet was given at Colum- 
bus, Vice-President John A. Campbell 
journeying from the head office to do 
tribute to him. He was honor guest 
at that time of the field men of the 
state. He was familiarly known as 
“Ohio Pete,” being one of the most 
loyal sons of the Buckeye state. 


Fikes Succeeds Melton 


E. H. Fikes, farm special agent for the 
Home of New York, who has been lo- 
cated at Republic, Mo.. 
terred to Florence, Kan., to succeed 
H. ti Melton, who has resigned after 
serving the Home about 17 years. Mr. 
Mikes has been connected with the Home 
about two years. 





Wickes’ Territory Changed 
Perry B. Wickes, special agent for 
the Northwestern National at Spokane, 
Wash., has been assigned to cover Mon- 
tana, Idaho and eastern Washington for 
that company. 


Hallberg in Michigan Post 


Local Agent and Former Field Man Is 
Appointed State Agent by 
Caledonian 








Carl A. Hallberg, local agent of Mus- 
kegon, Mich., and former field man in 
that state, is returning to company serv- 
ice as Michigan state agent for the 
Caledonian, Caledonian American and 
Netherlands. He takes the place left 
vacant by the resignation of E. P. 
Rogers. 

Mr. Hallberg started in the business 
as rating engineer for the Michigan In- 
spection Bureau, a position he held four 
vears. He then joined the North British 
& Mercantile, traveling for that group 
in Michigan four years. He then spent 
four years with the Detroit Fire & Ma- 
rine as Michigan state agent. Then he 
traveled for the Norwich Union in Mich- 
igan for seven years. In 1930 he pur- 
chased an interest in the Easton agency 
of Muskegon. 

Headquarters 
building, Detroit. 


F. C. Deggendorf Is Retiring 


1414 Ford 


will be at 








Veteran Indiana State Agent of National 
Fire Has Been With That 
Company 44 Years 





F. C. Deggendorf, Indiana state agent 
for the National of Hartford, is retiring 
from service, after having been con- 
nected with the company 44 years. He 


has traveled Indiana for the last 27 
years. Western Manager George H. 
Bell states: “His retirement, and the 


honorarium which will be accorded him, 
are, in effect, a reward for his devoted 
attention to the interests of our com- 
pany.” 

Mr. Deggendorf, who had been resid- 
ing in Dubuque, Ia., joined the National 
in its western department 44 years ago 
as office clerk. Later he was made an 
examiner and after several years’ ex- 
perience was assigned to the Indiana 
field, where he has been representing 
the Mechanics & Traders, Franklin Na- 
tional, Transcontinental, and Colonial 
Fire Underwriters as well as the Na- 
tional. 

Temporarily Mr. Deggendorf’s duties 
will be taken over by Special Agent 
Frank S. Grahn with the assistance of 
Special Agents E. P. Ressler, J. F. Mc- 
Mullen, and J. A. MacLean. All of 
these men have been working in Indiana 
under Mr. Deggendorf. 


Hartford’s Coast Changes 


L. L. George, special agent for the 
Hartford Fire at Great Falls, Mont., 
has been transferred to Portland to 


cover Oregon. He succeeded A. A. 
Mankel, who was transferred to the Pa- 
cific department office in San Francisco. 

Mr. George is succeeded by W. G. 





is being trans- | 


Bloomdahl, who has been manager of 
the insurance department of the Bank of 
Choteau, Mont. 





Whitney Ayres With Sussex 


Whitney S. Avers has been appointed 
state agent of the Sussex Fire for Illi- 
nois and Missouri with headquarters at 
4819 North Lowell avenue, Chicago. 
Mr. Avers has been traveling for the 


| M. L. Linton Company general agency 
| of St. Louis. He was formerly in the 
| Missouri field for the Phoenix of Lon- 
don. 

| 





Oklahoma Christmas Party 


The Oklahoma Blue held its 
Christmas party in Oklahoma City Dec. 
26 with 200 in attendance. Three 
lings were initiated. L. H. Bridges of 


Goose 


gos- 
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COP@GHT 1932 BY INS CO. OF NOBTH AMERCA 





North America’s good will-building 
national advertising paves the way for 
every selling effort by North America 
Agents. 


To drive specifically on any one line... 
jewelry or Fur Insurance at Christmas 
time, for instance... they have available 
folders, newspaper advertisements, sales 
letters and other printed helps supplied 
by the company for the asking. 


See the North America full 
page advertisement in the Lit- 
erary Digest, December 2nd. 


memaen 


Insurance Company of 


North America 
PHILADELPHIA 


and its affiliated companies write prac- 
tically every form of insurance except life 


























Chicago, most loyal grand gander, who 
was visiting T. Ray Phiilips, grand cus- 
todian, was an honored guest. 

Prizes were awarded for the 1933 Blue 
Goose handicap golf tournament, with 
first honors going to C. M. Lang, Great 
American, and second to W. C. Lin- 
coln, North America. Arrangements 
were in charge of J. E. Wilkinson, state 
agent for Trezevant & Cochran. 





Ohio Meeting Postponed 


The Ohio Fire Underwriters Associa- 
tion has postponed its next meeting 
from Jan. 2 to Jan. 9. C. H. Mylander, 
vice-president Huntington National 
Bank, Columbus, will speak on the 
“Banking and Business Situation.” 





Consider Fraternal Arrangement 


BIRMINGHAM, ALA., Dec. 27— 
The Alabama Field Men’s Association 
has appointed the following committee 
to consider the advisability of organiz- 
ing a mutual benefit association: E. G. 
Darling, Aetna, Birmingham; E. M. 
Phillips, independent adjuster; J. Y. 
Brame, Hartford, Montgomery, and 
E. M. Matthews, North America, Bir- 
mingham. It is considered likely that 
such a fraternal aid arrangement will 
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| be put into effect at the annual meeting 


in Birmingham in January. 





Field Notes 


The mid-winter party of the Washing- 
ton Blue Goose was held Dec. 27 at Spo- 
kane. 

The marriage of Wilbur Phillips of 
Portland, special agent in Oregon for 
the Security of New Haven and East & 
West, to Miss Ruth Macaulay of Port- 
land is announced. 


Drop Protective Department 

ST. PAUL, Dec. 27.—The protective 
department of the Minnesota Bankers 
Association is being abandoned. C. D. 
Brown, who for more than 25 years has 
been in charge of this work and who is 
credited with solving many bank rob- 
beries, will retire Jan. 1. The associa- 
tion feels the state department of crimi- 
nal apprehension now covers the ground 
heretofore handled by Mr. Brown. 


New California Candidate 

LOS ANGELES, Dec. 27—At his 
office in Los Angeles, Governor Rolph 
stated that the appointment of Leroy 
Goodbody, city councilman of San Diego, 
as California commissioner has _ been 
urged by southern California leaders and 
public officials. It is understood that E. 
Forrest Mitchell will relinquish the post 
within a few weeks. 











THIS SIGN HAS STOOD FOR STRENGTH, SOLIDITY 
AND SQUARE DEALING SINCE 1710 





FIRE 
LIGHTNING 
WINDSTORM 
AUTOMOBILE 
EXPLOSION 
RIOT & CIVIL COMMOTION 
USE & OCCUPANCY 
RENTS & RENTAL VALUE 
LEASEHOLD 
INLAND MARINE 
OCEAN MARINE 


WESTERN DEPARTMENT 
Wrigley Building, Chicago 
John F. Stafford, Manager 
PACIFIC COAST DEPARTMENT 


San Francisco, Cal. 
Carl A. Henry, General Agent 








SUN INSURANCE OFFICE, LTD. 


OF LONDON 
Oldest in the World Founded 1710 


Sun Underwriters Insurance Company of New York 
Patriotic Insurance Company of America 
Sun Indemnity Company of New York 


HEAD OFFICE: 55 Fifth Ave., New York 
O. Tregaskis, Manager, Eastern Department 


TOURIST FLOATER 
SALESMEN'S FLOATER 
YACHT AND MOTOR BOAT 
ALL RISK PERSONAL 
JEWELRY 
ALL RISK PERSONAL FURS 
ALL RISK TOURIST FLOATERS 
JEWELERS BLOCK POLICIES 
PUBLIC LIABILITY 
MERCHANDISE IN TRANSIT 
via Truck, Rail or Steamer 
(Annual or Trip Policies) 


MARINE DEPARTMENT 


11 South William St., New York 
Wm. H. McGee & Co., Inc., Gen. Agt. 


SUN INDEMNITY COMPANY 
55 Fifth Ave., New York 
F. 1. P. Callos, President 

















Agents File Code 
Under NRA Plan 


(CONTINUED FROM PAGE 1) 


and the intimation was given that the 
outcome was very dubious. The agents 
therefore felt that sufficient time had 
elapsed and as nothing had been done 
the code must be filed. Tremendous 
pressure was brought to bear on the 
officials and executive committee of the 
National Association of Insurance 
Agents by members all over the coun- 
try. At the annual meeting in Chicago, 
explicit instructions were given to have 
a code filed. However, the management 
felt that before final action were taken 
the companies should be given an op- 
portunity to work out a plan in con- 
junction with the National association 
that would obviate the necessity of fil- 
ing a code and permit disputes to be 
settled within the ranks. 





Companies Fearful of the Effect 


The companies are very fearful of the 
effect of the filing of a code as restric- 
tive as the National Association of In- 
surance Agents worked out. They be- 
lieve that this may be the starting point 
for the government to assume more and 
more authority over insurance. The 
agents, however, have reached the con- 
clusion that there is no other way to 
gain their rights as they are as con- 
fident the companies are not able to 
agree among themselves as to how the 
business should be properly conducted. 
The agents set forth certain basic prin- 
ciples that they regard as sovereign to 
themselves and resent any intrusion or 
violation. 


Agreement Seemed Remote 


Some of the executives who attended 
last week’s meeting of the general com- 
mittee of the companies reached the 
conclusion that the possibility of arriv- 
ing at an amicable agreement with the 
agents became more remote. Some of 
the company men are convinced that if 
the insurance folk as a whole, compris- 
ing home offices and agents, cannot get 
together, the NRA authorities will pre- 
pare a code embracing the activities of 
all branches of insurance including life. 
There will be a hearing, of course, on 
the adoption of the code filed by the 
agents. This will precipitate a battle 
royal. Life insurance so far has taken 
no part in filing a special code of its 
own, simply complying with the gen- 
eral code. The mutuals undoubtedly 
will exert a very potent influence and 
the American Mutual Alliance has al- 
ready sent out to its members a ques- 
tionnaire with very pertinent inquiries. 
Many of the mutuals do not employ 
agents. The non-agency companies 
therefore will oppose the adoption of 
any code that may interfere with their 
operations. 


May Have Far Reaching Effect 


Some officials go so far as to say 
that the filing of a code together with 
the discussion that will follow may have 
a far reaching effect on the American 
agency system. The brokers are not 
altogether in sympathy with the code 
filed by the National Association of In- 
surance Agents and their organizations 
may enter the lists and fight it. 

Many here feel that the life insurance 
people may enter the picture if an: at- 
tempt is made to adopt a code that will 
in any way affect them. When Paul 
Haid, president of the Insurance Ex- 
ecutives Association, and James A. 
Beha, general manager of the National 
Bureau of Casualty & Surety Under- 
writers, appeared before General John- 
son of the NRA in considering a code 
to be filed by the casualty, fire and 
marine people, he felt their cause was 
weakened by the fact they could not 
speak for the life people also. 

Some company executives are not so 
fearful of results as others. They do 
not believe that there is any great dan- 
ger of the government getting into the 
insurance business or attempting to reg- 
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Chairman Sturm of America 
Fore Fleet Host to Staff 





NEW YORK, Dec. 27.—Officers and 
department heads of the America Fore 
group were guests of Ernest Sturm, 
chairman of the board, at luncheon in 
the head office here Dec. 23. Guests 
were presented black leather pocket 
cases, individually initialed in gold, and 
at each place was Mr. Sturm’s Christ- 
mas card bearing Italian scenes photo- 
graphed by him. 

Following a turkey menu, President 
B. M. Culver on behalf of officers, pre- 
sented Mr. Sturm a silver beverage set. 
Chairman Sturm took his guests on an 
entertaining word tour of Italy, revisit- 
ing places which he and Mrs. Sturm 
had seen last summer. He stressed par- 
ticularly Pompeii, Genoa, Pisa, Flor- 
ence, the hill towns of Italy, Venice, 
Verona and the lake country. He con- 
cluded with thanks to the staff for co- 
operation. 

Chairman Sturm presented Vernon 
Hall, vice-president in charge of claim 
departments of the fire companies, with 
a gold watch fob, emblematic of 
years’ service. 


I. D. Clark Passes Away 


I. D. Clark, vice-president of the New 
Brunswick Fire of New Jersey, prior to 
the company’s control passing to the 
Home of New York, died Dec. 22. In 
earlier years Mr. Clark was connected 
with the Royal, Exchange, then under 
the management of Robert Dickson. Mr. 
Clark was father of J. M. Clark, execu- 
tive special agent of the New York Un- 
derwriters in Chicago. 


25 


Bond With Newhouse & Sayre 


Hunter Bond, veteran Chicago insur- 
ance man who formerly was in charge 
of the Insurance Exchange branch of 
the American Motorists, is associated 
with R. M. Simpson, manager for New- 
house & Sayre in Chicago, U. S. general 
agents for the Home fleet for all-risks, 
in a production capacity. 


Van Schaick Extends Time 


Superintendent Van Schaick of New 
York has granted an extension of three 
months from Jan. 1 to brokers for filing 
supplemental data required in their ap- 
plications for certificates of authority for 
the new year. 


Associated Reinsurance Dissolved 


An order for final dissolution of the 
Associated Reinsurance has been signed 
by the New York supreme court. The 
company, which transacted fire reinsur- 
ance business only, ceased operations 
some time ago. All claims have been 
paid in full and there are no outstand- 
ing liabilities. 








ulate it with greater exactitude than 
would be useful to the business. The 
danger in the minds of many arises 
from the conflict of various interests, 
both among the companies and _ pro- 
ducers. 








Audits Investigations 
FERGUSON, SERLING, 
DANIELS & PORTER 
ACCOUNTANTS AND ACTUARIES 
102 Maiden Lane, New Yerk, N. Y. 
Organization Management 




















GET new business » RENEW 
old business » DISARM competition 


How? Ask about 


The Fire, Casualty & Surety Bulletins 


420 Eost Fourth Street Cincinnati, © 
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Sound 


utomobile 
nsurance 


Inquiries from responsible 
agents and brokers welcome. 
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“SOLID AS THE 
PYRAMIDS 





HOME OFFICE 
223 W. Jackson Blvd., Chicago, 


Illinois 


A STOCK AUTOMOBILE 
COMPANY 


Under same management for the past 
18 years. 

Organized in 1914 as Motor Vehicle 

Underwriters. Organized as Motor 

Vehicle Casualty Company in 1930. 











there will be a considerable number of 
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Corn Insurance 


(CONTINUED FROM PAGE 1) 


ing agencies and not direct by the CCC, 


direct loans and the assumption is that 
insurance has already been placed cov- 
ering the interest of the CCC. There 
has been no official announcement, how- 
to just what these arrange- 
ments are. One report is that the cov- 
erage is in the form of a bond. 


Question of Conversion 


Another angle to the insurance ques- 
tion that is still up in the air is the 
placing of conversion and/or theft in- 
surance on the grain on which banks 
have made loans. Apparently, very few 
banks are requiring that this form of 
coverage be placed. Whether the open 
policy covering the interest of the CCC 
offers conversion coverage is not known. 

The warehouse laws in the various 
states are being studied by insurance 
people. The first such law was passed 
in North Dakota in 1929 to enable farm- 
ers to borrow money on their harvested 
crop, by setting up machinery for in- 
specting the grain, sealing it and issu- 
ing farm warehouse certificates. After 
these formalities have been completed, 
the farmer could seek a loan from banks 
or other lending agencies on the ware- 
house certificate. Of course, at that 
time, a private lending agency would 
loan perhaps only 30 percent of the mar- 
ket value of the corn, but it was a means 
for the farmer to raise some cash and 
vet hold the crop for higher prices. 
Under the CCC corn loan plan, the 
farmers are loaned 45 cents a bushel on 
the corn, which is higher than the 
market price. 

The Commodity Credit Corporation 
is utilizing the machinery that was set 
up in the state storage act. Aside from 
the new Missouri warehouse law, the 
only other storage act which has an in- 
surance provision is that of North Da- 
kota. In that state, the requirement is 
that all grains stored and sealed shall 
be insured for fire and windstorm and 
the policies deposited with the grain 
storage commissioner, inuring to the 
benefit of those holding the certificate 
and to the owner and any encumbrance 
or lienholder. 

The South Dakota law provides for 
farm warehouses, but leaves the matter 
of setting up the machinery to the indi- 
vidual counties. Those counties that de- 
sire to take advantage of the opportunity 
are permitted to set up machinery. 
Therefore, the CCC is making its corn 
loan facilities available only in those 
South Dakota counties, which have set 
up the necessary machinery. 


Federal Regulation Deemed 
Not Ideal in All Respects 


(CONTINUED FROM PAGE 1) 


sirable. The prospective policyholder 
now can choose to buy protection either 
from a company domiciled in a state 
with high standards or one with low 
standards of regulation. This selection 
favoring the state with higher standards 
is a constructive force in improving in- 
surance laws throughout the country. 
Another Serious Aspect 


Uniform legislation may be uniformly 
good or uniformly bad. For one state 
to pass unwise legislation is enough of 
an evil, he said, but a similar act ef- 
fective throughout the country would be 
tragic. At present it can be anticipated 
that new practices and methods would 
not be adopted nation-wide until they 
had been proved successful in states 
which first tried them out. 

Professor Dickinson asked whether 
federal control would bring improve- 
ment. He assumed that it would af- 
fect only insurance transactions between 
persons in one state and insurance com- 





panies located in another state; that 


states’ rights within their borders would 
not be infringed upon. Under such ar- 
rangement, there would be disparity be- 
tween inter-state and intra-state insur- 
ance transactions. In addition, policy 
forms could be approved only by the 
federal official in authority, who might 
disagree with the combined ruling of 
several state insurance commissioners. 
If he would always acquiesce in recom- 
mendations of the commissioners’ con- 
vention, then federal control would be 
a myth. This dual system would not 
make for uniformity unless state super- 
visory officials would bow to the fed- 
eral commissioner, or vice versa. 


Factor of Polities Enters 


It would be unreasonable to expect 
Congress to become insurance-minded 
in a single session. There would not 


be in federal acts for some time to come, 
the background of a century’ or more 
of experience enjoyed by the states. 
Members of Congress representing 
debtor states of the west and south 
might be sorely tempted, Professor 
Dickinson believes, to pass laws favor- 
ing their constituents even at the ex- 
pense of insurance companies and pol- 
icvholders. 

He asked whethe: federal supervision 
would result in lower taxes, greater effi- 
ciency and a lessening of political in- 





fluence. Rarely in American experience 
has a governmental plan for supervision 
of an industry been unaccompanied by 
new taxes, he said. The government 
might be in position to employ ‘better 
trained insurance men than state de- 
partments, but the chief officer still 
would be an appointee of the political 
party in power. 


Brandt, All-Risks Expert 
Plans to Reenter Field 


NEW YORK, Dec. 27—W. B. 
Brandt, former head of the San Fran- 
cisco general agency bearing his name, 
which has been taken over by the Pa- 
cific Coast office of the Commercial 
Union, is in the east seeking the rep- 
resentation of other companies with 
which to reenter the agency field. Mr. 
3randt was among the first agents in 
the United States to write all-risk cov- 
ers. Immediately following the San 
Francisco conflagration of 1906 he de- 
veloped a large all-risk business for 
London Lloyds, the profitable outcome 
of which induced the Commercial Union 
to give Mr. Brandt a commission to 
represent it for the class in this coun- 
try. He will probably maintain head- 
quarters in San Francisco. 
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HE secret of success is constancy 


—Disraeli 


GOLDEN 


The fifty years of effort which have just been 
closed with this Golden Anniversary celebra- 
tion, have had constantly in the background the 
one thought of sound protection. 


ANNIVERSARY 


At times when you or we may be inclined to waiver in our 
determination to build soundly, let us think of the splen- 
did thought of that fighter, Theodore Roosevelt, “Aggres- 
sive fighting for the right is the noblest sport the world 
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Caledonian 


Insurance 
Company 


The Oldest Scottish Insurance Office 
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Caledonian -American 
Insurance Company of New York 


ROBERT R. CLARK, 
U. S. Manager and President 


THE NETHERLANDS INSURANCE COMPANY OF 
THE HAGUE, HOLLAND 


Est. 1845 
ROBERT R. CLARK, U. S. Manager 
EXECUTIVE OFFICES: HARTFORD, CONN. 
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HAS APPRENTICESHIP BILL 


The Insurance Brokers Association of 
New York has started a concerted drive 
against part time salesmen in the busi- 
ness. <A so-called “apprenticeship bill” 
is being drafted to be submitted to the 
legislature requiring that persons hold- 
ing brokers’ licenses will have to serve 
at least one year in the office of a com- 
pany agent or broker before being quali- 
fied. 

con oe 


GANS REENTERS SALVAGE FIELD 


Leopold Gans, who was formerly as- 
sociated with his father, the late Samuel 
Gans, in the salvage business at Chi- 
cago from 1886 to 1914, is reentering 
the same line in New York City, having 
incorporated the Leopold Gans Salvage 
Company at 135 William street. The 
Gans people had a New York branch 
for some 12 years. The house had an 
excellent reputation and did a large 
business. 


Inexperienced Agents Seen 
as Dangerous in Insurance 





PROVIDENCE, R. I., Dec. 27.—One 
of the greatest dangers confronting in- 
surance companies in Rhode Island and 
throughout the country is the army of 
untrained and inexperienced agents now 
in the field, declared Commissioner 
Heltzen in an address before the Bristol 
Rotary club. He said the work of many 
of the unemployed who have taken up 
insurance selling as a last resort is a 
serious detriment to older and experi- 
enced agents who are trying to hang on 
to their business. The department is 
giving written tests to determine a pros- 
pective agent's ability and knowledge of 
insurance. 





Rates Revised for Musical 
Instrument All-Risk Forms 





Rate revisions for musical instruments 
all-risk policies become effective Jan. 1 
so far as members of the Inland Marine 
Underwriters Association are concerned, 

The minimum premium for non-pro- 
fessionals is now $10, instead of $5 and 
for professionals $15 instead of $10. 

Up to $499, the new rates are: non- 
professionals, 2 percent and professionals 
3 percent; from $500 to $1,499, non-pro- 
pressionals 1% percent, professionals 2% 
percent; $1,500 to $1,999, non-profes- 
sionals, 1% percent; professionals 1.50 
percent; $2,000 to $4,999 non-profes- 
sionals 90 cents, professionals 1.25 per- 
cent; $5,000 to $7,499, non-professionals 
75 cents, professionals, 75 cents; $7,500 
to $15,000, non-professionals 62% cents, 


professionals 62'% cents. 
Those are the rates for the broad 
form. The limited form is sold at a 


discount of 10 percent. Risks involving 

values in excess of $15,000 may be sub- 
mitted for special rates and conditions, 
otherwise the rates applying to a valua- 
tion of $15,000 will be charged. 

Orchestras, bands or similar groups, 
the instruments of which are owned by 
the individual members, take the regular 
rates and minimum premium as if indi- 
vidually insured. 

Risks involving duly organized orches- 
tras, bands or similar organized groups 
(where the instruments are not owned 
directly or indirectly by the individual 
members) may be written under a single 
schedule policy at the rate applying to 


the total amount of the schedule. 
Miscellaneous Notes 

The Motor Transportation Insurance 
Ageney, 410 Arcade Annex, Cleveland, 
has been incorporated by Paul Clarke, 
H. E. Zetarr and E, J. Chesney. 

John A. Harvey, formerly assistant 
secretary of the Missouri State Life in 
charge of the real estate department, 
has opened an agency in the Interna- 


tional building, St. Louis. 

















MERCHANTS INSURANCE 
COMPANY 


Incorporated 1851 
31 CANAL STREET 
PROVIDENCE, RHODE ISLAND 


Statement July 1, 1933 
ASSETS 


SE GE BON kiki ocd vroennwenncdst $2,663,896.55 




















isc ebenk honda eenanewes 143,259.74 
Agents Balances Outstanding........... 257,498.00 
Accrued Interest and Other Assets....... 86,781.19 
$3,1515435.48 
LIABILITIES 
Reserve for Unearned Premiums........ $ 860,818.37 
Losses in Course of Adjustment........ 104,505.00 
Reserve for Taxes, Expenses, and all other 
EP eT e eT ee eee eT 269,185.62 
Reserve for Contingencies.............. 223,000.00 
ee $ 1 ,000,000.00 
Net rts beyond all 
Ce. eee 693,926.49 
Pits to Polscy Hlolders.............505+ 1,693,926.49 
$3,151,435. 48 
N usts as follows:— 
B alued at Market. 
Byron S. Watson, Chairman of The Board 
Tunis Sehenen,” ice Prnsnions fone Wake dewreiary” 


Caruth, 


Rhode Island 


Richard P, Ketcham, Vice-President Benjamin M. Secretary 





A strong running mate of the conservative 
Insurance Company 
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*Contingency Reserve ... 
CASH CAPITAL ....... 
Nt SUG AwO ....... 


TOTAL ASSETS .. 


Reserve for Unearned Premiums. .... 
Reserve for Losses, etc................ 


SURPLUS TO POLICY HOLDERS. . 
On Market Value Basis 


Semi-Annual Statement, June 30, 1933 


.$ 613,184.75 

407,335.23 
1,327,381.85 
1,000,000.00 
1,657,069.10 


eee eee eevee 


. .$5,004,970.93 
.$2,657,069.10 





. 








Acquire 


THE OLD “STATE OF PENN” 


*Contingency Reserve represents difference between 
Insurance Dept. Values and actual Market Prices. 
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Claim Agitation Is 
Doing Much Harm 





(CONTINUED FROM PAGE 3) 


my opinion, the agents are simply court- 
ing the ‘big black wolf,’ 

“I earnestly believe the casualty and 
fire insurance business has given a most 
excellent account of itself. We have 
gone through the depression and have 
had problems of a most complicated 
kind before us, we have had obstacles 
and conditions that seemed overwhelm- 
ing. Yet we have come through in mag- 
nificent shape. It is true that some com- 
panies have fallen by the wayside but 
after all a comparatively few. The 
causes of these failures are well known. 
There have been errors of management 
on part of some and exploitation on part 
of others. There have been some com- 
panies that have had able executives but 
they used poor judgment in their busi- 
ness policy. They got too far from the 
beaten path and attempted to run coun- 
ter to underwriting and economic prin- 
ciples that have been taught us for gen- 
erations as being safe. Yet the compa- 
nies that have weathered the gale have 
come through in very commendable 
shape. 

Companies Are to Be Commended 

“There has been mighty little chican- 
ery, trickery and mismanagement. AIl- 
together I think that our companies are 
to be commended for what they have 
done. There are some conditions in the 
business, both fire and casualty, that 
should be improved. We cannot do it 
in the twinkling of an eye. It takes time 
to accomplish primary undertakings, es- 
pecially when customs and practices are 
deep seated and have been in a state of 
evolution for many years. When, how- 
ever, our own agents charge us with 
mismanagement, inefficiency, wasteful- 
ness, extravagance, etc., the reflection 
on us is severe. It is just this sort of 
stuff that is being used against us by 
our non-stock competitors and they are 
employing it very effectively. 

“These discussions and radical state- 
ments leave the impression that there is 
something very materially wrong in the 
stock insurance realm. We know that 
such is not the case. We realize that 
there are controversies that should be 
settled. We hope through the machin- 
ery that we are setting up to harmonize 
some of these differences. There should 
not be these charges and _ counter 
charges because they harm our business 
materially.” 


Following are the most recent entries 
in the Inter-Chamber Fire Waste Con- 
test conductel by the National Fire 
Waste Council, under the auspices of the 
insurance department of the Chamber of 
Commerce of the United States: Brawley, 
Concord, Crescent City, Glendora, Na- 
tional City, Pittsburg, Riverside and So- 
nora, Cal.; Brunswick, Ga.; Vincennes, 
Ind.; Reno, Nev. 

















COMPANY NEWS 




















Pacific National Fire Field 


Men, Officials, in Session 





SAN FRANCISCO, Dec. 27.—Field 
men and department heads of the Pa- 
cific National Fire will attend a two-day 
convention in this city Dec. 28-29. A 
banquet will be held on the 29th. W. 
L. Wallace, vice-president, will wel- 
come delegates and turn the meeting 
over to Elmer Bonstin, vice-president. 
Other speakers will include R. J. Mayle, 
D. E. Eveleth, L. E. Best, Franz Seitz, 
C. L. Larson and other field men. 


Central Manufacturers Move 


The Central Manufacturer Mutual of 
Van Wert, O., announces that all its 
policies are now on the non-assessable 
basis except those in Massachusetts. 
Nearly all the states now provide that 
mutuals may issue non-assessable poli- 
cies when their surplus is equal to the 
minimum capital required of stock com- 
panies. In most states the capital re- 
quirement is $100,000. The surplus of 
the Central Manufacturers Mutual is 
10w more than $2,000,000. 


Binnie Made Associate 


C. E. Sword, manager of the Union 
of Canton and its affiliated companies in 
Canada, has appointed J. W. Binnie, 
formerly Canadian manager of the 
Globe & Rutgers, as a member of the 
executive staff of the Union of Canton 


group. He will be associate manager. 
He will have his office in the Lewis 


building at Montreal. 


Bigelow Reports Gains 

ST. PAUL, Dec. 27—F. R. Bigelow, 
president of the St. Paul Fire & Ma- 
rine group, reports that business of his 
companies for the past four months has 
been moving upward. He is quoted as 
saying that the efforts of the federal 
government to bring about business re- 
covery are getting results. 


Company News Notes 


The American National Fire has with- 
drawn from Colorado and Wyoming. 

Directors of the Buffalo have declared 
a dividend of $3 a share and also an 
extra dividend of $2, both payable Jan. 2. 

The Pearl Assurance has been licensed 
in lowa for direct writing and the 
Switzerland General Insurance for rein- 
surance business. 

The Mississippi Fire of Jackson, Miss., 
has temporarily discontinued writing 
fire and tornado policies, all in force to 
expiration having been reinsured in the 
American of Newark. 

The American & Foreign Underwriters 
of the American & Foreign will apply 
for licenses in Colorado, Wyoming and 
New Mexico. H. FP. Giberson of the 


American & Foreign, Denver, will be de- 
partment manager, 
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i HE success of any institution depends primarily upon the 
soundness of its business policies and the integrity and compe- 
tency of its management. Sound and conservative business poli- 
cies and management during normal or prosperous times will 


tend to fortify it against the attack of depression.” 


—Excerpt from statement by the Hon. Merton L. Brown, 


Commissioner of Insurance, State of Massachusetts. 


() RGANIZED in 1926, the American Motorists 
throughout half of its corporate life has had to con- 
tend with the most severe depression yet recorded in 
the history of modern business. Nevertheless this 
company has accomplished consistent and healthy 
growth, an achievement that testifies to its fundamen- 
tal stability, to the sound character of its policies, and 


to the ability of its management. 


AMERICAN MOTORISTS 
INSURANCE COMPANY 


James S. Kemper, President 
MUTUAL INSURANCE BUILDING, CHICAGO, U.S.A. 


Largest Illinois Stock Casualty Insurance Company 











Send 9 cents in stamps for sample copy of | 


THE ACCIDENT & HEALTH REVIEW 


The only exclusive accident and health paper published. 
Address your inquiry to A-1946, Insurance Exchange, Chicago 











Our Policies Satisfy Assureds 
because 
they are backed by Excellent Financial Stability 























Policy Holders’ Surplus Jan. 1, 1933, $7,441,988 


The HANOVER FIRE INSURANCE COMPANY of New York 


Securities at market values 


Charles W. Higley, Pres. 
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Economy, Thrift, Good Management 


A HALF century famous econo- 
Professor SUMNER of YALE, 
some wholesome advice to his classes in 
his lectures as to proper readjustment of 
business in time of adversity. Professor 
SUMNER said that there 
tors that constantly 
mind in reorganization, revamping or re- 
adjustment, they being economy, thrift and 
these 


ago a 


mist, gave 


were three fac- 


should be kept in 


good management. He considered 


basic. In a day of depression or disaster 
he counseled application of these factors to 
work as well as to 


public administrative 


private business. 

We have had this year an exemplifica- 
tion of the wisdom of the advice given by 
the YALE economist. organiza- 
that are emerging credit to 
themselves and will continue adopted this 
very policy. The fact that economies were 
introduced by companies, that saving was 
made here and there and errors of man- 
agement corrected shows in the results of 
the year. Most insurance companies are 


3usiness 


tions with 


better 
The feeling at home offices is more 
optimistic. Managing have stud- 
ied their own problems and have met them 


in far shape than they were a year 
ago. 


officers 


intelligently. 
There are no artificial means that can be 
used by business organizations that will 


work in place of the three factors 
A pulmotor 
might be used on a dying institution in the 
attempt to revive it but it would have no 
value to an organization that had in it the 


do the 
Professor SUMNER presented. 


real elements of progress and permanence. 
Artifices of various kinds that are specious 
will 
nstitution pull itself up by its boot straps. 
Normal processes that have been tried and 
tested by experience and found practical 


not bring much result nor can an 


will bring improvement. Those organiza- 
tions that have put into effect real econ- 
omy and thrift and have exercised the 


best judgment that good management dic- 
tates are going satisfactorily 
and will continue to make progress. 


forward 


Chance for Business Building 


WirtH business having adjusted itself to 
new conditions and with concerns of 
all kinds and individuals 
mated themselves far more agreeably to 
the economic demands, 
less an opportunity for building on part 
of companies. There will not be the op- 
portunity for any material increase along 
lines but the undoubtedly 
has arrived when a company will be jus- 
tified in extending itself normally. Some 
companies made the mistake of endeav- 
oring to force unduly their field workers 
and agents, 
lor example, 


having accli- 


there is doubt- 


natural day 


demanding the impossible. 


some companies issued 


pronunciamiento to their field men that 
they would cxpect a 15 percent increase 
1933. 


increase 


during This was a ridiculous call 
if that 
old 
respond when there is some merit and 


were expected from the 
organization. Agents are ready to 
companies 
plant and 
have secured an even break cr perhaps 
premium 
organization. 


logic to a demand. Some 


have increased their agency 
because of 
Field men 
far-seeing are 
build 
construc- 


a little increase in 
the 


who 


additional 
and 
the 
They are doing 


are sagacious 


taking advantage of time to 
for the future. 


tive work among agencies. 


Getting Ahead of the Crowd 


COMMISSIONER DUNHAM of 
the fact that 
insurance agents, de- 
practices that 


INSURANCE 
Connecticut complains of 
there are too many 
claring that many unsavory 
plague insurance are attributable to the 
fact that there are too many salesmen for 
the amount of business available. Undoubt- 
agents, too many 


edly there are too many 


insurance 
adjusters, too many 
organization men. One 
down the line in all the 
various activities and find them all over- 


companies, 
many 

many 

up and 


insurance too 
papers, 
clerks, 


can go 


many 
too 


too 


crowded. The best way to get away from 
the big parade is to be so efficient that one 


leaves the others far behind. 





PERSONAL SIDE OF BUSINESS 





Cyrus R. Chapman, Wisconsin state 
agent of the Millers National and Ohio 
Farmers, and Mrs. Chapman announce 
the birth of a daughter, Ferne Decker. 


C. F. Barnard, wait known adjuster, 
who formerly was located at Chicago 
and later at Cleveland in charge of the 
Western Adjustment office, has spent 
the last few weeks in his old haunts in 
Ohio and last week called on friends in 
Chicago. Mr. Barnard is now residing 
in San Francisco, partly retired and 
partly adjusting. 

One of the papers in Ishpeming, 
Mich., paid a notable tribute to George 
B. Sedgwick, late assistant western 
manager of the Great American fleet, 
whose mother resides at Ishpeming, 
which is the old home of the Sedg- 
wicks. The paper had an_ editorial, 
“Every Day Was Mother's Day,” the 
article being as follows: 

“There would be no necessity for an 
annual observance of mother’s day if 
all children were as dutiful as the late 
George B. Sedgwick, who, during the 
many years that he made his home in 
Chicago, where he was prominent in 
the insurance field, wrote a letter every 
day to his mother in Ishpeming. <A 
lovable character, one can readily un- 
derstand why he kept her in mind con- 
stantly. It must be a source of great 
satisfaction to the mother to know that 
she reared such a worthy son.” 

E. T. Cairns, president of the Pacific 
Board, in behalf of his organization pre- 
sented San Francisco Insurance Post 
404 of the American Legion with a 
stand of colors. The ceremonies were 
held Dec. 28, and were “gs by 
many representatives of the San Fran- 
cisco insurance fraternity. 


J. K. Shepherd, Little Rock, Ark., 
general agent and former president of 
the American Association of Insurance 
General Agents, has been advanced 
from vice-president to president of the 
chamber of commerce there. Gordon H. 
Campbell, general agent Aetna Life, 
was elected a member of the board. 

J. S. Rawson, former secretary-treas- 
urer of the Northern Mutual of Des 
Moines, died while on a visit in Vermont 
at the age of 66. 


Guy A. Randolph, 60, Virginia state 
agent for the Federal Hardware & Im- 
plement, with Richmond headquarters, 
died recently. 


Death claimed Frederick H. Sabin, 
secretary of the North British & Mer- 
cantile companies, at his home in Ridge- 
wood, N. J., early Christmas morning, 
following a very brief illness, he having 
been at his office the preceding Friday. 
He sustained an attack of flu some weeks 
ago which left him in a weakened state. 
He remained home for some time but 
about two weeks ago returned to work. 

Mr. Sabin is survived by his widow, a 
daughter of the late H. C. Eddy of Chi- 
cago; a daughter, Mrs. E. S. MacAleer; 
a son, F. H. Jr., and his mother, Mrs. 
G. S. Sabin of Oshkosh, Wis. The son 
is special agent in Minnesota for the Na- 
tional Union Fire, having resigned as 
Illinois special agent of the Corroon & 
Reynolds companies to assume the con- 
nection six months or more ago. 

A native of Marine Mills, Minn., Mr. 
Sabin spent’ his entire business life ex- 
cept for a brief connection with the 
United States Fidelity & Guaranty in 
Nebraska, in the fire line. His father, 
George F. Sabin, was an insurance man 
and had a reporting company at Osh- 
kosh, Wis., with which Fred H. was 
connected for a couple of years. Mr. 
Sabin was formerly a St. Paul local 
agent, being a member of the firm of 
North & Sabin. 

His association with the North British 


| wealth. 


'the department, 





& Mercantile group dates from 1913, 
when he was appointed special agent in 
the central department of the Common- 
Four years later he was called 
to the head office as assistant manager of 
so remaining until 1919 
when he was advanced to the assistant 
managership of the Pennsylvania Fire 
at Chicago. Three years later he was 
transferred to Detroit and given the 
vice-presidency of the Inter-State Fire, 
another of the associated companies. His 
next move was to New York City when 
in 1925 he was named secretary of the 
group and placed in charge of the entire 
inspection service. A keen student of 
the fire business he skillfully analyzed 
the writings of the companies; a work 
highly appreciated by his superior of- 
ficers. Of a kindly disposition Mr. Sabin 
had many warm friends among under- 
writers of both the east and west. 

The interment will take place at Oak- 
woods cemetery in Chicago, Thursday 
afternoon of this week, there being fun- 
eral services in the chapel at 3 p. m. 
He wiil be interred in the lot where 
H. C. Eddy is buried. 


Cleveland friends of C. G. Hale have 
offered their congratulations to the 
young author on his new book, “An 
Approach to Fire Insurance,” just pub- 
lished by the Spectator Company. The 
book is particularly adapted for use of 
those who are starting in the insurance 
business, but it also contains much of 
value for the experienced. The book con- 
tains copies of the new and old New York 
standard fire policies and an excellent 
chapter on the coinsurance clause. Mr. 
Hale is connected with the Hale & Hale 
Company and is a trustee of the Cleve- 
land Board. He is at present giving a 
series of lectures. at Fenn College on 
insurance. 


Superintendent Charles T. Warner of 
Ohio entertained 60 members of his staff 
at a Christmas party at his home in 
Columbus Friday evening. Judge War- 
ner was presented a brief case and 
Deputy Superintendent L. H. Kreiter a 
lamp. 








INSURANCE STOCK | 
QUOTATIONS | 

















By H. W. Cornelius, Bacon, Whipple & 
Co., 135 S. La Salle St., Chicago, 
at close of business Dec. 26 

Div. per 

Stock Par Share Bid Asked 
Cv | ae 10 1.60 44% 4632 
Aetna Pire ..... 10 1.60 29 30 
Aetna idfe ..... 10 re 14% 15} 
Amer. Alliance... 10 1.00 ; ie 
American, N. J.. 2.50 .50 6% i% 
Amer. Surety ... 25 ie 12% 14% 
Automobile,Conn,. 10 1.00 18 20 
ee Cee 100 16.00 395 410 
CAPORRG....<.6:5 00.02 10 1.00 13 15 
City of N. ¥....100 7.50 110 119 
Continental Cas. 5 ‘ace 9% 10% 
Continental Ins.. 2.50 1.20 24 25 
Fidel.-Phenix ...  2.501.20 23% 24% 
Fire ASOR. 10.2% 10 1.00 32 33 
Fireman’s Fund. 5 3.00 46 48 
Fireman's F. Ind. 10 hes 7 20 : 
PIPOMER’S 4 osu 5 sate 4 4% 
Franklin Fire... 5 1.00 15% 16% 
Glens Falls .... 10 1.60 25 27 
Great Amer. Ind. 1 o's 5 71% 
Great American. 5 1.00 13% 14% 
PEGMOVOr 2s ae deis 10 1.60 22 23 
ae 10 +*1.00 15 17 
Hartford Fire 10 2.00 38 40 
Home, N. Fe... 5 1.00 16 17 
Ins. Co. of N. A.. 10 2.00 36 38 
Maryland Cas.... 1 oer : 1% 
Mass. Bonding.. 25 a 10 12% 
National Cas. 10 a 3% 4% 
National Fire .. 10 2.00 39 41. 
National Liberty. 2 * .20 3% 3% 
National Union... 20 wait 52 55 
New Amst. Cas... 5 1.20 9 10 
New Brunswick. 10 1.00 15 16 
North River 2.50 .60 14 15 
N. W. National... 25 5.00 80 83 
Oc cidental Ter 10 an 14 15 
Phoenix, Conn 10 2.00 47%, 49% 
Prov. Wash. . 10 80 19 21 
Sprefid. F. & M. 25 4.50 74 76 
St. Paul F. & M. 25 6.00 112 115 
"TPOWOINEE oi ccces 100 16.00 315 325 
© a eee 4 1.20 29 31 
U. S. Fid. } “ eae 3 3% 
Westcheste 2.50 1.00 17 18 


*Paid éuring "1933. 
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Accidents occur everywhere. 


Sell accident insurance to 
prospects and you have an 
entering wedge towards 
securing their other insurance. 
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The AMERICA FORE GROUP of Insurance Companie 
THE CONTINENTAL INSURANCE COMPANY 


NIAGARA FIRE INSURANCE COMPANY 
AMERICAN EAGLE FIRE INSURANCE COMPANY 


MARYLAND INSURANCE COMPANY OF DELAWARE 
FIDELITY-PHENIX FIRE INSURANCE COMPANY 


— THE FIDELITY AND CASUALTY COMPANY 
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Study Cleveland City Cover | 


Citizens League Recommends Private 


Coverage Be Continued—Criticizes 
State and City Funds 


CLEVELAND, O., Dec. 27—Since 
Mayor Davis of Cleveland pledged him- 
self in favor of a city insurance fund to 
cover fire losses on municipal property, 
the Citizens League, a non-political or- 
ganization, has given its consideration 
to the issue. In its official bulletin it 
was recommended that private company 
coverage be continued. 

There are four possibilities for a city, 
says the bulletin. The city may (1) ob- 
tain fire insurance from private insur- 
ance companies; (2) get protection from 
an established state insurance fund as in 
the case of Wisconsin; (3) maintain its 
own replacement fund as now advocated 
by Mayor Davis; or (4) carry no insur- 
ance protection and meet fire losses 
with bond issues or general revenues as 
in the case of New York, Chicago, San 
Francisco, Washington, Cincinnati and 
other cities. 

Principal objection of buying private 
insurance in the case of Cleveland is that 
he city has paid out more in premiums 
han is collected in losses. Establishing 
a state insurance fund provides a prob- 
lem and it smacks of too much govern- 
ment in business competing with well- 
established and efficient private insur- 
ance companies. The local fund pro- 
vides the same competition in a smaller 
degree and in the case of real disasters 
is inadequate. Carrying no insurance 
and meeting losses from general reve- 
nues or bond issues would be unsatis- 
factory because the city is frequently up 
to its bonding limit. 

The problem, says the bulletin, would 
be greatly minimized by improving the 


+ 
t 
t 
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fire department and fire prevention 
measures. The city of Cleveland in 
these days of depression is without 


sources of revenue to establish a fund. 
Necessity of purchasing insurance from 
private insurance companies offers the 
only recourse of the city at this time. 





Middle Western Notes 


The Old Reliable Insurance Agency, 
Elkhart, Ind., has been incorporated by 
F. E. Berton, N. E. Reiff and E. M. Essig. 

H. M. Yule, 55, local agent in Kenosha, 
Wis., 5, was found dead of 
asphyxiation in his garage. The coroner 
returned a verdict of accidental death. 

Vv. G. Rozelle, who is 


associated with 
his father, G. M. Rozelle, local agent at 
Anderson, Ind., will be 


married to Miss 
Virginia Mae Leffingwell of Anderson 
Dee, 31. 


since 915, 





Survey Made by Mortensen 





Wisconsin Commissioner Finds Farm 
Merit Rating Plan Produces 21.7 
Percent Rate Increase 





MADISON, WIS., Dec. 27.—The 
Wisconsin department has received a 
survey of 114 farm risks on which the 
merit rating system proposed for this 
state has been applied. Some time ago 
Commissioner Mortensen and _ Chief 
Rater C. M. Park surveyed a number of 
farm risks in the Madison area, making 
application of the merit rating plan and 
studyins its effects. 

The report on the 114 risks shows the 
system would produce a 21.7 percent 
general increase. The greatest increase 
of any one class under this plan is on 
the auxiliary buildings of the farm, this 
report shows, the average increase being 
28 percent, while dwellings under the 
merit rating system would receive about 
a 19 percent increase and barns 10 per- 
cent. The rate on silos would be de- 
creased 3 percent. This survey was made 
on farms in practically all sections of 
the state, the greatest number being in 
Winnebago county. 

When companies asked to have the 
nierit rating system established for farm 
risks in Wisconsin, they estimated that 
it would result in an increase of between 
20 to 25 percent in rates. 

Commissioner Mortensen made no 
comment on the report, but said that it 
would be given thorough consideration 
by the department before a decision is 
given, probably within two or three 
weeks. 


Grider of Western Factory 
Is Detroit Board Speaker 





“Why manufacturers buy mutual in- 
surance” was the title of an address by 
H. L. Grider, assistant manager Western 
Factory, before the monthly meeting of 
the Detroit Association of Insurance 
Agents. 

Mr. Grider said a mutual salesman has 
the advantage of knowing not only his 
own system, but of having access in ad- 
vance of his solicitation to stock com- 
pany rates, forms, rules and regulations. 

Mr. Grider explained the usual ap- 
proach of the mutual salesman and some 
of the points that these solicitors bring 
out. Successful competition on the part 
of stock insurance agents depends large- 





ly, he said, on their salesmanship. An 
arent, who is busy with multiple line 


da 


business and is not posted on the lines 
in which the Factory Mutuals specialize, 
is about as helpless when confronted 
with this sort of competition as a layman 
would be in a court of law, trying to 
defend himself with shrewd counsel op- 
posing him. 

J. Alfred Grow, Homer Warren & Co., 
was named chairman of a special com- 
mittee to prepare a memorial to the late 
C. D. Livingston. 


Withdraw From Linton Agency 


The Dixie Fire, Sussex Fire and As- 
sociated Indemnity have withdrawn 
from the general agency of the M. L. 
Linton Company of St. Louis covering 
Illinois and Missouri. The Dixie Fire 
goes to the western department of the 
American at Rockford, Ill. The Sussex 
has appointed W. S. Ayers as special 
agent for Illinois and Missouri. 





Moran Opens Adjusting Office 


The Moran Adjustment Company, 701 
Bankers building, Milwaukee, has been 
organized by John F. Moran. The organ- 
ization is fully equipped to handle inves- 
tigations and adjustments for insurance 
companies on all fire and casualty lines. 
Mr. Moran, a veteran of the world war, 
has had more than 15 years home office 
and field experience and training in in- 
vestigating and adjusting. He also prac- 
ticed law in New York state for four 
vears. 


Opposes Tugwell Bill 

DETROIT, Dec. 27.—C. E. Freese of 
Detroit, past president Michigan Asso- 
ciation of Insurance Agents, has asked 
its members to communicate with sen- 
ators and representatives in Washing- 
ton opposing the Tugwell bill, which 
he says if passed will result in the prob- 
able closing of thousands of drug stores 
throughout the country. Mr. Freese also 
declares it will affect railroads, motor 
trucks, warehouses, advertising, broad- 
casting, newspapers and magazines and 
will involve millions of dollars annually 
in fire and casualty premiums. 


Wisconsin Mutuals Elect 
MILWAUKEE, Dec. 27.—George A. 


Jacobs, secretary of the Citizens Mutual 
Fire and the Dairyman’s Mutual of 
Janesville, was reelected president of 
the Wisconsin State Association of Mu- 
tual Insurance Companies at the annual 
meeting here. Henry Weihbrecht, 
Badger Mutual Fire, Milwaukee, was 
named vice-president, and T. R. 
Schmidt, Kewaskum Limited Mutual, 
was reelected secretary-treasurer. These 
officers with A. C. Fuge, West Bend 
Mutual; A. M. Anderson, Neenah, Na- 
tional Jewelers Mutual; George Jansses, 


rT 


Mayville Limited Mutual, and H. U. 








Ohio Leader 











F. P. O°CONNOR 


F. P. O’Connor, who was elected 
vice-president of the Ohio Association 
of Insurance Agents at the last annual 
meeting, is much more than a “Throttle- 
bottom” in that position. He has been 
in the forefront in several important 
undertakings of the association in re- 
cent weeks and is one of the big fac- 
tors in the reorganized association. 

Mr. O’Connor is president of the 
O’Connor-McCune Company agency of 
Lima. The agency was established by 
his grandfather in 1864, and continued 
by him until his death in 1898. It was 
then continued by Mr. O’Connor’s fa- 
ther until his death in 1915 and Mr. 
O'Connor has been in charge since then. 

“T first entered the business actively 
in 1911,” Mr. O’Connor states, “and, 
except for the usual side issues, in 
which we all engage and lose what we 
have made at our own business, I have 
never been engaged in anything except 
insurance work and, with fortune per- 
mitting, hope to continue so.” 


Brown, Stevens Point, Hardware Deal- 
ers Mutual, are directors. Mr. Jacobs 
and Mr. Brown were nominated to rep- 
resent the mutuals on the management 
committee of the Fire Insurance Rat- 
ing Bureau. 


Effect of Proposed Tax 


On the basis of taxes paid by fire in- 
surance companies last year, the bill 
before the special session of the Minne- 
sota legislature to double the present 2 
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LOYALTY GROUP 


NEAL BASSETT, President 











JOHN *. con weet Pres. ARCHIBALD KEMP, Vice Pres. ae T A. a one Pres. H. R. M. SMITH, Vice Pres. 
Ww. R, Vice Pres. HERMAN AMBOS, Vice Pres G. POTTER, 24 V W. W. POTTER, 2d Vice Pres. 
FWALTER i CeeMIDT. 2d V. Pres. we LEE TRIMBLE, 24 Vv. Pres. OLIN BROOKS, 2d V. Pres. 

" IREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 
CA ITAL 
$ 9,397,699.00 Organized 1855 





NEAL BASSETT, Chairman of Board 
HENRY M. GRATZ, President 























Jom | R, 1 “Ooey, Vice Pres. ARCHIBALD KEMP, Vice Pres. HERBERT A. CLARK, Vice Pres. H. R. M. SMITH, Vice Pres. 
OLLAE! os res. HERMAN AMBOS, Vice Pres. E. G. POTTER, 2d Vice Pres. W. W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 2d V. Pres. T. LEE TRIMBLE, 2d V. Pres. OLIN BROOKS, 2d V. Pres. 
THE GIRARD FIRE AND MARINE INSURANCE COMPANY 
$ 1,000,000.00 Organized 1853 
NEAL BASSETT, President 
JOHN B COONEY, Vice Pres. ARCHIBALD KEMP, Vice Pres. HERBERT A. C Be View Pres. H. R. M. ek, Vice Pres. 
W. E. WOLLAEGER, Vice Pres. HERMAN AMBOS, view P Pres. E. G. POTTER, 2d V. W. W. POTTER, V. Pres. 
WALTER J. SCHMIDT, 2d V. Pres. T. LEE TRIMBLE, 2d V. Pres. OLIN BROOKS, 2d v 5 Sk 
THE MECHANICS INSURANCE COMPANY OF PHILADELPHIA 
$ 600,000.00 Organized 1854 
NEAL BASSETT, President 
JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice Pres. By A. a Vice Pres. H. R. M. SMITH, Vice Pres. 
W. E. WOLLAEGER, Vice Pres. HERMAN AMBOS, Bey ty G. POTTER, 2d V. W. W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 2d V. Pres. . LEE TRIMBLE, bs V. Pres. OLIN BROOKS, 2d V. Pres. 
NATIONAL-BEN FRANKLIN FIRE INSURANCE CO. OF PITTSBURGH, PA. 
$ 1,000,000.00 Organized 1866 
NEAL BASSETT, President 
JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice Pres. Py oY A. a Vice Pres. H. _ 2 M. pom, } vin 
W. E. WOLLAEGER, Vice Pres. HERMAN AMBOS, rn Pres. POTTER, 2d W. W. POTTER, 2d V. Pre 
WALTER J. SCHMIDT, 2d V. Pres. . LEE TRIMBLE, Ba $. Pres. OLIN BROOKS, 2d V. Pres. 
SUPERIOR FIRE INSURANCE COMPANY 
$ 1,000,000.00 Organized 1871 
NEAL BASSETT, Chairman of Board 
w. z. Ag a a President JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Wise Pres. ge SS A. CLARK, Vice Pres. 
MITH, Vice Pres. HERMAN AMBOS, Vice Pres. E. G. POTTER, 2d V. Pres W. W. POTTER, 2d V. Pres. 
RWALTER J. SCHMIDT, 2d V. Pres. T. LEE TRIMBLE, 2d V. Pres. OLIN BROOKS, 2d V. Pres. 
THE CONCORDIA FIRE INSURANCE COMPANY OF MILWAUKEE 
$ 1,000,000.00 Organized 1870 
CHARLES L. JACKMAN, President NEAL BASSETT, Vice President 
JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice Pres. Pg A. >=. Vice Pres. wt R. M. on Vice Pres. 
W. E. WOLLAEGER, Vice Pres. HERMAN Os, en Pres. G. POTTER, 2d V. Pres. w. POTTER, d V. Pres. 
WALTER J. SCHMIDT, 2d V. Pres. . LEE TRIMBLE, ba V. Pres. OLIN BROOKS. aa” v gk 
THE CAPITAL F IRE INSURANCE COMPANY 
$ 300,000.00 Organized 1886 
CHARLES L, JACKMAN, President NEAL BASSETT, Vice President 
UNDERWRITERS FIRE INSURANCE CO. OF CONCORD, N. H. 
$ 100,000.00 Organized 1905 
NEAL BASSETT, President 
JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice Pres. Bye A. CLARK, Vice Pres. H. R. M. SMITH, Vice Pres. 
W. E. WOLLAEGER, Vice Pres. HERMAN AMBOS, Vice Pres. G. POTTER, 2d V. Pres. W. W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 2d V. Pres. T. LEE TRIMBLE, Ea V. Pres. OLIN BROOKS, 2d V. Pres. 
MILWAUKEE MECHANICS’ INSURANCE COMPANY 
$ 2,000,000.00 Organized 1852 





NEAL BASSETT, Chairman of Board 
EY Vice P Rot ly WINANT VAN WINKLE, Vice Presid 
H. S. LANDERS, President cH ce President ce President JOHN R. COONEY Vice President 
E. G. POTTER, 2d Vice Pres. E.R. HUNT, 3d Vice Pres. S. K. McCLURE, 3d Vice Pres. T. A. SMITH, Jr., 3rd Vice Pres. F. J. ROAN, 3d Vice Pree 


THE METROPOLITAN CASUALTY INSURANCE COMPANY 








$ 1,000,000.00 OF NEW YORK Organized 1874 
NEAL BASSETT, Chairman = Board 
en KLE, Vice Presid J. C. HEYER, Vice P 
H. 3 LANDERS, Prada TVANSMITH, sd Vice Pros. FRANK J. ROAN, 34 Vice Pres’ E.R: HUNT: 3d Vice Peo SK. Sect GRE ag Viren 
COMMERCIAL CASUALTY INSURANCE COMPANY 
$ 1,000,000.00 Organized 1909 
WESTERN DEPARTMENT PACIFIC DEPARTMENT 
844 Rush Street, Chicago, Illinois pone a Bush Street, 

HERBERT A. CLARK, Vice President EASTERN DEPARTMENT rancisco, California 

cite. hes Seeeniaes W. W. & E. G. POTTER, 2nd Vice Presidents 
H. R. M. , 10 Park Place FRED W. SULLIVAN, Secretary 


JAMES SMITH, Secretary pects Anand 
a NEWARK, NEW JERSEY SOUTH-WESTERN DEPARTMENT 








CANADIAN DEPARTMENT 912 Commerce St., Dallas, Texas 
461-467 Bay St., Toronto, Canada —_— BEN LEE BOYNTON, Ree, Vice President 
MASSIE & RENWICK, Ltd., Managers A. C. MEEKER, Secretary 











LOYAL TO PRINCIPLE -TO LOYAL AGENTS, LOYAL 





























THE NATIONAL 


UNDERWRITER 





December 28, 1933 




















Your Loss Ratio and Earn 
Extra Commissions For Your Agency 


As simple as A B C is this method whereby agents can 
make more money for themselves by recommending the 


NATIONAL SPARK ARRESTER 


A. Your assureds receive a credit in the rate on farm buildings equipped 
with approved National Spark Arresters. Pass this saving on to 
your clients and give them modern fire protection from damaging 
chimney sparks. 


B. By so doing you improve your standing with both the assured and 
your company because the spark arresters will save both of them 
money. 


C. In addition, you will be well paid for your time and trouble because 
of the liberal commission paid you by the manufacturers of the Na- 
tional Spark Arrester. 


These arresters, one style 
of which is shown to the 
left, are approved by the 
Farm Underwriters Asso- 
ciation and effectively pre- 
vent fires from chimney 
sparks. They cost but lit- 
tle and fit every size and 
style of chimney. Write to- 
day for complete informa- 
tion and prices. 


NATIONAL SUPPLY 
& SERVICE CORP. 
Mem ber N. F. P. A. 


Crawfordsville, Indiana 




























In Miami Beach itr 


She Heeturood 


Opening for the Winter Season 
January first. | European Plan. 


An Exclusive Winter Resort Hotel, on 
Biscayne Bay, with Ocean Bathing, a 
Private Dock and every facility for the 
comfort and entertainment of its exclusive 
and discriminating clientele. 

Rates Double from $8.00 to $20.00 per day. 
A le carte service and Fixed Price Meals. 














THOMAS CAGWIN 
Resident Manager 






Other DeWitt Operated Hotels include: 
In Cleveland Its 
THe HOLLENDEN 
In Chicago dts 
THe LASALLE 
In Columbus Its 
THE NEIL HOUSE 


In Akron Its 
THE MAYFLOWER 
e 








FENWAY HALL, 
Cleveland's High Class 
Residential Hotel is, 
also under 
DeWitt 
Manage- 
ment. 














| percent levy on gross fire premiums in 
St. Paul, Minneapolis and Duluth would 
cost the companies some $93,000. These 
taxes are used to maintain the firemen’s 
pension fund in those three cities. 

Last year Duluth received $13,121, 
Minneapolis $53,476 and St. Paul $27,- 
377. In 1929 Duluth received $18,591, 
Minneapolis $76,672 and St. Paul $37.- 
422. 





Kansas City Board Elects 

KANSAS CITY, Dec. 27—F. W. 
Wilbur of the McCluer-Wilbur Under- 
writing Company was reelected presi- 
dent of the Insurance Agents Associa- 
tion at the annual election this week. 
Moulton Green of R. B. Jones & Sons 
was named vice-president, and F. V. 
Griffith, W. B. Johnson & Co., treasurer. 
In addition to Mr. Wilbur ana Mr. 
Green, the executive committee consists 
of H. S. Nelson, Phister Insurance Com- 
pany; D. B. Child, Frank McGee, 
Thomas McGee & Sons, and R. J. Pier- 
son. 

M. K. Dubach continues as executive 
secretary. 





Speak at Fire Conference 


ST. LOUIS, Dec. 27.—At the annual 
meeting of the Fire Department Instruc- 
tors’ Conference here Jan. 3-5, » 
Vernor, Western Actuarial Bureau, will 
preside. Among the speakers are G. T. 
Cook and Clarence Goldsmith of the Na- 
tional Board; M. I. Parker, engineer of 
the Missouri Inspection Bureau; H. K. 
Rogers, Western Actuarial Bureau, and 
J. W. Just, Illinois Inspection Bureau. 


Mutuals May Get U. S. Loans 


LANSING, MICH., Dec. 27—The 
special session of the Michigan legisla- 
ture just before adjournment passed an 
act that will allow farm mutuals to take 
advantage of the loan facilities of the 
federal government. The approval of 
the insurance commissioner is required 
and if delinquencies in collection of 
assessments levied by the mutual exceed 
15 percent in the fiscal year, the com- 
missioner may take steps for collecting 
such assessments, bringing suit on behalf 
of the company or ordering additional 
assessments if necessary. 





Children on Wisconsin Program 


At the Christmas party of the Wis- 
consin Women of the Blue Goose chil- 
dren of some of the members had an 
opportunity to show their accomplish- 
ments. Musical selections were given 
by Donald Ely, John Telin, Mary Jane 
Telin and James Swartout. A dance 
was very gracefully executed by Miss 
Betty Daniel, and a most interesting 
recitation was given by Miss Sylvia 
Nicholson. Mrs. Ladd rendered a vocal 
solo and Mrs. C. R. James gave an in- 
spirational Christmas talk. 
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Confer on Dual Agency Rule 





Birmingham Agents Attempt to Work 
Out Satisfactory Compromise Agree- 
ment on Company Representation 





BIRMINGHAM, ALA., Dec. 27.— 
Committees representing the Birming- 
ham Association of Insurance Agents 
and non-association agents are confer- 
ring to iron out a cleavage that threat- 
ens when the new dual agency rule of 
the association goes into effect Jan. 1. 

Objection of the non- association 
agents centers around a clause in the 
constitution and by-laws which provides 
that after Jan. 1 association members 
shall not accept or retain the agency of 
any company which is controlled in Bir- 





mingham by a general agent or manager 





who has another local agency not a 
member of the association. The non- 
association agents seek some modifica- 
tion of this clause. 

Both sides on the issue of company 
representation express a hope that a 
compromise can be worked out, so that 
all agents may become members of the 
association which a few months ago Was 
reorganized with a virile setyp and a 
full-time secretary-treasurer. Conferees 
representing the association are T. A. 
White, president, C. V. Cornell and 
Robert Gregory. Representing the non- 
members are Thomas Beach, Herbert 
Levy and A. T. Simmons. 





Company Men Are “Sold” on 
Texas Stamping Office Idea 





NEW YORK, Dec. 27—While a num- 
ber of fire company officials were skepti- 
cal regarding the proposed establishment 
of a stamping office in Texas, largely 
through fear of adding to the expense of 
operating, the clear explanation of condi- 
tions in the state made by R. S. Mouk, 
fire commissioner, at the recent meeting 
here, convinced them of the desirability 
of the program. The cost of the intended 
service will be moderate and a checking 
of rates will insure all companies getting 
manual tariffs on both fire and wind- 
storm coverages. 

Commissioner Mouk stated a check-up 
by his department of several thousand 
dwellings and mercantile risks revealed 
that fully a third were written at less 
than tariff rates, in the light of which 
fact he bluntly asked as to how the 
companies could rightfully ask for an 
increase in existing figures. The new 
service will be launched about the first 
of the year. 


Check Brokers’ Activities 


BIRMINGHAM, ALA., Dec. 27.—On 
petition of the Birmingham Better Busi- 
ness Bureau the Alabama securities com- 
missioner has ordered A. P. Sloss and 











[HE Northwestern is a 

strong, dependable com- 
pany writing practically 
every known form of in- 
surance on property. 
Northwestern agents get 
real sales help right when 


they need it most. 


NORTHWESTERN 


Fire & Marine Insurance Company 
John H. Griffin, President 
MINNEAPOLIS, MINNESOTA 
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CANADA CALIFORNIA (Cont.) GEORGIA ILLINOIS (Cont.) 
Mehe & Home Clock, McWhinney & Clock | | Bryan & Migsttcian Stora || BROWN, HAY & STEPHEN 
25 West King Street OE nate Bryan W. B. Tichenor 2 ae 
Toronto, Canada hae Long Beach, California Chauncey MiSdlebrooks See gene, to 714 First National Bank Building 
comet Me Nt crete ake Trial of all cases and all Insurance 4 LIFE -. pt ll SPRINGFIELD 
boa ry 4 aelity Guereaty Practice Insurance Litigation in the Southern States 
Company. 
DIST. OF COLUMBIA ILLINOIS INDIANA 
, & , 
HENRY I. QUINN me Beamish and Edwards _| | HENDERSON & HENDERSON 


Woodward Building 
Washington, D. C. 


tral Surety, National Fire, Continental Casualty, 
Sxpheuna Management Corporation, London & Lan 
cashire Indemnity, Mass. Bonding, Metropolitan 
Casualty, National Union Fire, United Services Auto 
Association, U, 8. Casualty, U. S. Guarantee Com- 
pany, Yorkshire Indemnity and others. 





ALABAMA 





LAW OFFICES OF 
Coleman, Spain, Stewart 
& Davies 
706 to 719 Massey Building 


Insurance Attorney 
Birmingham, Alabama 


ARIZONA 








KIBBEY, BENNETT, GUST, 
SMITH & ROSENFELD 


PHOENIX, ARIZONA 
Tohn L. Gust pe J W. Rosenfeld 
Frank O. — H. L. Divelbess 
van Robinet 
GENERAL INSURANCE PRACTICE 











ARKANSAS 


Sam Frauenthal 





Ector R. Johnson 


Frauenthal & Johnson 
308 Bankers Trust Building 
Little Rock, Arkansas 











CALIFORNIA 


EVERTS, EWING, WILD 
& EVERTS 


Griffith McKenzie Bldg. 
Fresno, Calif. 











HOLBROOK, TAYLOR, 
TARR & HORTON 
533 Title Insurance Building 
Los Angeles, California 


Equipped for adjustments, investigations and 
trial of all cases 








George H. Moore 
918 Fidelity Building 
Los Angeles, California 


Equipped for adjustments, investigations 
and trial of cases. 








O’MELVENY, TULLER & 
MYERS 
433 South Spring St. 
LOS ANGELES, CALIF. 


a 








Central Bank Bldg. 
Oakland, Calif. 





Merchants National Bank Building 
Aurora, Illinois 
pop or aa mer and Trial of all 


jg ge Tn orth American, Loy- 
alty dip temp onl 








WHITE, MILLER, NEEDHAM, 
HARBER & MERING 


Bank of America Bldg. 
Sacramento, Calif. 


608 Fidelity Trust Building 
Indianapolis, Indiana 


Adjustments, Investigations and Trial of 
Cases 














Beverly & Klaskin 
168 North La Salle St. 
CHICAGO 
Equipped for Investigations 


GEORGE A. HENRY 
INSURANCE ATTORNEY 
504-5 Meyer-Kiser Bank Bldg. 
Indianapolis, Indiana 


Specially equipped to handle 
Investigations—Adjustments—Litigations 











COOLEY, CROWLEY & 
SUPPLE 


206 Sansome St. 
San Francisco, Calif. 











Cassels, Potter & Bentley 
1060 The Rookery 


CHICAGO 





Slaymaker, Merrell, Ward 
& Locke 

Attorneys specializing in All Phases of 

Fire, Marian, Life & Casualty 


Insurance Litigation 
751-760 Consolidated Bldg. 
INDIANAPOLIS 














REDMOND, ALEXANDER 
& BACON 
333 Pine St. 


San Francisco, Calif. 














Dent, Weichelt & Hampton 


1111 The Rookery Building 
Chicago, IIL 





CONNECTICUT 





1 attention to the law relating to all 
classes of Corporate Surety Bonds 





Godfrey D. Yaeger 
818-819 Indiana Pythian Bldg. 
Indianapolis, Indiana 














IOWA 





945 Main Street 
Bridgeport, Connecticut 
Home ——p- Car & General 
Royal Indemnity 
Investigations, Adjustments and Trial 
of all cases. 





Silber, Isaacs, Silber & Woley 
Attorneys & Counselors 
208 South La Salle Street 
CHICAGO 


Special Attention to the Lom of 
Five Insurance and Tasxction 











Edward J. Myers 


36 Pearl Street 
Hartford, Connecticut 


Investigations, Adjustments and trial of all cases 








ane B. Ryan 


Wm. J. Scarborough 
onald L. Ryan G 


W. Smith 
Maxwell and Ryan 
Attorneys at Law 
#12 Valley National Bank Bldg. 
Des Moines, Iowa 











Higgins & Walter 
500 Morris Bldg. 
Joliet, Illinois 


Investigations, Adjustments and Trial 
of All Cases 





Jesse A. Miller Oliver H. Miller 
Frederic M. Miller J. Earle Miller 
Miller, Miller & Miller 
LAWYERS 


1316-1318 Equitable Building 
Des Moines 














CAMPNER & POUZZNER 


Samuel Campner Louis Godfried 
Daniel Pouzzner Bernard P. Kopkind 


Second National Bank Building 
NEW HAVEN, CONN. 














DELAWARE 





Edwin V. Champion 
909 Peoria Life Bldg. 
Peoria, Illinois 
Trial of all cases. Investigations and Ad- 
justments. Representing Indemnity Ins. Co. 
of North Bp Fireman’s Fund Indem- 

nity Co. and others. 


KANSAS 











KELLER, MALCOLM & 
BURNETT 
Attorneys-at-law 

204-208 National Bank Bldg. 
Pittsburg, Kansas 








WILLIAM PRICKETT 
812 Delaware Trust Building 
Wilmington, Delaware 
Investigations, Adjustments and 
Trial of All Cases 
(Employers Liability, Boston, Liberty Mutual, 
Hardware Mutual and others.) 











Clarence W. Heyl 


Attorney at Law 


Trial of Insurance Cases 
Central National Bank Building, Peoria, Ill. 











Wertz & Heibsch 
815 Central Building 
Wichita, Kansas 


Life, fire, casualty and surety. 
in casualty and surety lines with investiga- 
tion facilities. 
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KENTUCKY 





Woodward, Hamilton & Hobson 
Insurance Attorneys 
615-24 Inter-Southern Bldg. 
Louisville, Ky. 


MISSOURI 


NEW JERSEY 


NEW YORK (Cont.) 











MARYLAND 


Clark, Boggs, Cave & Peterson 
Guitar Building, Columbia, Missouri 


Travelers, Fidelity & Casualty, 

tna Casualty and Surety Company 
District Attorneys for State Farm Mutual 
Auto Ins. Co. Investigations, adjustments and 
trial of cases Central Missouri. 


Edward C. Waddington 
Frank A. Mathews 


Waddington & Mathews 
500 Broadway 
Camden, New Jersey 


KATZ & SOMMERICH 


120 Broadway 
New York, New York 

















Law Offices 
WALTER L. CLARK 


Walter L. on Roszel C. Thomsen 
Clater W. Smith 
1917 Baltimore Trust Building 
Baltimore, Md. 








PAUL E. BRADLEY 


232 McKinley Bldg. 
Joplin, Mo. 








MASSACHUSETTS 


COLLINS & CORBIN 


COUNSELLORS AT LAW 
Clement K. Corbin Patrick F. — 
Edward A. Markley James J. 

Howard F. McIntyre Charles H. Schafer 


rt J. Bain John F. Leonard 
Charles W. Broadhurst Adolph S. Hummel 
James B. Emory A. Pyle 


¢ Exchange Place 
Jersey City, N. J. 











Phipps, Durgin & Cook 
75 Federal Street 
BOSTON 


Trial of Insurance Cases 


Jenkins & Vance 
500 City Bank Building 
Kansas City, Missouri 


Defense counsel equipped for claims and 
investigations. 





ROLLAND R. RASQUIN 
17 East 42nd Street 
New York City, N. Y. 














FRANK J. HIGGINS 
F. HOBART HIGGINS 


26 JOURNAL SQUARE 
JERSEY CITY, N. J. 


Frank J. Higgins, formerly President and 

en. Counsel Hudson Cas. Ins. Co. 

F. Hobart Higgins, formerly Gen. Claims 
Attorney, Hudson Cas. Ins. Co. 














Edward J. Ryan 
293 Bridge Street 
Springfield, Massachusetts 


Adjustments and Investigations 


Langworthy, Spencer & Terrell 
615 Commerce Trust Building 
Kansas City, Mo. 














MICHIGAN 


Samuel M. Hollander 


COUNSELLOR AT LAW 
Lefcourt Newark Building 
Newark, N. J. 


Investigations — Adjustments and 
Trial of all Insurance Cases. 











CLARK C. COULTER 
Penobscot Building 
Detroit, Michigan 


Investigations - Adjustments 
Trial of All Cases 


MORRISON, NUGENT, 

WYLDER & BERGER 

17th Floor Bryant Building 
Kansas City, Missouri 


Investigations, Adjustments and 
Trial of all Cases. 











STICKEL & STICKEL 
Counsellors at Law 
Lefcourt Newark Bldg. 
Newark, N. J. 

















IVIN E. RALPH B. LEE J. 


KERR, LACEY & SCROGGIE 
Dime Bank nae Detroit, Michigan 


Adj —" 


Trial All Cases 


T # 











ALLEN, MOSER & 
MARSALEK 


Pierce Bldg. 

St. Louis, Mo. 
Insurance Companies Represented: 
London, Zurich, Employers, Maryland, 
Globe, Aetna, etc. 


NEW YORK 




















Brown & Gregg 
668-25 American State Savings Bank Bldg. 
Lansing, Michigan 


Equipped to handle—Claims, Credit Investi- 
gations, Adjustments and Trial of all cases. 





Wilbur C. Schwartz 


1030 Boatmens Bank Bldg. 
St. Louis, Missouri 
Adjustments, Investigation and Trial of all 


cases. Representing London and Lan 
Ind., Consolidated Indemnity and others. 


Conboy 


CARTER & CONBOY 


74 Chapel St. Carter Bldg. 
Albany, N. Y. Cohoes, N. Y. 


Trials — Investigations — Adjustments 





JOHN A. MILLENER 

812 Gopeeee ane pet Building 
HESTER, N. Y. 
General Pa... Columbian , + ae Assn. 
Sec.-Treas. International Assn. of Ins. 
Counsel. Office equipped to handle investiga- 
tions, adjustments and the trial of insurance 
cases. 











PAGE, LAY & BAKER 
201 S. A. & K. Building 


Syracuse, New York 


Investigations, Adjustments and trial of hg 
cases. 











ACKERMAN & LEVET 


John J. Ackerman bac = ag °. Y aoe 
Richard H. Levet Ralph Ge 


175 Main St. 
White Plains, New York 








OHIO 





AUGUST A. RENDIGS, JR. 
1607 Union Central Building 
Cincinnati, Ohio 
The Employers Group; 


Co.; Insurance Co. of 
Investigations, 


New Amsterdam Casualty 
No. America and others. 
Adjustments and Trial of Cases. 




















MINNESOTA 


NEBRASKA 


David F. Lee David Levene Edwin F. Verreau 


LEE, LEVENE, VERREAU & McAVOY 


TRIAL LAWYERS 
316 Security Mutual Bidg. 
BINGHAMTON, NEW YORK 
Insurance attorneys. Especially equipped to handle 
investigations, adjustments and litigation over een- 
tral New York. 











Geoffrey P. Mahoney 


Attorney and Counselor 
831 Metropolitan Bank Building 
Minneapolis, Minnesota 
I neestigation and Adjustment of Claims 


Hall, Cline & Williams 
First National Bank Building 
Lincoln, Nebraska 
Specially equipped to handle Investigations, 


Adjustments and Insurance Litigation of ell 
kinds. 











Ulysses S. Thomas 
719 White Building 
Buffalo, New York 


Trial of all cases and all Insurance 
Practice. 




















SEXTON, MORDAUNT, KENNEDY 
& CARROLL 


Adjusters and Investigators sent to any place 
in the Northwest 


Pioneer Building, 
St. Paul, Minn. 


Security Bldg., 
Minneapolis 








Shotwell, Monsky, Grodinsky & 


Vance 
Omaha National Bank Building 
OMAHA 


Abe! V. Shotwell William Grodinsky 

Henry Monsky Verne W. Vance Harry B. Cohen 

Equipped to investigate, adjust and litigate 
insurance matters. 





VORYS, SATER, SEYMOUR 
AND PEASE 
52 East Gay Street 
Columbus, Ohio 
Investigations, ay a and Trial ef All 








JOHN H. McNEAL 
5302 Auditorium Bldg. 1367 East Sixth St. 
CLEVELAND 
Phone Main 1926 
Attorney-at-Law 
Facilities for Investigations, Adjustments and 
Trial work over Northern Ohio 














Barker, Perrigo & Bonynge 
115 Broadway 
New York, New York 








MARSHALL & HARLAN 
820 Reibold Building 
Dayton, Ohio 


Trial of Cases. Investigations and 
Adjustments 
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| A. J. Krebs, two Birmingham brokers, 


to cease dealing in the stock of the Bank- 

I N a i | ae A N ¢C E A i i 43 R N E Y Sm | ers Fire & Marine of Birmingham. 
When the two brokers, representing 
minority stockholders by proxies, en- 
deavored to throw the company into re- 
1 ceivership, Superintendent Greer inter- 
OHIO (Cont.) F PENN. (Cont.) TEXAS (Cont.) vened in the poi and the court held 
that only Mr. Greer-could ask for the 


WM. A. FINN Dalzell, Dalzell, McFall & Vinson, Elkins, Sweeton & receivership of a domestic insurance 











2 company and that Sloss and Krebs were 
ATTORNEY AT LAW Pringle Weems without legal grounds on which to stand. 
General Insurance, Casualty & Surety Prac- desist 
ton Boies be for Investigations 450 Fourth Avenue llth Floor Esperson Bldg. Honor Wortham at Houston 
ov e ™ a 
628 Nicholas Bldg. TOLEDO Pittsburgh, Pennsylvania Houston, Texas Gus S. Wortham of John L. Wortham 








& Sons, recently elected president of the 


Houston (Tex.) Chamber of Commerce, 
OKLAHOMA RHODE ISLAND TEMPLETON was honed at a luncheon given by the 


’ BROOKS, Houston Insurance Exchange. L. B 























NAPIER & BROWN Baker president of the exchange, ‘pre- 
934 Bass Building SHERWOOD & CLIFFORD 1502 Alamo National Bldg. sided. Among the speakers were J. W. 
Kruse & Edwards 1503 Turks Head Building San Antonio, Texas _ | Evans, W. Tucker Blaine and Kemp S. 
7 ; Toled of Cases Dargan. Members of the exchange pre- 
Enid, Oklahoma Providence, R. I. sented Mr. Wortham a watch as a token 
All cases both in State and Federal Courts, Trials—Investigations—Adjustments of their appreciation. 








investigations and adjustments. 














WASHINGTON |. hotnrts Sass ian 


a heart 

















SOUTH CAROLINA attack. 
Rittenhouse, Webster & a ROBERTS, a HOLMAN || 
i . s- a ee 
Rittenhouse 1233 Washington St., Columbia, S. C. EL. vekee wa Paul ‘Uhlmann News of Pacific 
A i National Bank B!dg. : - Frank Hunter ar’ “ od r. 
ee OKLAHOMA CITY Foon a estas smd “int Lec | | fetes Boake, ae a Gree Coast States | 
ington, Sumter, Kershaw and Rich- 





























land Counties, S. C 


J.S. ROSS WISCONSIN Signing Coalition Agreement 
Oulehonn City, Okie SOUTH DAKOTA 











East Bay Agents Association Reports 
































Maryland Casualty, New York Casualty, McGillan and Alk 
Actua, United States Casualty, Continental BAILEY & VOORHEES ore Nearly AB Members Hove 
Casualty and others. “ine y (e0e-1808) 203 Northern Building Endorsed Pact 
Investigations, nine and trial of all — H. Voor veti~ dis a elvin T. w coda, Jr. Green Bay, Wisconsin 
Sheodere A — “oe oa Investigations, Adjustments and trial of all SAN FRANCISCO, Dec. 27.—Signa- 
BAILEY-GLIDDEN BUILDING cases. one = age ee all members of the 
ast Bay ssociation of Insurance 
Snyder Owen & Lybrand INSURANCE PRACTICE Agents (Oakland), have been obtained 
’ to a “coalition agreement” pledging 
806 Braniff Building D f th & D - Alfred ae Drury themselves not to Tepresent any com- 
° anror avenpo Drury Building 5612—7th Avenue pany or group, manager or general agent 
Oklahoma City, Oklahoma Gen, 2d ee Stcieen Duvengest K 7 Wi ° writing fire and allied lines unless these 
iccneiinteiten.haiiinen enosha, Wisconsin sign the “non-overhead writing agree- 
Sioux Falls, S. Dakota Trial of Insurance Cases —L_ °° 





KLEINSCHMIDT & Trial—A djustment—I nvestigarios The agreement stipulates that the 
JOHNSON company shall require countersigning by 
1508 Thompson Bids. TENNESSEE Hill, Beckwith & Harrington || i) 260% "ho is 4 member of the Fast 


Lay association, of every policy cover- 






























































Tulsa, Oklahoma Beavers Insurance Building ing fire, lightning, earthquake, tornado, 

Investigations, Adjustments, and Madison, Wisconsin explosion, riot and civil commotion and/ 

Trial of Cases Trabue Hume & Armistead or sprinkler leakage hazards (except re- 

? nr am and Trial insurance as provided below), covering 

American Trust Building Cases in the East Bay territory. The agent 

shall have the same unabridged right to 

M. C. Rodolf NASHVILLE, TENN. piace insurance covering property lo- 

213 Public Service Building : cated in the city and county of San 

Tulsa, Oklahoma Mason & Priestley Francisco. 

Specializing in all phases insurance investi- TEXAS State Bank of Wisconsin Bldg. eee eee 

gation and trial. Madison, Wisconsin Agents agree to concede to other resi- 

Lawther, Cox and Cramer Specializing in all ph ~~ - dent. agents of the company the same 

13th Floor Tower Petroleum Bldg. vestigations and trial. consideration. a4 , P 

OREGON Dallas, Texas Exceptions are: 1. Policies written for 

Ginna: disns Oais: sunita ’ members of the Insurance Brokers Ex- 

Harry P.. Lawther, General Counsel and Directer, — of San mg sae 2. pag 

exas Emp oyers’ | nsurance Association policies requiring immediate delivery Dy 

DEY, HAMPSON & NELSON SE See eee JAMES E. COLEMAN the company, in which case daily report 

; and name of agent or broker shall be 

800 Pacific Bldg. z 1434 Bankers Building furnished to one of its agents who is a 

Portland, Ore. Seay, Malone & Lipscomb Milwaukee member of the East Bay association, 

5th Floor Southland Life Bldg. within the month of issue, and premium, 

Dallas, Texas commission and/or brokerage allowance 











General Counsel North Texas U. S. F. & G. s : * , 
eneral Counsel North Texas U. 8. F. & shall be included in the agent’s account 


PENNSYLVANEA | reittin, “Aduetmeno, Trt ef al en WOLFE & HART ||; ; 















































Gaining Support for Project 
FRANCIS CHAPMAN amet er wig —~esersigges 
1500 Walnut Street JONES, GOLDSTEIN, eptuanedinnannns ee 
Philadelphia, Pennsylvania HARDIE & GRAMBLING Special ettentius 00 Gn Law of ive Incense Over Pacific Board Farm Insur- 
General Counsel ance Proposal 
Pennsylvania —— Corporation 710 O. T. Bassett Tower Bldg. 
n 

Pennsylvania Indemnity Fire Corporation El Paso, Texas WYOMING SAN FRANCISCO, Dec. 27.—Pro- 
posed ar ™” establishment and main- 
tenance of a farm risk inspection and 
ont USTIN & WESLEY Cc. tey, Hanger & McMahon M. A. KLINE underwriting bureau within the Pacific 
Ses a George 2 1sth Floor Sinclair Bldg. Attorney at Law Board are receiving additional support 
eS 5. See 4. Baie FORT WORTH, TEXAS ey Building from company managers almost daily. 
ca Samuel B. Cantey femed BL Come. Jr. yoming Companies are awaiting further word 
PACKARD BUILDING William A. Hanger Gillis A. Johnson General > a po Sarety || from the California Association of In- 
PHILADELPHIA, PA. Mark McMahon R. K. Hanger aden Sestenenty call Weedon ee surance Agents as to their attitude to- 
Investigations, Adjustments, Trial of Cases Investigations, Adjustments, Trial All Cases ern Wyoming. ward contributing to establishment and 











maintenance of the bureau by accepting 
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Sucorporated 1897 








of New York. 


| 
| EIGHTY-THREE MAIDEN LANE, NEW YORK 
| STATEMENT AS OF JUNE 30, 1933 


| ASSETS 
| Mortgage Loans ........ vicwven ace $ 103,950.00 
i *Bonds and Stocks..............seee 7,613,319.35 
HH Premiums in Course of Collection.... 758,792.20 ! 
| Reinsurance Recoverable on Paid Losses 41,108.73 
Hl Interest Accrued ..<.000 0680 eer 34,380.00 
| Ry Pe oe eS 623,070.13 
| PE WASBEESs cciuscicecbh hatoucaubaue 1,016.76 
Hl $9,175,637.17 
| LIABILITIES 
Unearned Premium Reserve........ $3,730,434.92 
| CRE OOE EAWUES ocd. vc osntxewsee¥s 326,500.00 
| Reserve for Taxes and Other Claims.. 150,000.00 
| fContingency Reserve ............... 1,161,485.35 
Capital Steck «0.065.503 $1,000,000.00 
ee ne 2,807,216.90 3,807,216.90 
$9,175,637.17 


*Valuations on basis approved by National Conven- 
tion of Insurance Commissioners. 

+The Contingency Reserve represents the difference 
between the market quotations as of June 30, 1933, and the 
values of bonds and stocks carried in assets. 





























PROVIDENT FIRE INS. Co. 


Fire and Automobile Lines 


ROYAL EXCHANGE 


ASSURANCE 
CAR and GENERAL 


INSURANCE CORPORATION, LTD. 
Automobile, Liability and Plate Glass 
95 Maiden Lane NEW YORK 























“Vv A strong, progressive stock 


company, organized in 1849 
and doing business in Indi- 
ana, Illinois and Ohio. 





Wide-awake agents, seek- 
ing a good connection are 
invited to address the execu- 
tive office at Indianapolis. 


Chicago Branch Office 
A 1504 Insurance Exchange 


Automobile (All Covers) 
Fire and Tornado 


Public Liability 


UNION INSURANCE COMPANY of INDIANA 


Executive Office—Indianapolis, Ind. 


Plate Giass 




















a 5 per cent cut in commissions, the 
companies themselves agreeing to as- 
sume the greater portion of the expense. 

Farm business is so unpopular in al- 
most every office that if such a bureau 
can produce better results the agents’ 
market will be stabilized. It is also 
possible that a number of companies 
will restrict farm writings to an almoSt 
irreducible minimum, unless such a bu- 
reau is established. 

It is understood that a group of com- 
panies which joined forces in maintain- 
ing an inspection service on their own 
account, are enthusiastic and feel their 
experience is a logical and sound cri- 
terion. 


Sherrard Is Coast Manager 


Succeeds Wetzel Jan. 1 With Northern 
of New York—Latter Goes East 


in Executive Post 











SAN FRANCISCO, Dec. 27.—Robert 
Sherrard will become manager of the 
Pacific Coast department of the North- 
ern of New York Jan. 1, succeeding R. 
W. Wetzel, who will return to the head 
offices of the company in an executive 
capacity. Mr. Wetzel will, however, 
remain in San Francisco until the lat- 
ter part of February or the middle of 
March. 

Coming to San Francisco in Septem- 
ber, 1927, after many years’ experience 
in the field, Mr. Wetzel established the 
Pacific Coast department. In the mak- 
ing of arrangements for the new branch 
office, Robert Sherrard, who had been 
connected with the McClure Kelly of- 
fice since he entered the insurance busi- 
ness in 1913 as an office boy, was se- 
lected to serve as assistant Pacific Coast 
manager for the company. 

Previously the company had_ been 
under the management of Mr. Kelly, 
along with the North America and other 
companies. Mr. Sherrard is a brother 
of the late McKee Sherrard, who was 
assistant manager of the North Amer- 
ica under Mr. Kelly’s management for 
many years. 





New Washington License Form 


All applicants for agents’ licenses in 
Washington wil be required to file a 
new form at the beginning of the li- 
cense year. 

This new form is planned so as to 
eliminate unqualified agents. It includes 
a warranty clause which the company 
representative and the agent both must 
sign. Formerly only new agents were 
required to fill out a form. 


Coast Hail Men Meet 


The annual meeting of Pacific Coast 
Hail Conference, held in Spokane, took 
up the promulgation of rates and for- 
mulated plans for the 1934 season. 

All officers were reelected, including 
W. B. Rasmussen, Home of New York, 
Portland, president; D. L. Weaver, Ed- 
ward Brown & Sons, Spokane, vice- 
president; C. F. Laude, Spokane, secre- 
tary-treasurer. 

Among those in attendance from out- 
side the coast field were S. K. Bjornson, 
Rain & Hail Insurance Bureau; Jacob 
Nelson, America Fore, and John Peter- 
son, Great American, all of Chicago. 


O. J. Rea to Retire 


SAN FRANCISCO, Dec. 27.—O. J. 
Rea, general adjuster of the Royal group 
here since 1923, will retire Dec. 31. He 
joined the Queen in 1887 as assistant 
bookkeeper and finally became an ex- 
aminer. In 1906 he was transferred to 
California, joining the Pacific Coast de- 
partment of the Royal and Queen as an 
assistant in the loss department, and 
was appointed general adjuster in 1923. 











Wyoming Fire Fund Proposed 

CHEYENNE, Dec. 27.—A state fire 
insurance fund for Wyoming is pro- 
posed in a bill introduced in the special 
session of the legislature. The proposed 


state fire fund would collect premiums 
based on commercial rates. When the 
permanent insurance fund reaches $250,- 
000 its board is authorized to increase 
the risks on state buildings 20 percent; 
when it becomes $350,000 state risks 
may be increased to 50 per cent, and 
when the fund totals $500,000 the state 
fund shall assume all fire insurance risks 
on state property. 





Brokers’ Christmas Luncheon 


SAN FRANCISCO, Dec. 27.—More 
than 200 brokers and company represen- 
tatives attended the Christmas luncheon 
of the Insurance Brokers Exchange of 
San Francisco. Stephen Malatesta, 
chairman of the luncheon committee, 
was presiding officer in name alone, al- 
though he did succeed in introducing F. 
T. Cairns, president, and H. F. Badger, 
secretary of the Pacific Board. 

Christmas carols were rendered by the 
San Francisco Blue Goose glee club and 
several individuals sang solos. 





Royal Exchange Mountain Change 


DENVER, Dec. 27.—The Royal Ex- 
change has appointed Standart, Main & 
Brewster as general agents in the moun- 
tain territory. The company has been 
represented here for 15 years by A. R. 
Porter, state agent, who has been in 
poor health for some time. His condi- 
tion grew serious recently and it was 
impossible for him to carry on the work. 
Arthur Waller of New York, assistant 
United States manager of the Royal Ex- 
change, came here to arrange the trans- 
fer. 





Trinidad Faces Higher Rates 


Trinidad, Colo., is facing the possi- 
bility of higher rates as the result of 
discharging practically all its expe- 
rienced firemen and replacing them with 
inexperienced men. 








Eastern States 
Activities 























Proposes Changes in Policy 





Commissioner Brown of Massachusetts 
Submits Recommendation on Fire 
Form Revision to Legislature 





BOSTON, Dec. 27.—Changes in the 
Massachusetts standard or legal form 
of fire policy are proposed in the recom- 
mendations of Commissioner Brown 
made to the legislature. This is the form 
under which all Massachusetts property 
must be covered. The proposed changes 
have to do with cancellation and rights 
of mortgagee, and are remedial rather 


@ HENRY GRADY 
HOTEL: aruanra 


GEORGIA 


550 Rooms of Comfort and 

Convenience. Each with Private 

Bath, Two or More Windows, 

Circulating Ice Water, Ceiling 

Fan, Radio, Bed Lamps and 
Full Length Mirror Door. 
Dining Terrace and Coffee 

Shop 


Rates From $2.00 














Reduce 


Insurance Rates 


Recommend 
JUSTRITE OILY WASTE 
AND SAFETY CANS 
4 r 1 abhor 
i 
JUSTRITE MANUFACTURING COMPANY 


SOL TIPO AVI CHICAGO, ILL 
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than nullifying amendments to provi- 
sions in the standard form. 

Elimination or modification of the pro- 
vision relative to canceling the policy 
which the law now permits by rider or 
erdorsement, the commissioner believes 
should be prohibited. He states that it 
is now impossible to reduce the number 
of days’ notice to less than ten specified 
in the form, and to substitute a so-called 
mortgage clause used in other states for 
that prescribed in the Massachusetts 
form. It is also impossible to eliminate 
the requirement that the insurance com- 
pany pay a return premium and _ that 
notice of cancellation be given a mort- 
gagee. 

The commissioner recommends that 
the requirements as to proofs of loss 
by fire be made to apply to lightning, 
tornado and explosion hazards, etc. 


Hartford Slate Named 


T. W. Brown of George B. Fisher 
Company has been nominated for presi- 
dent of the Hartford board, the annual 
meeting of which will be held Jan. 9. 
The rest of the slate consists of P. B. 
Goddard, Rice & Co., vice-president; 
secretary E. S. Cowles, Jr., E. S. Cowles 





& Son: executive committee, W. H. 
Wiley, chairman: P. S. Avery, Victor 
Hellman, Thomas Oakes and E. M. 
Denniston. 


Adjustment Bureau Changes 


Changes in the managerial staff of the 
eastern department of the Fire Compa- 
nies’ Adjustment Bureau include the 
transfer of J. J. McDevitt from branch 
manager at Worcester, Mass., to Bos- 
ton, with the title of general adjuster. 
He will be assistant to District Superin- 
tendent E. F. Rath, who will have super- 
vision over the Boston, Worcester, 
Providence, Manchester and Haverhill 
territory. Mr. McDevitt will be = suc- 
ceeded as head of the Worcester office 
by A. A. Cairns, formerly special agent 
of the Glens Falls in Massachusetts and 
the past year in the Boston office of the 
bureau. 

Mr. McDevitt joined the General Ad- 
justment Bureau in Boston in 1920, but 
resigned three years later to become 
New England special agent of the Mil- 
waukee Mechanics. In 1926 he returned 
to the bureau in Boston as adjuster. 





No Money, No Investigation 

PHILADELPHIA, Dec. 27.—Despite 
the fact that A. J. White Hutton, chair- 
man of the joint legislative committee to 
investigate the Pennsylvania insurance 
department, has called a meeting of his 
committee for the first week in January 
to work out details of a program tenta- 
tively outlined for the investigation, po- 
litical observers do not believe that the 
investigation will ever come off. At the 
stormy close of the special session of 
the Pennsylvania legislature last week 
the committee was criticised for its fail- 
ure to do any investigating and no an- 
propriation was made for its work. The 
legislature which first appointed the 








committee also failed to make it any ap- 
propriation. As a result, while the com- 
mittee may want to investigate, it has 
no money with which to pay witnesses 
and other expenses it might incur. 








Motor Insurance | 
Events 








Detroit Thefts Are Increasing 





Insurance Men Find Only Small Propor- 
tion of Accessory Losses Are Re- 
ported to Police 





DETROIT, Dec. 27—The auto- 
mobile accessory theft situation in De- 
troit is rapidly becoming more acute, 
according to Ward Randol, Detroit zone 
agent for the General Exchange, who 
has been making a study of auto strip- 
ping activities here. 

One company alone, which is esti- 
mated to do about 10 percent of the 
total auto theft business in this district, 
paid out $10,500 for auto accessory 


thefts in Detroit in November, repre- 
senting 900 claims. On this basis, the 
total losses for companies operating 
would be about $100,000 for the one 
month, with at least 9,000 individual 
thefts. The company referred to paid 
out $7,000 approximately for spare 


wheel assembly thefts in November. 

Compared with the $10,500 figure, 
September and October together saw 
an outgo of $14,000, an average of $7,000 
per month for accessory claims in De- 
troit. In number of accessory thefts 
this one company had 650 claims in 
September, 800 in October and 900 in 
November. 

Since the figures compiled by the auto 


accessory detail of the Detroit police de- 
partment show that the number of 
thefts reported during these three 


months was but slightly in excess of 
those for the one company, it would 
seem that few of the thefts are reported 
to police. The Detroit Association of 
Insurance Agents is taking up the mat- 
ter with a view to securing heavier sen- 
tences for convicted thieves of auto ac- 
cessories and to educate the public to re- 
port all thefts to the police as well as to 
the insurance companies. 


Seeks to Check Auto Thefts 





Sponsor Measure to Require Records of 
Sales and Purchases of Second 


Hand Parts 





CHARLESTON, W. VA., Dec. 27.— 
J. L. Silverstein, a city councilman, is 
sponsoring an ordinance which is ex- 
pected to cut down auto thefts in 
Charleston, which have been unduly ex- 
cessive in number for the past year. 

In addition to a fee of $10 to be paid 
before one can engage in the buying and 








in 
requirements 


selling of second-hand auto parts 
Charleston five specific 
will be made, as follows: 

1. To keep a complete record of all 
purchases of second-hand or used auto 
necessities or parts. 2. To record the 
date of purchase with name and address 
of seller. 3. To specify the kind and 


21 


~ 








character of merchandise purchased. 4. 
To require bill of sale of all goods pur- 
chased. 5. To have ready at all times 
complete records for inspection of any 
law enforcement officer. 

Also under the ordinance it would be 
unlawful to purchase auto parts from 
persons under 16 years of age. 











Atlanta 
Toronto 


Chicago 


8 South William Street 











FIRE ASSOCIATION OF PHILADELPHIA 


ESTABLISHED 1817 


VICTORY INSURANCE COMPANY 


ESTABLISHED 1919 


THE RELIANCE INSURANCE]COMPANY 


ESTABLISHED 1841 


HEAD OFFICES 
Fourth and Walnut Streets 
Philadelphia 
® 
DEPARTMENTAL OFFICES 


® 
OCEAN AND INLAND MARINE DEPARTMENTS 
Appleton & Cox, Inc., Attorney 


Service Offices or General Agencies in all Principal Cities 
& 


Detailed list of Securities showing 
condition as of June 30th, 1933, 
will be supplied on request. 


San Francisco 
New York 


Dallas 


New York City 














Bor in spirit and let- 
ter observing the prin- 
ciples of the American 
Agency System. 





Purely an Agency Company 


Fin: 


Sussex, 





(oneuere facilities 
afforded every agent 
that represents this 
company. 
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A * DIRECTORY ° OF 


INDEPENDENT ADJUSTERS 


RESPONSIBLE==— 
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ARKANSAS 


ILLINOIS (Cont.) 


KENTUCKY 





“Service in Arkansas” 
CASUALTY 
Adjustments and Claim Dept. Managers 
LAWRENCE A. GOULDMAN COMPANY 
Prompt, Experienced, Statewide Casualty 
Claim Service 
Central Office 
Wallace Building Little Rock, Ark. 





CALIFORNIA 





G. B. VAN BUREN & CO. 
ADJUSTERS 
Specializing in 


Burglary, Automobile, Tourists Floater and 
“All Risk” Adjustments 


327 S. La Salle St., CHICAGO, ILL. 








J. H. HARRISON, INC. 
General Adjusters 
Head Office: Starks Bldg., Louisville, Ky. 
Branch Offices 
Cook Bldg., Bowling Green, Ky. 
City National Bank Bldg., Paducah, Ky. 
Specialists on Automobile Finance Accounts 
Fire, U. & O., Automobile, Casualty 


MISSOURI (Cont.) 




















Stuart McHaffie 
639 S. Spring St. 
Los Angeles, Cal. 


Adjustments, Investigations, 
Settlement of all Claims 





Raphael K. Walsh 


Peoria, Illinois 
Adjustments for Companies 
Automobile — Casualty — Compensation 
211 North Orange St. Telephone 9432 


MARYLAND 


JOHN L. HARLAN 


304-5 Cotton Belt Building 
St. Louis, Missouri 


Member St. Louis Bar Association 
Equipped for investigation adjustment and ettle- 
ment of all claims. Representing 
Fireman’s Fund Indemnity Ohio Casualty, 

Provident Life & Acc. Ins. Co., 
National Union Fire Ins. Co., 
and others. 























DELAWARE 


INDIANA 





NICHOLS COMPANY 


INSURANCE ADJUSTMENTS 
Representing Companies Only—All Lines 
Title Building, Baltimore, Md. 
Woodward Building, Washington, D. C. 
Mutual Building, Richmond, Va. 
Prompt and Efficient Service Since 1921 


BERT E. 


STRUBINGER 


CLAIM DEPARTMENT 
CHEMICAL BLDG., ST. LOUIS 
Automobile & Casualty Claims 
Branch: 207 Holland Bldg., Springfield, Mo. 
217 H. & H. Bldg., Cape Girardeau, Mo. 

















HART COOPER 
Adjuster for Insurance Companies 
Fire—Automobile—Casualty 


Delaware Trust Building 


WILMINGTON, DELAWARE 





DIST. OF COLUMBIA 








NICHOLS COMPANY 
INSURANCE ADJUSTMENTS 
Representing Companies Only—All Lines 
Woodward Building, Washington, D. C. 


Mutual Building, Richmond, Va. 
Title Building, Baltimore, Md. 


sient Service Since 1921 





INDIANA ADJUSTMENT CO. 
Automobile and Casualty Adjustments 


Separate Offices at 
INDIANAPOLIS 
FORT WAYNE 
TERRE HAUTE 


EVANSVILLE 





MICHIGAN 














Eugene McIntire 
Adjustment Co., Inc. 
Automobile, Casualty, Compensation and 
urety Adjustments 
Eight, East Market Street 
INDIANAPOLIS 


THOMAS B. YEARGIN 
ADJUSTER 
Fire—Automobile—Casualty 
604 Guaranty Trust Building 
Phone CHERRY 1614 Detroit, Mich. 





UNIVERSAL ADJUSTMENT 
& INSPECTION CO. 


Kansas City, Mo. Columbia, Mo. 
Springfield, Mo. Omaha, Neb. 
Portageville, Mo. Wichita, Kansas 
Joplin, Mo. Salina, Kansas 














MINNESOTA 


NEBRASKA 

















Prompt and Effc 





ILLINOIS 














Cc. G. EBERTH & CO. 
ADJUSTERS 
All Branches 
Fire, Automobile—Casualty—Marine 
Suite 1416—330 So. Wells St. 
CHICAGO 
Established 1899 
GREENE, 
WHITNEY & 
MILLER 
ADJUSTMENTS 
175 W. Jackson Blvd. CHICAGO 











ARTHUR L. LADD & CO. 


CLAI 
SERVICE TO INSURANCE COMPANIES 
Automobile, Fire, Theft, 
Property Damage, Workmen’s 


M DEPARTMENT 


Collision, Liability, 
pensation, 
Burglary 
A1761 Insurance Exchange, Chicago 
Phone HARRISON 9035 











| 


O. 
| A-938 INSURANCE EXCHANGE, CHICAGO 


WILSON S. 


LEVENS 


Fire, Auto, Inland Marine, and Casualty 








THOMAS T. NORTH 
ADJUSTMENT COMPANY 
Automobile—Fire, Theft, Collision, 
Conversion, Liability, Property Damage 
Inland Marine, Burglary 

L. Valentine, Mer. 

241 North Penn St. Lincoln 4838 
INDIANAPOLIS 

Head Office: 175 W. Jackson Blvd., Chicago 


J. L. ROLPH & COMPANY 


Investigations and Adjustments for 
the Companies Only 
Serving the Entire Northwest 


904 FOSHAY TOWER 
MINNEAPOLIS, MINNESOTA 





JUDD W. CROCKER 
& ASSOCIATES 
Farnam Building 
OMAHA 


ADJUSTERS INVESTIGATORS 




















IOWA 





WILLIAM H. SEXTON 
ADJUSTMENT COMPANY 
General Adjusters 
Automobile, Casualty, Inland Marine 
801 New York Life Building 
Telephone Atlantic 2037 Minneapolis, Minn 





THE JOHN D. GARMIRE 
INDEPENDENT ADJUSTING OFFICE 


Omaha, Neb.—Established 1907 
Adjusters 
John D. em Omaha Jack H. Mack, Scottsbluff 
Frank A. Sucha, Omaha Fred L. Burke, North Platte 


John N. Higbee, Omaha Ray W. Harr, McCook 




















Ray B. Dunley 
Adjusting Co. 
Insurance Claims—All Lines 
roi in Iowa 


128 coin, Bee Bldg. 
ES MOINES, IOWA 


Phone 4-6436 


MISSOURI 


NEW YORK 

















THOMAS T. NORTH 


ADJUSTMENT COMPANY 
Automobile—Fire, Theft, Collision, 
Conversion, Liability, Property Damage 
Inland Marine, Burglary 
Howard E. Kopf, Mgr. 

American Bank Bldg Kenwood 1410 
DAVENPORT 
Head Office: 175 W. Jackson Blvd., Chicago 


PRICE SHOEMAKER & CO., 
ADJUSTERS 


Adjustments of all claims, all lines, for the 
companies, specializing in Automobile and 
Casualty. 


CORBY BUILDING ST. JOSEPH, MO. 


JOHN A. MILLENER 


812 Genesee Valley Trust Building 
Rochester, N. Y. 
Telephone Main 2740 


Office equipped to make investigations and 
adjustments of claims in all lines for the 
companies. 











OHIO 














KANSAS 


BARBER & TADLOCK 
General Adjusters 
Fire, Automobile, Casualty, Burglary 


Members Kansas City Bar 
342 New York Life Bldg., Kansas City, Mo. 


INSURANCE SERVICE 
of CANTON, INC. 
grey Renkert Building 
J. A. Anderson, Manag 
s. R. Detwiler, Adjuster 
CANTON, OHIO 
Phone: 5167—after 6 P. M. 3-411 

















BRITTON ADJUSTING AGCY. 
Frank L. Britton, Manager 


Adjusters of All Kinds of Insurance Claims 
Room 220 Insurance Buildi 


TOPEKA, KANSAS 
Office Phone 25094 Residence Phone 21550 


Attorneys-Adjusters 


NEWBILL AND BRANNOCK 
711 Fidelity Bank Bldg. 
Kansas City, Mo. 

Member Kansas City Bar 
Equipped for claim adjustments. Investiga- 
tions all insurance cases. 


McNAMARA & CO. 


Investigations and Adjustments 


All Casualty Lines—Fidelity and Surety 
Fire—Automobile—Fire and Theft 
Three “C” Coverage—Inland Marine 
1905 Union Trust Building 
Cleveland, Ohio 














175 W. Jackson Blvd. 


THOMAS T. NORTH 
ADJUSTMENT COMPANY 
Automobile—Fire, Theft, Collision, 
Conversion, Liability, Property Damage 
Inland Marine, Burglary 
Harrison 3230 
CHICAGO 








Sheffer-Cunningham 


Attorney-Adjusters 
Topeka—Wichita 











Douglas W. Rodda 
Dwight Bldg. 1004 Baltimore Avenue 
Kansas City, Mo. 


Phone Victor 1896 
Courtesy—Service 








THAYER 


ADJUSTMENTS 
R. M. THAYER 
Investigations and Adjustments 
. aa — — ont 
706 Keith Bids. —— Cleveland, Ohle 
CHerry 8398 CHerry 8399 
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INDEPENDENT ADJUSTERS, 





OHIO (Cont.) 





Thayer’s Underwriters Survey Co. 


(Incorporated) 
§02-3-4-5-6 Finance Bldg. 
E. A. Thayer, Pres. 
750 Prospect Ave. Cleveland 
Claims adjusters for the Companies in every 
kind of insurance loss. 32 years’ experience 
qualifies us. 





TEXAS 





D. T. MASON 


CLAIMS SERVICE 
2024 Republic National Bank Building 
DALLAS, TEXAS 


Complete Casualty and Surety Service 
s e Life. IF oe alth, Accident 
exas Branch Offices: ° 
Fort WorthWichita Falls Service Otives: 
Houston San Antonio Oklahoma City, Okla. 
El Paso Amarillo Little Rock, Ark. 











BENJAMIN F. LEVINSON 
General Adjuster—Attorney 
Fire, Automobile, Casualty, Burglary 
8 E. Broad St. Columbus, Ohio 














GEORGE E. ROSS 


Member Houston Bar 
Shell Building 
HOUSTON, TEXAS 


Fully equipped for adjustments, investigations 
and settlements of all claims. 














Centrally Located Phone Us Day or Night 
Central Adjustment and Inspection Bureau 
D. R. Stettler, Manager 
VAN WERT, OHIO 
General Insurance Adj usters 
Experienced men in all parts of Ohio, — 
ern Michigan, Western Pennsylvania and 

Eastern I 


VIRGINIA 











OKLAHOMA 





Old Dominion Adjustment Bureau, Inc. 


Adjusters for Insurance Companies 
Lines 
1001 State-Planters Bank Bldg. 
Richmond, Virginia 
828 Royster Building 
Norfolk, Virginia 














W. C. BRADY, Adjuster 
Fire, Tornado & Auto 
Twelve years’ experience in Oklahoma 
2516 N. W. 20th St. 
Phene 4-1715 Oklahoma City 


WISCONSIN 











PENNSYLVANIA 


MORAN ADJUSTMENT CO. 
701 Bankers Bldg. Phone DAly 3696 
Milwaukee, Wisconsin 
Investigations and Adjustments 


- Burglary 
Bonds—Fire 


Automobile — Casualty — Liability - 
—Accident and Health 











KEYSTONE ADJUSTMENT 
CORPORATION 
Law & Finance Building 
Pittsburgh, Pa. 


Complete adjustment service for both fire ong casualty 
insurance Repr ting over com- 
panies. 














TENNESSEE 


NURNBERG ADJUSTMENT CO. 


General Adjusters 


Fire, Wimdstorm, —_. yo gum Casualty, 
and I nland Marine 


Underwriters Exchange Bldg. 


MILWAUKEE 

828 N. Broadway Phone Daly 5620 
BRANCH OFFICES 

BELOIT ANTIGO 








Ramsey Adjustment Service 
CHATTANOOGA 


Fire, Tornado and Inland Marine ... Public 
Liability . . . Property Damage ... Astomo- 
bile Fire, “Theft and Collision... Serving 
Tennessee, North Georgia and North Alabama, 








JOSEPH RICE & CO. 


were et & ary eal 
L CASUALTY LIN. 


@01 Guaranty Bldg. 966 Ins. Exch. Bldg. 
Phone: Daly 0664 Phone: Harrison 8666 

















FRANK J. BUCHER, President 


Organized 1865 
THE 


Reliable Fire Insurance Co. 
DAYTON, 


Surplus to Policyholders $988,081 


An independent Ohio Company with a record of more than 
68 years of honorable dealing with Agents and Assureds 





WM. F. KRAMER, Secretary 





OHIO 

















Judge Questions Insurance 


Men on Automobile Thefts 


(CONTINUED FROM PAGE 3) 


to Ellingham, because he was a former 
employe and his reputation had not been 
questioned. 

In his questioning the judge was in- 
terested to find out whether there was 
any central agency through which was 
reported the sale of stripped cars. Ap- 
parently what was in his mind was the 
possibility of finding out from such rec- 
ords what persons were the heavy buy- 
ers of stripped automobiles. Then an 
investigation could be made of their 
activities to determine whether they 
were fences. 

Mr. Cavanaugh pointed out that only 
about 27 percent of the cars in Cook 
county are insured and the theft prob- 
blem cannot be tackled by the insurance 
companies alone. 

Keep Track of Cars Sold 


Mr. Cummings said T. J. Houston & 
Co., handles about 750 cars a year of 
which about 10 percent are stripped. 
These are sold to dealers and Mr. Cum- 
mings said he knows where every car 
goes and endeavors to keep the strips 
in legitimate channels. He said that he 
had sold two cars to Ellingham, his 
reputation heretofore having been good. 

The judge told of a recent case, 
wherein a boy testified that he had been 
hired by the owner of a car to steal that 





automobile. The judge called in the 
insurer, but the company refused to 


the owner. Mr. Cummings 
said that insurance companies fear to 
prosecute in cases like this. He said 
he is at present defendant in a $25,000 
malicious prosecution suit. 

The judge asked Mr. Dillon to prepare 
for him a list of men who occupy key 
position in the automobile insurance 
field, so that he could invite them to 


prosecute 


appear at his chambers for another ses- 


sion next Friday. 


Mutuals Will Spend More 
for Advertising Next Year 





The 1934 institutional advertising pro- 
gram of mutual companies was dis- 
cussed by the advertising committees of 
the mutual fire and casualty organiza- 
tions in Chicago last week. Next year 
the program calls for expenditures of 
about 10 percent more than in 1933. 
Stability and savings will be emphasized 
in the advertising. 

Among those at the Chicago meet- 
ing were J. J. Fitzgerald, secretary 
Grain Dealers National Mutual Fire, 
Indianapolis, chairman of the fire ad- 
vertising committee, and the other mem- 
bers of his committee: L. G. Purmort, 
secretary Central Manufacturers Mu- 
tual Fire of Van Wert, O.; L. A. Min- 
genbach, vice-president Hardware Deal- 
ers Mutual Fire, Stevens Point, Wis.; 
L. K. Sharp, advertising manager Mill 
Owners Mutual Fire, Des Moines, and 
H. M. Richmond, secretary United Mu- 
tual Fire, Boston. 

Those present from the casualty com- 
mittee were John L. Train, general 
manager Utica Mutual, chairman; J. S. 
Kemper, president Lumbermen’s Mu- 
tual Casualty, and Clark Woodward, 
vice-president Liberty Mutual, acting 
for President S. B. Black of that com- 
pany. 


The regular semi-annual dividend of 
$1 a share, payable Jan. 15 to stock- 
holders of record Dec. 30 has been de- 
clared by the North America. 


DOF LONDON 4 


A PROGRESSIVE COMPANY FOR wee AGENTS 


CHICAGO 











DIRECTORY OF 
LEADING LOCAL AGENTS 


ILLINOIS 





CRITCHELL, MILLER 
WHITNEY & BARBOUR 


Established 1868 
Insurance Exchange Building 
CHICAGO 








Eliel and Loeb Company 


Insurance Exchange 
Chicago 








FRED S. JAMES & CO. 
Insurance Exchange Building 
Chicago 





LOUISIANA 








LEON IRWIN &CO., Inc. 
Unexcelled Insurance Facilities 
NEW ORLEANS, LA. 





MICHIGAN 








Detroit Insurance Agency 


G. W. Carter, Pres. 
H. L. Newman, Vice Pres., 
Louis J. Lepper, Sec.-Treas. 


Fisher Bldg. Detroit, Mich. 





MISSOURI 





Lawton-Byrne-Bruner 
(INSURANCE 
Saint Louis 





NEW YORK 





CENTRAL FIRE AGENCY, INC. 


(Underwriting Agency) 


Risks accepted throughout the United 
States, Canada, Cuba and Porto Rico 


92 William Street, New York City 





OHIO 





Walter P. Dolle &Co. 


“Insures Anything Insurable™ 
Dixie Terminal Bldg. 


CINCINNATI 
Submit Your Propositions to Us 





WEST VIRGINIA 








J. F. Paull & Company 
GENERAL AGENTS 
Rooms 508-9-10 Board of Trade Bidg. 
Wheeling, W. Va. 


Ohio, Pennsylvania and West Va. 
Business Solicited 





WISCONSIN 











Chris Schroeder&SonCo 
86 Michigan St. MILWAUKEB 
Engineering Service—All Lines 


The largest insurance agency in the 
State of Wisconsin 
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NEW YEAR 


A HEARTY WISH 

FOR A SATISFACTORY 
YEAR 1934 WITH 

SOUND PROGRESS UNDER 
“FULL SPEED AHEAD” 


EMPLOYERS 
NEW YOR REINSURANCE 
—™ CORPORATION 


SAN FRANCISCO E. G. TRIMBLE, President 
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CASUALTY AND SURETY SECTION 


Page Twenty-five 





More Compensation 
Changes Expected 


Further Tightening Up on Under- 
writing by Companies Is 
Anticipated 


DRASTIC ACTION NEEDED 


Cooperation of Employers Must Be Se- 
cured in Checking Losses—Basic 
Conditions Improving 


It is certain that, although other com- 
panies may not immediately 
Casualty 


follow the 
Commercial and Metropolitan 
Casualty in discontinuing the writing of 
compensation, those companies remain- 
ing in the business will tighten up even 
more than in the past. One conservative 
group of companies whose compensation 
business last year represented 20 per- 
cent of its total premiums, 
gradually 


is aiming to 
cut down its compensation 
premiums to 10 percent of its volume. 

It is felt by many that compensation 
still can be made profitable or at least 
placed on an even basis. The time is 
ripe now for drastic changes in compen- 
sation underwriting and administration. 
It is felt that the patient is so sick that 
a major operation must be performed to 
save its life. The companies are fright- 
ened over the situation and it is prob- 


able that several more would immedi- 
ately withdraw from the business if it 
were not for consideration of their 


agency plants. 
Basie Conditions Improving 


Although 
trous 


had disas- 
compensation 


have 
their 


companies 
experience in 


writing, many feel now is not the time 
to leave the business as basic conditions 
affecting the line are markedly im- 
proved. Payrolls are picking up and 
there are. fewer irritating demand for 
return premiums. There is also less ma- 
lingering by workmen who formerly 


used compensation as unemployment in- 
surance. 

Agents, brokers and companies must 
tighten up on their underwriting so that 
compensation losses can be checked. 
There have been many cases in which 
no attempt had been made to improve 
the risk and after it had been carried 
two or three years it was dropped as un- 
Profitable without any effort to get the 
employer to make his plant insurable. 
Employ ers must be made to understand 
the situation and their cooperation se- 
cured in eliminating high loss ratios. 


Impair Plant Efficiency 


Employers should be shown by agents 
and brokers that injuries not only run 
up the compensation costs but they also 
impair plant efficiency. When a work- 
man is injured it means that other men 
in the plant stop what they are doing 
and gather around their unfortunate fel- 
low. A horrible accident will shock the 

(CONTINUED ON PAGE 28) 


Significance of Bassett’s 
Compensation Move Eyed 





NEW YORK, Dec. 27.—The an- 
nounced retirement of the Metropolitan 
Casualty and Commercial Casualty from 
the compensation field will make more 
difficult the already serious problem of 
brokers in placine this business, virtu- 
ally all of the other carriers previously 
having greatly stiffened the conditions 
under which they would accept such 
risks. The dramatic retirement of the 
Commercial and Metropolitan was char- 
acteristic of Neal Bassett, chairman of 
those companies, who never hesitates to 
blaze a trail when he convinced of 
the desirability of a course of action. 

A good many companies probably 
would have cast off this business years 
ago, had it not been for the fear that 
the state, being forced thus to embark 
in a hazardous line, would reach out for 
automobile and other forms of casualty 
insurance. Then there was the con- 
sideration of the reaction of the agency 
force, as well as the hope from year to 
year that the corner would be turned. 

Compensation premiums average far 
higher than those derived from any other 
division of the casualty or fire business 
and commissions constitute a consider- 
able percentage of the total income of 
most agencies. Hence the companies 
lave hesitated to do aught that might 
prejudice their field and brokerage con- 
nections. To offset the steadily mount- 
ing rates were increased from 
time to time, although filings often have 
been refused or greatly modified. 


is 


losses, 


Increasing the Benefits 


From the first the trend 
sation legislation has been 
benefits, but by and large, compensa- 
tory rate increases were turned down. 

Within the past year some of the lead- 
ing compensation writing offices 
sharply curtailed the percentage of such 
risks they will accept from any single 
agency and have demanded collateral 
lines such as automobile, general lia- 
bility, steam boiler, etc. 

Although there is little 
prospect of other companies following 
the example of the Metropolitan and 
Commercial in cutting out compensation 
entirely, there will unquestionably be 
further tightening up of requirements 
surrounding acceptable risks. 


in compen- 
to increase 


immediate 


Turn to Self Insurance 


One effect of the extreme conserva- 
tism displayed by the companies gen- 
erally toward compensation business 
has been the growing disposition of 
large corporations and individual labor 
employers to effect self-insurance. The 
laws of a number of states require the 
filing by the assured of a corporate 
surety bond guaranteeing payment of 
all compensation claims. 

No division of insurance has caused 

reater concern to commissioners as 
well as executives in recent years, than 
compensation. The National Conven- 
tion of Insurance Commissioners has a 
standing committee on the subject, 
which body has been particularly active 
in its investigation in the last 12 months. 

Superintendent Van Schaick of New 
York feels the answer does not lie with 





rate increases, the experience of the past 


3) 





have | 





revealing that with every rate advance 
there was a corresponding defection of 
many choice lines from the companies, 
the assureds electing either to join state 
funds or to create sinking funds of their 


own. The net effect has been an in- 
creasingly adverse risk selection. 

While challenging the rate increase 
idea Mr. Van Schaick offered no other 
solution, asking instead that the execu- 
tives prepare a remedial program. This 
the National Bureau of Casualty & 


Surety Underwriters has been pondering 
for months. Once it is finished, hope is 
voiced that it will prove at least to be 
effective in removing some of the most 
serious loss factors and supply a basis 
upon which further improvement may 
be effected. 

Another effect of the retirement of the 
Commercial and Metropolitan will be 
to impress state authorities that the re- 
peated assertion of executives that un- 
less adequate tariffs were allowed the 
carriers would be forced to quit the 
field, was no idle threat. 





New Qualifying List of 
Treasury Leaks Out 








The treasury department list of surety 
companies, showing the amounts for 
which they may be accepted on federal 
bonds, is now in the possession of sev- 
eral companies, although it has not been 
officially published. There has been no 
publication since April 21 of this year. 
Usually the list is put out also in Sep- 
tember. 

Sixty-seven companies with total net 
limits of $19,653,000 appear in the new 








list, as compared with $19,720,000 on the 
April 21 list. 

Aetna Casualty & Surety...... $1,169,000 
Hartford Acci. & Indem....... 1,039,000 
BUOTIGRM BEPC .cccccccvcecs 978,000 
SER CEIREED veg adudsccacads 921,000 
Fidelity & Casualty............ 796,000 
XS. Fidelity & Guaranty...... 796,000 
Mellbank Surety, Pa 742,000 
New Amsterdam ...... 542,000 
Employers Liability, 531,000 
UIE ROE cb cedcececcecee 500,000 
Continental Casualty .......... 444,000 
Massachusetts Bonding ....... 442,000 
Fidelity & Deposit............ 434,000 
American Reinsurance ........ 423,000 
Ocean Accident & Guarantee... 409,000 
United States Guarantee....... 401,000 
PORE TONGUE cadcauccuceecas 400,000 
London Guarantee Accident 357,000 


& 
Indemnity Co. of N. A......... 
Great American Indemnity 


Employers Reinsurance 


356,000 
321,000 
307,000 


Standard Surety & Casualty... 300,000 
Pacific Indemnity_....... peseess 298,000 
Fireman's Fund Indemnity.... 291,000 


Maryland Casualty 


279,000 
Columbia Casualty 


275,000 


General Reinsurance .......... 264,000 
European General Reinsur..... 250,000 
ETE sceeensaeacee 248,000 
Home Indemnity Pitweets 4406 wah « 241,000 
Metropolitan ee 230,000 
Consolidated Indemnity ....... 229,000 
Glens Falls Indemnity......... 225,000 


Excess Insurance Co 
Preferred Accident 

Commercial C 
Ul ea ee 
American Employers 

International Fidelity 
Bankers Indemnity 


196.000 
196,000 
186,000 
184,000 
180,000 
179,000 
163,000 


DE «sendeaes 


Sy RL ee ere 151,000 
Seaboard Surety ......t.cccees 147,000 
Western & Southern........... 146,000 
Century Indemnity ........... 145,000 
American Indemnity .......... 145,000 
AUNOTICHE: TIOMGIED ccc usccccces 144,000 





Surety Men Found 
Lloyds Horned In 


Pennsylvania Banking Depart- 
ment Employes’ Fidelity 
Bonds at Issue 


LINE NOW THREATENED 


Claim Is Made That London Group Is 
Making a Material Reduction 
in the Rate 


PHILADELPHIA, 
indignation 


Dec. 27 
among 


-~-\ wave 


ot surety under- 
writers in Pennsylvania has been 


the 


secretary 


cre- 
that 


an- 


ated 
the 
nounced that 
will during 
coming year with London Lloyds 


by information 


banking had 


recent 
of 


state 


state banking department 
the 


if the 


employes be bonded 


demands of his department for a lower 





rate from domestic institutions are not 
met. It is reported that representatives 
of the latter have served notice that, 
unless an agreement is not soon reached 
an immediate cancellation of their 
bonds would be made. Approximately, 
the American offices received during the 


past year on business from the depart- 
ment, a premium of $175,000 but owing 


to changes in exposure etc., the Tow- 
ner Bureau rate is now approximately 
$229,000. It is said that London Lloyds 


has agreed to make a rate of $128,000 
annually in addition to an extension 
the discovery period to two years. 
addition to this, 


ot 
In 
Lloyds is reported to 
have made a bid for many other em- 
ployes and officials of banks under di- 
rect control of the state banking depart- 
ment also at a cttt far below the bureau 
rate. 


Committee Was Appointed 


This action of the banking depart- 
ment, in hostility of American insurance 
interests, seems to be the latest develop- 
ment in negotiations which began last 
May. The Surety Underwriters Asso- 
ciation of this city then called the atten- 
tion of the Surety Association of Amer- 
ica in New York to the fact that various 


departments of the commonwealth on 
advice of the attorney general, were in- 
sisting that bonds covering elective and 
(CONTINUED ON PAGE 29) 
Guarantee Co. of N. A...... 143,000 
Associated Indemnity ......... 131,000 
Se. PRUE MIOTOURY «ccccccccccce 130,000 
Standard Accident .......... ; 129,000 
General Cas. of America....... 127,000 
National Casualty .......... 125,000 
Yorkshire Indemnity ..... — 125.000 
London & Lancashire Indem... 121,000 
New York Casualty............ 119,000 
pee 100,000 
SC «26 cecuk ane dieses 92,000 
United States Casualty........ 78,000 
ComcorG Casuakty ...cccccccccs 74,000 
Eureka Casualty ............. 70,000 
American General ............ 68,000 
MICO WOUND 66 cccsccdcccewss 64,000 
Commercial Standard ......... 60,000 
ere eee $9,000 
Mh EO =e 41,000 
ey GONE ce cccceaceeee 41,000 


Employers Casualty 40,000 
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Accident Ratio 
Not Yet Affected 


Responsibility Laws 
Have Not Cut Down the 
Losses 


Financial 


MANY STATES HAVE THEM 


Insurance Companies, However, Look 
With Favor on These Acts as 
Very Wholesome 


HARTFORD, Dec. —Efforts to 
trace of the operation of the 
financial responsibility law on automo- 
rates and the settlement of 
claims are futile, according to insurance 
several other 
such as road safety campaigns, 
improvements in car _ construction, 
changes in state laws and the like, make 
it impossible to definitely attribute such 
insurance to any one 
cause. 

Financial responsibility laws are now 
in operation in 22 states; Pennsylvania, 
where one goes into effect Jan. 1, will 
be the 23rd. Minnesota now has a 
half-way financial responsibility law, 
which will become a full-fledged one 
in the spring. In Connecticut, where 
the law has been in operation the long- 
est (since 1925), 70,000 operators, out 
of 400,000 licensed annually, have in the 
last five years been required to show 
proof of financial responsibility. In 
New York since 1930 there have been 
42,000 cases. Insurance officials have 
not found any tangible evidence yet 
that the law has reduced the severity or 
number of accidents, thereby reducing 
liability losses. 

Law Is Regarded as Satisfactory 


effects 
bile losses, 


officials. Existence of 


factors, 


developments 


The companies generally find the law 
satisfactory, however, for its tendency 
has been to promote the volume of busi- 
ness, although it has not always pro- 
duced the additional amount expected. 
The public prefers it to the compulsory 
insurance law in Massachusetts. Al- 
though the companies favor the finan- 
cial responsibility law, particularly as 
an alternative for compulsory insurance, 
it is interesting to note that not the 
companies but the Automobile Associa- 
tion of America is actually responsible 
for its introduction. 

Company officials are convinced that 
good safety campaigns, efficient traffic 
and police administration are probably 
the most effective influences determin- 
ing accident rates. It is, by the way, 
surprising to observe in connection with 
safety drives that the city of Hartford, 
where the insurance companies have 
been issuing a great deal of very valu- 
able educational information and _ sta- 
tistics on the subject, has one of the 
worst records for automobile accidents 
in New England. 

It would seem possible in Hartford 
to work out a safe-driving program that 
would correct the noticeably bad driv- 
ing habits of its car operators. For ex- 
ample, not very long ago special men- 
tion was made of the desirability of 
making left hand turns after driving to 
the center of the street, but the traffic 
officers in this city direct drivers to 
make these turns directly beyond the 
intersection. A citizen who recently 
moved to Hartford from the west was 
of the impression that the making of 
these sharp turns must be a common 
New England practice, but when he 
made one in Springfield, Mass., he was 
reprimanded by the traffic officer and 
instructed to drive to the middle of the 
street before turning. 








Made Assistant Manager 
of the London Guarantee 














H. 


LLOYD JONES 


NEW YORK, Dec. 27.—H. Lloyd 


Jones, who, in appreciation of conspicu- 


ously efficient service advances from 
comptroller of the London Guarantee & 
Accident, to assistant United States 
manager, has been identified with the 
casualty business for a number of years. 
He served successively the Globe In- 
demnity, General Accident, Norwegian 
Globe and the Sun Indemnity before 
joining the headquarters staff of the 
London Guarantee in 1926. By virtue of 
his extended experience in the business 
he has become well known to many 
of the insurance fraternity throughout 
the country. A Welshman by birth, Mr. 
Jones is imbued with the thorough-going 
American spirit, and is one of Manager 
Haines’ most dependable aids. 








Mason Launches Own Claim 
Organization From Dallas 


Dallas T. Mason, who was general 
claims attorney for the Southern Surety 
in Des Moines 16 years, has launched his 
own organization in Dallas under the 
title of D. T. Mason Claims Service. He 
is located in the Republic National Bank 
building there. He offers complete cas- 


ualty, surety, life, health and accident 
service. 

Branch offices are established at Fort 
Worth, Houston, El Paso, Wichita 
Falls, San Antonio and Amarillo in 
Texas and service offices in Oklahoma 
City and Little Rock. , 

Altogether Mr. Mason has had 25 


years adjustment experience in home of- 
fice and field. 


Illinois Compensation Men 


Are to Draft Binder Filing 
The Illinois attorney-general having 


upheld the requirement of the industrial 
commission of that state that compa- 
nies file with the commission notice 
of binder coverage termination 
notice, P. J. Angsten, chairman of 
the industrial board, at a meeting 
with company representatives,  di- 
rected the mutual and stock compa- 
nies to proceed to draw up a suggested 
form to be used. One suggestion is 
that there be a comprehensive three 
point filing, one section relating to the 
binder provision, the second being a 
certificate of insurance, and the third a 
termination notice. About a dozen in- 
surance men were on hand. 

Decision was not reached on some 
other questions that were under discus- 
sion, but another meeting will be held 
after the first of the year. 


and 





Expect Surety Association to 
O.K. Blanket Bond Changes 





COMMITTEE REPORT IS READY 


Clarification of Phraseology Chiefly 
Sought in Bankers’ Contract, Under 
Proposed Revision 


NEW YORK, Dec. 27.—Now that 
the bankers’ blanket bond committee of 
the Surety Association of America has 
completed the work of forms revision 
upon which it has been engaged for 
some time, it is assumed a call for the 
annual meeting of the association 
shortly will be issued. The gathering 
had been deferred from time to time 
awaiting the committee’s report. 

Though the nature of the committee’s 
recommendations is not known, it is 
believed that any proposed changes in 
phraseology will deal largely with clari- 
fication rather than any marked change 
in the intent of the coverage. 


Disputes Over Interpretation 


From time to time disputes between 
brokers and assureds on the one hand 
and companies on the other have arisen 
over the exact meaning of certain in- 
suring clauses which were open to dual 
interpretation. These usually were con- 
strued by claimants in their favor. To 
obviate such confusion the committee, 
it is understood, will recommend a re- 
phrasing of certain clauses in the forms, 
and a fair assumption is that these will 
be approved by the association. 


Philadelphia Auto Rates 
Are Cut About 20 Percent 


Automobile public liability and prop- 
erty damage rates in Philadelphia have 
been reduced by the National Bureau of 
Casualty & Surety Underwriters about 
20 percent. The new scale is practically 
the same as the rates that have been 
charged by the Employers Liability. 

In addition to the Philadelphia and 
Philadelphia suburban territories, a new 
division has been created known as 
south Philadelphia. 

The resolution, providing for the de- 
crease, stated that the experience of bu- 
reau companies is no longer indicative 
for rate making purposes and the judg- 
ment factor must be taken into consider- 
ation. Experience is not a valid basis, 
according to the resolution, either be- 
cause of the comparatively small volume 
of insurance written or because of the 
way in which the territories have been 
defined. 





Agents Make Complaint 


Agents of bureau companies have been 
complaining for some time because of 
the competition of the Employers Liabil- 
ity. In addition the General Accident 
and Indemnity of North America have 
offered strong competition. Both of 
these companies have special rating 
arrangements. 

The south Philadelphia territory 
begins at Pine street and extends south 
between the Schuylkill and Delaware 
rivers. ‘This territory will continue to 
have the rates that heretofore have been 
applied to Philadelphia proper. 

The new rates for Philadelphia and 
Philadelphia suburban together with an 
exhibit of the old rates is presented 
herewith: 


Philadelphia 

Private New 1d 
pass. _P. Le P. D. P, i. P. D. 
w $50.00 $14.00 $62.00 $18.00 
x 50.00 14.00 62.00 18.00 
= 63.00 18.00 79.00 22.00 
Hired car 1.45 .35 1.80 45 

Philadelphia—Suburban 
New Old 

P..b. P. D. Pia Pa 
$29.00 $10.00 $36.00 $13.00 
29.00 10.00 36.00 13.00 
37.00 12.00 46.00 15.00 
1.15 .30 1.45 40 





Avoid Theorists, 
Behrens Advises 


Agents Should Get to Work, Take 
Advantage of Improvement 
in Conditions 


BUSINESS BETTER TODAY 


Continental Casualty Chicago Branch 
Office Celebrates the Achieve- 
ments of the Year 


President H. A. Behrens of the Con- 
tinental Casualty and Continental <As- 
surance of Chicago in a talk at the cele- 
bration banquet of the Chicago branch 
at the Union League Club said that 
there is no advantage to any company 
in attempting to mislead the public or 


the agent as to its financial condition. 
Business is better today, he said, in 


spite of adverse conditions. Companies 
and agents, he declared, are getting 
down to bedrock and are following the 
beaten path. He declared that too much 
time is being given by amateur econom- 
ists in devising plans for improvement 
instead of putting economy into effect. 
He said that agents should take advan- 
tage of improved business conditions 
and quit reading what the economists 
have to say. “Put in your time at work 
and let the theorists do the theorizing,” 
Mr. Behrens added. 


Vice-President Cornelius Spoke 


Vice-President M. P. Cornelius said 
that the insurance companies had been 
bucking the current for a long time. 
They had to pull in their horns in every 
direction. They can now afford to be 
more liberal, he thinks, and take advan- 
tage of opportunities to extend them- 
selves along safe lines. Mr. Cornelius 
said that he is more optimistic over con- 
ditions than he has been. 

Vice-President Roy ‘Tuchbreiter in 
charge of the agency department said 
the company had increased its writings 
during the year. He stated that acci- 
dent and health is a good line for agents 
to push at this time. H. A. Glasgow, 
vice-president in charge of the branch 
office, said that his organization had had 
a splendid year. Greetings were 
brought from the Chicago Board by 
President L. E. Yager, By Was accom- 
panied by Manager J. S. Glidden. J. C. 
Griswold, resident ad -president, pre- 
sided as toastmaster. 





Retain Traffic Division 
or Boost Liability Rates 


PHILADELPHIA, Dec. 27.— 
Revocation of the 20 percent re- 
duction in the automobile public 
liability and property damage rates 
for the Philadelphia district, just 
granted by the National Bureau of 
Casualty & Surety Underwriters, 
is threatened in a telegram sent to 
Mayor Moore of Philadelphia by 
James A. Beha, general manager 
of the bureau. The threat was 
made as a result of the mayor's 
proposal to shift the traffic division 
from the department of public 
safety to the department of public 
works. The reduction in the rate 
is attributed in large part to the 
work accomplished by the Phila- 
delphia traffic division. The bu- 
reau’s reduction in rates was made 
on the assumption that this work 
would be continued, 
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THE WESTERN AND SOUTHERN 
INDEMNITY COMPANY 


POLICYHOLDERS SURPLUS - - - $1,506,656.98 
ALL SECURITIES VALUED AT MARKET DECEMBER 31, 1932 








THE WESTERN AND SOUTHERN 
FIRE INSURANCE COMPANY 


POLICYHOLDERS SURPLUS - - - - $493,330.74 


ALL SECURITIES VALUED AT MARKET DECEMBER 31, 1932 
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W ORKMEN’S COMPENSATION 





May Sue for Deficiency in 
Premium After Audit Year 


Although the assured might have been 
justified in refusing access to its books 
to its compensation and public lability 
insurer, after the audit year had expired, 
it the insurer by some means discovered 
that payroll and revenue information 
had been concealed, the New Jersey 
court of errors and appeals has held 
that it cannot be said that such facts 
could not be proved at the trial. Judg- 


ment for the insurer was upheld. The 
case was Globe Indemnity vs. Butler- 
Newark Bus Line, Inc., et al. 

The Butler-Newark Bus Line was 


taken over by the Public Service Coor- 
dinated Transport and the Globe In- 
demnity policies, then in effect, were 
canceled. The auditor went to the Pub- 
lic Service Coordinated Transport to 
make a final audit and was referred to 
a number of books which he said were 
more than those which were submitted 
to the Globe Indemnity for audit prior 
to that time. Examination revealed that 





the bus line had withheld information 
which if disclosed would have resulted 
in the collection of premiums amounting 
to $10,000 more than had been paid. 


Urge Kansas Increase 

WICHITA, KAN., Dec. 27.—Upon 
the recommendation of Frank T. Priest 
a resolution was adopted by the Wichita 
insurors urging Commissioner C. F 
Hlobbs to approve the proposed increase 
in compensation rates in Kansas, which 
will give the companies a much needed 
increase of 71% percent on 220 lines and 
a reduction of 2 percent on 187 favorable 
lines. Individual agents agreed to write 
Commissioner Hobbs also urging this 
action. 

Silicosis Decision Given 

Judge Zimmerman in Dane county, 
Wisconsin, circuit court has upheld the 
Wisconsin industrial commission in its 
order holding the Travelers liable for 
compensation to R. C. Wendt on account 
of tuberculosis superimposed upon sili- 
cosis. 

Wendt been the 


had employed by 





Michigan Quartz Silica Company for 22 
years. During the year prior to June 9, 
1932, the plants did not operate steadily 
and Wendt was employed most of the 
time in the Metro Nite plant, manufac- 
turers of lime dust. The Employers 
Mutual Liability was the compensation 
carrier of the Metro Nite. The Employ- 
ers Mutual contended that lime dust is 
not disabling. 

The court held that the inception of 
the disease and its acceleration occurred 
during the time the Travelers was on 
the risk. 


Artificial Fleets Allowed 
for Michigan CWA Work 


LANSING, MICH., Dec. 27.—In co- 
operation with the federal CWA pro- 
gram, the Michigan department has an- 
nounced that it will relax its rule against 
fictitious fleets in the case of CWA 
workers required to provide public lia- 
bility and property damage coverage for 
trucks and cars used on public works 
projects. Those companies wishing, 
from an underwriting standpoint, to ap- 
ply fleet rates for this class of business, 
will not be deemed in violation of the 
general rule, Commissioner Gauss said, 
despite the fact that those supplying ve- 
hicles on the jobs must pay the pre- 
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Ling plate glass neplacement sewice 


Proven, dependable service year 
after year for the insurance frater- 
nity has made this company the 
leader in the Chicago area. 


Make good your promise to assureds 
for prompt plate glass replacements 


after a breakage by calling 


AMERICAN GLASS COMPANY 


Mohawk 1100 


1030-42 North Branch Street, Chicago 





miums individually. In the past the de- 
partment has banned fleet rates for 
groups of cars unless they are actually 
under one ownership. It has been re- 
ported to the department that many 
communities are insisting that liability 
protection be furnished before the CWA 
workers are allowed to use their trucks 
or cars on jobs. It has been indicated, 
however, that some companies do not 
care to write this business, except at 
regular rates. 


Liquor Legislation to Keep 
Surety Executives Dizzy 


The Towner Rating Bureau has sent 
out a bulletin in relation to a recent cir- 
cular of the Bureau of Industrial Alco- 
hol as to what bonds are required. 

The Towner bureau states that pend- 
ing action by Congress after it convenes 
in January, distillers, warehousemen, 
rectifiers, wine makers and brewers will 
be required to furnish bonds to the 
United States in accordance with regu- 
lations given in treasury department 
ruling 21. These bonds are for the pro- 
tection of federal internal revenue and 
not for the enforcement of prohibition. 

The premiums for all internal revenue 
bonds under the treasury department 
ruling are: First $25,000, $20 per thou- 
sand; next $25,000, $10 per thousand, 
and over $50,000, $5 per thousand. The 
minimum premium is $20. 

Separate bonds are still required for 
the manufacture of 3.2 percent wine or 
beer for those states where intoxicating 
beverages are still prohibited. 

The premiums for custom house bonds, 
importers’ warehousing bonds for all 
classes of intoxicating beverages is $2.50 
per thousand, minimum premium $5. 

Consumption entry bonds for all 
classes of intoxicating beverages take a 
manual rating. 

The Towner’ bureau _ states _ that 
through enactment by Congress and 
state legislatures frequent changes will 
be required and it is deemed unwise to 
print pages for the manual at this time. 


More Compensation 
Changes Expected 


(CONTINUED FROM PAGE 25) 


other employes, slow up the production 
of the whole plant. Making employes 
safety conscious is most important as 
safety devices are useless if they are not 
operated correctly. 

The value of sound insurance is rec- 
ognized today by employers and if they 
are shown the compamies’ standpoint on 
compensation they usually appreciate 
the situation. One agent convinced an 
employer that it would be better for him 
to take a 100 percent increase in a strong 
company that was cancelling his risk 
and then reduce the penalty by better- 
ing his accident record, rather than turn 
to the cut raters “as is.” 


Make Risks Insurable 


One company manager has found that 
a number of risks assigned to him under 
a state rejected risk plan, were not in- 
surable because the previous insurer 
had made no attempt to make them so. 
One employer had been violating the 
state factory laws and another risk had 
been incorrectly underwritten. By in- 
sisting that corrections be made the 
risks became insurable. If this action 
had been taken several years ago the 
previous insurer might not have experi- 
enced a loss. 

Agents who wish to preserve their 
compensation premiums can do much by 
contacting their local doctors and tell- 
ing them they are killing the golden 
goose by running up the excessive med- 
ical expenses in connection with indus- 
trial accidents. Doctors tend to charge 
large fees and have industrial patients 
continue treatments longer than neces- 
sary in order to secure more fees. I! 
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companies withdraw from the compen- 
sation business it will be written 
through state funds and under state su- 
pervision the medical fees are much 
lower. Medical men in Ohio and Ore- 
gon, where compulsory state funds are 
in operation, have found this to be true. 

[t is also pointed out that the national 
government is taking vigorous part in 
industry and is recognizing the collec- 
tive bargaining principle so that an op- 
portunity presents itself to secure stand- 
ardization of compensation laws. Se- 
vere hardships are placed upon manu- 
facturers in states that have liberal com- 
pensation laws because they increase 
their production costs which places them 
at a disadvantage in competition with 
manufacturers of other states. 

In securing reform in compensation 
business it is necessary to get better and 
more efficient administration. Inexperi- 
enced industrial boards composed of 
political appointees unyualified for the 
task of disbursing millions of dollars 
have cost the compames a great deal. 
It is also held to be necessary to termi- 
nate compensation for occupational dis- 
eases if rates are to be within reason. 
Reopening of cases after being dormant 
several years has been a serious prob- 
lem because companies are unable to 
compute reserves needed to take care of 
such claims. Restrictions on this would 
do much in correcting the compensation 
situation. 


Cancel Collateral Lines 


Practically all companies have been 
restricting their compensation writing 
to assureds who placed collateral lines 
with them. One wide-awake manager 
found that some brokers were placing 
all their coverage with his company and 
gradually cancelling out all the lines ex- 
cept compensation during the 60 day 
limit. Now when he gets a public lia- 
bility cancellation he immediately checks 
up on the compensation business and 
watches for further cancellation of 
burglary, plate glass, etc. 


Surety Men Found 
Lloyds Horned In 


(CONTINUED FROM PAGE 25) 


appointive officials should be written an- 
nually. Surety underwriters took de- 
cided exception to this as creating a 
most undesirable cumulative _ liability 
risk and in many cases declined to re- 
new their bonds. William Liedeke of 
the Hartford Accident was made chair- 
man of the committee appointed to han- 
dle the matter with the state authorities, 
serving with B. P. Keating, Aetna Cas- 
ualty; Vice-President Paul Wellener, Fi- 
delity & Deposit; William Harper, Mary- 
land Casualty, and Harry Davis, United 
States Fidelity & Guaranty. Many con- 
ferences have been held by this com- 
mittee with the state officials and the 
surety companies interested but appar- 
ently without any reconcilement of the 
differences existing. 


Pennsylvania “in the Red” 


Pennsylvania has long been “in the 
red” with surety companies and there 
has been a feeling that the state authori- 
ties have contributed to this by adverse 
rulings and in many other ways. Bank- 
ing department officials are quoted in 
the daily press as saying that in the 
present negotiations regarding banking 
department employes bonds “the Ameri- 
can companies are trying to wring out 
of the state by means of increased rates. 
enough money to cover the losses sut- 
fered by them in the debacle of bank 
crashes in 1931” and admit that these 
losses were approximately $5,000,000. 
This, referring to the bank depository 
bond losses in Pennsylvania in the year 
named, seems son:ewhat like adding in- 
sult to injury. The companies which is- 
sued bonds covering the state funds de- 


posited in state banks seem to have done’ 


So, without exception as far as is known. 
on the assurance of state officials that 
State funds in state banks directly con- 





trolled by state authorities were to be 
considered as preferred deposits. 

In consequence of this assurance, 
which it was confidently believed would 
be respected, a rate for these state bonds 
was made of approximately one-half of 
the usual rate. But when the banks in 
the state began to topple over like a row 
of cards, involving large amounts of 
state deposits, the authorities took the 
position that their funds were not pre- 
ferred deposits and the state’s claim 
against the banks was not better than 
the claim of any general creditor. Ac- 
cordingly demand was made on the 
surety companies under their depository 
bonds and these claims were paid. These 





claims and the circumstances attending 
same, left a feeling with all surety of- 
ficials that the business of Pennsylvania 
was something to be accepted in future 
with caution and care. 

Quite apart from the merits of the 
present question with Dr. William D. 
Gordon, state banking commissioner, 
members of the local surety managers 
association are asking who conducted 
the negotiations on behalf of London 
Lloyds with the state officials. The in- 
surance commissioner has advised mem- 
bers that any evidence that Lloyds rep- 
resentatives were soliciting business in 
the state would be acted upon immedi- 
ately and the parties so acting arrested 





under the law forbidding solicitation for 
unadmitted concerns. It is not prob- 
able that banking department officials 
have negotiated with Lloyds. only 
through the mails. 

It now seems certain that amendments 
to federal statutes affecting banks and 
the fidelity bonds held by them will be 
passed at the forthcoming session of 
Congress. If this happens, it seems 
more than likely that in event of the 
Pennsylvania authorities accepting cov- 
erage in London Lloyds they may be 
confronted with the necessity of paying 
a penalty tax on these bonds which will 
make the transaction one of neglible 
value. 
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ACCIDENT AND HEALTH FIELD 





Hospital Contracts Insurance 





California Attorney General So Rules— 
Formerly Classed as “Service Con- 
tracts” in That State 





SAN FRANCISCO, Dec. 27.—Acci- 
dent and health insurance interests in 
California have won a long fight to 
secure some sort of regulation of hos- 
pital associations, which have been espe- 
cially active in this state, with the ren- 
dition of an opinion by Attorney-General 
Webb, directed to Commissioner Mitch- 
ell, that these associations should be 
classed as accident and health insurance 
organizations, coming under the super- 
vision of the commissioner and being 
subject to the insurance laws of the 
state. The California department former- 
lv had classed the contracts issued by 
these associations as service contracts 
rather than contracts of insurance and 
held that it had no jurisdiction over 
them. 

Referring to three “certificates” sub- 
mitted to him, including one issued by 


the Western Pacific Health Association 
of San Francisco, the attorney-general 
holds that they are “contracts of insur- 
ance rather than service contracts, and 
may not be issued by any person, firm 
or corporation in this state, except upon 
obtaining a certificate of authority .. 
and complying with all other laws ap- 
pertaining to insurance companies.” He 
also specifically mentions the contract of 
the Progressive Health Association, 
stating that “the issuance thereof not 
only violates the laws relating to insur- 
ance companies, but the medical prac- 
tice act, as well as the state bar act.” 

These hospital associations, which of- 
fer hospital and in some cases medical 
service for a fixed monthly fee or pre- 
mium, have been particularly active on 
the Pacific Coast and in the southwest, 
but there has been a tendency in the past 
vear toward the extension of the idea 
in other sections of the country, partic- 
ularly since the plan was given the en- 
dorsement of the American Hospital 
Association. The medical associations, 
however, have consistently opposed anv 
such schemes. 





There has been considerable diverg- 
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RENEWAL CERTIFICATE 


THE OHIO CASUALTY INSURANCE CO. 
HAMILTON, OHIO 


IN CONSIDERATION OF THE 
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HEREIN DESIGNATED AND THE 
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ence in the ruling of insurance depart- 
ments and other state authorities as to 
whether or not these hospital plans 
came under the definition of “insurance,” 
and the California ruling is expected to 
set an important precedent, inasmuch as 
this state has had more experience with 
that class of associations than any other, 
which is expected to affect the position 
taken by other states. 


Morris Green Advanced 


Morris Green, for several years agency 
director of the St. Lawrence Life of 
New York, has been promoted to sec- 
ond vice-president. 

Mr. Green has for a long time been 
active in accident and health insurance. 
For a number of years he was with the 
General Accident. His life insurance 
experience was with the Prudential, for 
which he was assistant superintendent 
prior to his connection with the Gen- 
eral Accident. 

Mr. Green will continue the active su- 
pervision of all agency work in his new 
capacity as second vice-president and 
general manager. 


Seattle Club’s 1934 Plans 


SEATTLE, Dec. 27.—Plans of the 
Seattle Accident & Health Club for 1934 
call for ten meetings, with a speaker for 











each. 
Jan. 8. 
Harry Wares of the Washington Na- 
tional has been appointed secretary to 
succeed Mrs. M. G. Closser, secretary 
of the club for two years, who has sold 
her agency and is leaving for California. 


The first meeting will be held 





D. W. Dewar Resigns 

DETROIT, Dec. 27—D. W. Dewar 
has resigned as district manager for 
Earl H. Weltz & Associates of Phila- 
delphia, state managers for the Massa- 
chusetts Accident for five states includ- 
ing Michigan, and returned to Seattle 
where he plans to establish an insur- 
ance brokerage office. 


Discuss Acquisition Costs 


Discussion of acquisition costs was 
featured at the Washington Casualty As- 
sociation’s December meeting in Se- 
attle. G. K. Hutchins, Great American 
Indemnity, reported for the acquisition 
cost committee. A. A. Carson, Hartford 
Accident; J. L. Reimer, Globe Indem- 
nity, and Aubrey Naef of Seeley & Co. 
were appointed on the legislative com- 
mittee by J. C. McCollister, president. 
Arrangements were made to follow all 
legislation introduced in the present spe- 
cial session of the legislature. 
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FIDELITY AND SURETY NEWS 
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Bond Phraseology Clarified 


New Language of Forged Securities 
Contract Ends Practice Causing 
Premium Inadequacy 








NEW YORK, Dec. 27.—Revision of 
phraseology in the forged securities 
bond written by surety companies was 
compelled through many _ unjustified 
claims that carriers were called upon to 
pay. Claimants construed the bond dif- 
ferently from underwriters. 

To obviate confusion, the phrasing 
was recast two months ago, the new 
language employed in the covering 
clauses setting forth clearly the intent 
of the indemnity. Previously it was the 
practice of some assureds to instruct 
their branch offices after negotiating a 
transaction to have it concluded at 
headquarters, so that in the event of 
forgery, claim might be made under the 
bond as a head office loss. Through 
this procedure surety companies re- 
ceived a premium merely for the home 
office coverage, though the liability 
might be spread over a score or more 
local branches. To obviate this injustice 
the revised forms stipulate that the bond 
covers for loss of an organization as a 
whole, and hence derives a premium 
from each of the branch divisions. 


Bank Fidelity Experience 
Has Been Unsatisfactory 


Even though the New York depart- 
ment did not allow the rate increase 
asked on bank fidelity bonds, the com- 
panies suffered a very unsatisfactory ex- 
perience in 1932. The premiums that 
year amounted to $1,694,219 and the 
losses $1,212,681. Of this amount only 
$147,000 was written in New York state. 
So called fidelity bonds are not being 
taken by banks as they were in days 
gone by, they being replaced by the 
modern bankers blanket bonds. Com- 
panies are not seeking the straight bank 
fidelity business because of the liability 
under the bond extending so long. Com- 
panies are held liable for losses that may 
be discovered at present, although they 
occurred years ago under an entirely dif- 
ferent bond. 


Gets Dividend from Failed Bank 

LINCOLN, NEB., Dec. 27—A check 
for $26,000 was received by the New 
Amsterdam Casualty from the receiver- 
ship division of the Nebraska state bank- 
ing department. Attorneys for the state 
announced they would not further pur- 
sue in supreme court their controversy 
over the right of the company to be 
subrogated to the rights of Douglas 
county as a depositor for $40,000 in the 
failed State Bank of Omaha. The check 
represented a 65 per cent dividend to all 
depositors. The court recently held that 
where a political subdivision pays the 
premium the right of subrogation exists. 
Where the bank pays it that right does 
not exist. 


Big Bond Being Completed 


The American Employers is the origi- 
nating company on a contract bond cov- 
ering the construction of twin locks in 
the Mississippi river near Alton, IIl., by 
John Griffiths & Sons Co. of Chicago. The 
contract is for $3,194,702 and the face of 
the bond 50 percent of that figure. 
This is known as Mississippi river proj- 
ect No. 26. The co-sureties on the bond, 
which is being completed this week, are 
the Fidelity & Casualty, Massachusetts 
Bonding, Continental Casualty, Aetna 
Casualty, Indemnity of North America, 
Fidelity & Deposit, Globe Indemnity, 
United States Fidelity & Guaranty, 
Royal Indemnity, and American Surety. 


is 





Heavy Loss Figure Is Shown 





Ratio for Depository Bonds in Period 
1930-32 Is Reported to Have 
Been 300 Percent 





NEW YORK, Dec. 27.—The hazard- 
ous character of depository bond busi- 
ness may be inferred from the subjoined 
authoritative figures, revealing the gross 
premiums received and losses paid by 
surety companies of this country writ- 
ing the line, during the years 1930 to 
1932, inclusive: 

Premiums, $11,222,864; losses (includ- 
ing salvages secured upon previous pay- 
ments), $33,267,729, or almost 300 per- 
cent. The outgo moreover, takes no 
account of commissions, taxes and gen- 
eral expenses chargeable to the line, 
which if included would swell the ratio 
by a considerable percentage. 





Agents Must Write Bonds 
ATLANTA, Dec. 27— Governor 
Talmadge of Georgia has instructed the 
state highway department not to accept 


are written in companies duly author- 
ized to do business in the state by au- 
thorized agents located in Georgia. 
These instructions were the result of a 
personal call on the governor by a com- 
mittee of agents headed by H. C. Arnall, 
president Georgia Association of Agents. 





Virginia Order Reconsidered 

RICHMOND, Dec. 27.—Reconsider- 
ing its previous order discontinuing the 
increased rates allowed companies writ- 
ing fidelity and surety bonds in Virginia, 
the state corporation commission now 
sanctions their use pending further con- 
sideration of the general experience. An- 
other hearing will be held here Feb. 26. 
The latest order applies to all forms of 
coverage, except three minor classifica- 
tions. 


Officials of Penn General 


PHILADELPHIA, Dec. 27.—C. B. 
Love, president of the Penn General 
Casualty, and H. C. O’Brien, secretary- 
treasurer, are being sought on warrants 








charging them with embezzling $240,500 
jin negotiable bonds and cash from the 
company which has its home office here. 


bonds on projects unless the contracts | 


Charged with Embezzlement | 


| 








Despite the police hunt, C. H. Graff, 
deputy insurance commissioner, an- 
nounced at Harrisburg that the company 
has “an ample reserve and is intact.” 
However, J. V. Gosline, vice-president 
in active charge of the company, who 
first discovered tangible evidence of 
theft, declared that the alleged embez- 
zlement left the company in a difficult 
position that will probably result in its 
being taken over by another company. 

Mr. Gosline said Love bought control 
of the company last February. The 
Fenn General was chartered in 1917 and 
specialized in coal mine workmen’s 
compensation. In January, 1930, it ex- 
panded operations to include ail forms 
of casualty business, principally automo- 
bile. It was at that time that Mr. Gos- 
line, who had been a deputy insurance 
commissioner, joined the company. The 
capital was $250,000 and its surplus 
$400,000, all of which was kept in a 
very liquid condition. 


New Great Lakes Director 


At a special meeting of the stockhold- 
ers of the Great Lakes Casualty, held 
at the home office on December 18, W. 
R. Kales, head of the Detroit engineer- 
ing firm of Whitehead & Kales, was 
elected a director of the Great Lakes 
Casualty. 




















Conscientious in its conception of its 
obligations to agents and policyhold- 
ers for fair dealing; rendering efficient 
service and dependable protection; 
the Bankers Indemnity enjoys favor- 
able, nationwide recognition. 
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ILtinois CASUALTY 
SPRINGFIELD 


“The PICKERING Company” 


CONSERVATIVE 


AUTOMOBILE INSURANCE 


O. 


Only A-I Agents will be interested! 


IOWA - MISSOURI - ILLINOIS - INDIANA - MICHIGAN 








DON’T 
experiment with 


automobile insurance 
this year. 


| he doesn’t pay to take 
chances on automo- 
bile insurance. The test 
comes when a claim 
arises. Then it is reassur- 
ing to know the policy is 
with the Belt Casualty, a 
stock company, that pays 
just claims promptly. 


Automobile insurance in 
the Belt Casualty relieves 
both agent and policy- 
holder of worry—a sales 
point these days. 


Ask about the careful train- 
ing and instructions given 
our agents and you too will 
understand the value of in- 
cluding the Belt Casualty in 
your agency. 


BELT CASUALTY 
COMPANY 


Home Office 
29 South La Salle Street 
CHICAGO 














Sales 
Resistance 
Gone! 


Your biggest job is to 
overcome sales resistance. 
You can do this if you 
can make it easy for your 
prospect to pay for his in- 
surance. 


The Buckeye Union has 
such a plan. It fits to- 
day’s conditions as no 
other plan does. Write 
or wire today for full in- 
formation on this plan 
that means more business 
for you. 


Territory in Ohio 


The - 


Buckeye Union 
Casualty Company 


515 E. Broad St. 
Columbus, Ohio 
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George L. Forrest, one of the old- 
timers in the accident and health field, 
and for many years president of the 
New York Safety Reserve Fund, died 
recently at his home in New York City. 
He‘was actively engaged in the disabil- 
ity insurance field until a few days be- 
fore his death. He was a brother of 
A. E. Forrest, president of the North 
American Accident of Chicago. 


George L. Radcliffe, head of the 
American Bonding and vice-president of 
the Fidelity & Deposit, who accepted an 
appointment as federal public works ad- 
visor for the Baltimore district at the 
personal request of President Roosevelt, 
has worked out a plan for a new re- 
gional advisory board which is expected 
to be the model for similar regional 
advisory bodies throughout the country. 

Edward A. Robinson of Baltimore, at- 
torney for the Fidelity & Deposit, was 
found dead of heart disease at a New 


Orleans hotel. Mr. Robinson in 1926 
had charge of the company’s work in 
New Orleans for two years, and later 


made his headquarters in Memphis. 

W. W. Steiner, resident vice-president 
in Chicago of the United States Cas- 
ualty, has been named receiver for the 
Rice Construction Company of Chicago. 
The U. S. Casualty wrote a $25,000 bond 
for the Rice company in connection with 
the federal contract for remodeling the 
postoffice in Ann Arbor, Mich. The con- 
tention is that the Rice company has not 
paid certain bills in connection with that 
project. 


A. C. Arnold, bond manager in Chi- 
cago for the. Standard Accident and one 
of the old guard in surety circles there, 
died at his home Sunday. He was 57 
years of age. He had been away from 
the office about 18 weeks, being afflicted 
with arthritis and suffering a general 
breakdown. Pneumonia developed at 
the end. 

Funeral services were held in Chicago 
Wednesday. There was a large turnout 
of surety men and present from the 
head office of the Standard Accident 
was Vice-President J. P. Hacker. 

Mr. Arnold was born in Chicago and 
started in the surety business as the 
original general agent in Chicago for the 
Fidelity & Deposit. He was a member 


of the general agency of Wicks & 
Arnold. That partnership was later dis- 
solved and Mr. Arnold consolidated his 


business with the Chicago agency of 
Conkling, Price & Webb. He was made 
a partner in that agency and had charge 
of the bond department. 

In 1921 he joined the Bartholomay- 


Darling Company agency of Chicago 
ard in 1925 joined the Continental Cas- 
ualty, first as manager of the bond de- 
partment at Chicago and later as general 
agent. 

In 1926 he formed his connection 
with the Standard Accident. He served 
at one time as president of the Surety 
Association of Chicago and many of the 
younger generation of surety men in that 
city received their training from Mr, 
Arnold. 





Special Agent Wanted 


Experienced Casualty Insurance special agent 
familiar with the state of Ohio is wanted 
by one of the oldest and largest companies 
in the casualty field. Address Y-5, The 
National Underwriter. 
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Time Tested and Time Proven 
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Burglary, Robbery and 
Holdup 
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NATIONAL 
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W. G. Curtis, President 
Home ‘Office 
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Thirty Years—Through Thick and Thin 





@ Experience a through meeting many and varied sandiiten removes the 
always: dangerous snap-judgments and vacillating practices that bring gray hair to 
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DEAN SCHEDULE COURSE 


(UP-TO-DATE EDITION) 


A Selling Aid to Agents for Fifteen Years 


You Receive These 
Nineteen Lessons 


1. Origin of Fire Insurance 
and Schedule Rating. 


2. Development of Prin- 
cipal Factors of Hazard 
in the Modern Schedule. 


3. Effects of Competition 
and Necessity of Meas- 
urement. 


4. Relativity in General. 
5. Details of Application. 
6. Public Fire Protection. 
7. The Basis Rate. 

8. Structure. 

9. Structure—Continued. 
10. Structural Credits. 

11. Occupancy. 

12. Occupancy—Continued. 
13. Occupancy—Continued. 
14. Exposures. 

15. Exposures—Continued. 
16. Exposures—Continued. 
17. Exposures—Continued. 
18. Exposures—Continued. 
19. Schedule Improvements. 


You do not need a copy 
of the schedule itself to 
study this course. The 
course is complete in itself 
and without a copy of the 
schedule will give you an 
understanding of the prin- 
ciplesand methods of 
application. 


Where Dean Schedule 
Is Used 


Ark., Colo., Conn., Ill, Ind. Ia., 
Kan., Ky., Mass., Mich., Minn., 
Mo., Neb., N. H., N. M., N. D., 
Ohio, Okla., S. D., Tenn., Vt., 
W. Va., Wis., Wyo. 


«» 


Create Confidence—Hold Old Business— 
Get New Business—By Equipping Yourself 


I—To Answer These and a Hundred Other Questions 


Upon what part of the rate are credits for superior 
construction applied? 


Name two or three devices which may be classed under 
protection features for which credit is given? 
Why do contents usually rate higher than buildings? 


What has floor location to do with the rate on con- 
tents? 


What is meant by damageability? 


What are the five principal classes of construction un- 
der which buildings are divided in the general exposure 
tables? 


Don’t let any of these questions scare you. One of the 


WHAT USERS SAY 


“I have sent in the last of 
my correspondence course 


great difficulties about the Dean Schedule is that everybody 
has talked about it as being such a terribly complicated and 
difficult thing to understand that everybody is afraid even 
to look at it. The fact is that any man with a normal 
amount of intelligence who will spend a few hours in con- 
centrated study can master the general principles and 
methods of application of this schedule. It has been done 


would like to take the oppor- 
tunity of thanking you for the 
knowledge I have obtained 
through the study of this Anal- 
ytical System. Your couree is 
very instructive and yet easy to 
learn and it has helped me ob- 


tain several large lines through 
the knowledge I could use.” 
Heren Suey, 


The Ricaby-W ood-Rowland 
Co., Toledo, Ohio. 


by hundreds of other agents. It can be done by you. 


\I—To Do These Things 


1. To analyze a rate make up understandingly and in- «» 
telligently. 


2. To deal with your client in rating matters with 
constructive suggestions. 

3. To anticipate competitive attack by making first 
the suggestion that binds the client to his agent. 

4. To get new business on the basis of service and 
confidence. 


5. To become recognized as the insurance authority of 
your community. 


“This concludes the course 
and in closing I wish to express 
my satisfaction for the inform- 
ation contained therein. It is 
the most instructive course it 
has ever been my privilege to 
study and is worth many times 
to me the price I paid for it.” 
James H. Resco, Chicago, Ils. 








USE THIS ORDER FORM TODAY 


| 


THE NATIONAL UNDERWRITER COMPANY, 
420 E. Fourth St., Cincinnati, Ohio. 


Gentlemen—! want this Dean Course. | enclose $5.00 and will pay $5.00 a month for the next three months. 

| am to be furnished the complete Series of lessons and quiz for each lesson; and my written answers are to be —_ 
gone over by you, corrected and definite suggestions are to be given me for the improvement of myself in my selling 
Insurance. 
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neering 
as the Khe 


Strength in an insurance com- 
pany must be enduring to 
deserve confidence from the 
insuring public. For genera- 
tions the strength of the Royal- 
Liverpool Groups has rebuilt as 
the elements have torn down. 
Throughout the seven seas— 
as enduring as the tides—that 
same strength will maintain. 
To the agent it means security 
—prompt service to his clients, 
entree, acceptance, salability! 
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REINSURANCE CORPORATION 
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NORTH STAR 
INSURANCE COMPANY 


Fire and Allied Lines 
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Home Office 
90 John Street, New York, U.S.A. 


Pacific Coast Office 
200 Bush Street, San Francisco, Cal., U.S.A. 























The European General Reinsurance Co.. Ltd. 
, of LONDON, ENGLAND 








— Shows constant evidence of security. 


— Renders unexcelled service. 


— Does not compete with direct writing 


companies. 


— Confines its writings to Re-Insur ance received 


from insurance companies. 


WRRORORS 1.) BAPE, 0.8. tpe- — Is the Oldest Casualty and Surety Re-Insurance 


CLARENCE T. GRAY, Asst. U. S. Mgr. 
Company in the United States. 


99 JOHN STREET 
NEW YORK, N. Y. 
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Fire Reinsurers Marking Time, W aiting 
For Values to Increase 


The fire reinsurance companies, dur- 
ing the year, very largely have been 
merely marking time. They have kept 
up their contacts and friendships but 
have not butted their heads against the 
wall by doing much aggressive produc- 
tion work. The volume has continued 
to slide off because of the natural de- 
cline in premium income, and also be- 
cause of the continuance of the efforts 
of direct companies to hold on to as 
much premium as possible, without get- 
ting into too deep water. 

The reinsurers are satisfied to wait 
for a general increase in values. Their 
theory is that the reinsurers will re- 
spond quickly to the increase, for the 
reason that direct companies have in- 
creased their lines to such an extent, 
that when more insurance is authorized 
on a risk, to take care of an increase 
in values, much of that increased au- 
thorization will go into the treaty. Then 
it will be time, the reinsurers feel, to 
attempt to capitalize on contacts, place 
second excess treaties and endeavor to 
replace reciprocal arrangements between 
direct companies with regular treaties. 


Portfolio Deals Were 
Scarce This Year 


The reinsurance companies were not 
approached at the end of this year to 
assume portfolio reinsurance, as they 
were at the end of the last three years. 
Virtually all of the fire companies, by 
this time, have adjusted themselves, so 
that they do not face annual statement 
time with an overloaded premium re- 
serve liability. Indeed, most of the fire 
companies have a good margin of free 
surplus and what they are looking for is 
more premium and not a chance to re- 
lieve themselves of what they have. So 
different is this year from the preceding 
three years, that recently Sumner Bal- 
lard, who is president of the Interna- 
tional, and United States manager of 
the Skandinavia, recently advertised 
that he was seeking reinsurance of a re- 
tiring company, participation or port- 
folio for the run off of about $1,000,000. 
This is a great contrast to previous 
years, when the reinsurance companies 
were besieged with requests to take 
over portfolios. 

The loss ratio of the fire reinsurance 
companies is just as gratifying as that 
of the direct companies this year and 
the reinsurers will make a profit. 


Time Is Extended for 
Making Remittance 


One of the advantages that reinsurers 
have enjoyed during the depression is 
the absence of collection problems. 

owever, in view of the troubles that 
the direct companies have had in this 
direction, most of the treaties now pro- 
vide that the direct companies may 
make their remittances in 75 or 90 days, 
instead of 60 days, which was the pro- 
vision generally before the depression. 

Most of the reinsurers have plenty of 
free surplus and could absorb 25 to 40 
percent more business than they are 


carrying now. The reinsurers, by and 
large, steered away from some of the 
pitfalls into which many of the direct 
writing companies fell so far as invest- 
ments were concerned. They always 
had in mind the fact that they might be 
required suddenly to sell or to meet 
heavy demands, either because of can- 
cellation of a treaty or because of heavy 
losses and their investments were made 
with an eye to liquidity. 


Low Loss Record Has 
Emboldened Companies 


Although the reinsurers keep their 
feelings pretty much to themselves, the 
continued absorption of more and more 
net liability on the part of direct writ- 
ing companies is beginning to get under 
the skin of the reinsurers. The direct 
companies have been able to retain 
more of the premium and more of the 
liability during the depression years 
with impunity because losses have not 
been excessive and this year has been 
exceptionally good. Therefore’ the 
difficulties that the reinsurers predict 
for those companies that take liberties 
with their line sheets have not come to 
pass. However, the reinsurers feel that 
the direct companies are treading on 
dangerous ground and that sooner or 
later they will learn a lesson that will 
cause them to adhere more closely to 
old underwriting rules. 

The practice of bulging the net re- 
tention on high retention lines, which 
has become so prevalent among direct 
writing companies, the reinsurers feel is 
a dangerous practice because it means 
that accounting is being mixed with 
underwriting. The reinsurers say that 
in doing this the executives of direct 
writing companies are, in fact, instruct- 
ing the underwriters to suppress their 
own underwriting judgment; that the 
front office doesn’t care about the un- 
derwriter’s opinion of a risk and of 


his idea of the adjoining or inherent 
hazard. This procedure, the reinsurers 
feel, throws the underwriting out of 
gear. 

Despite the resentment that is caused 
by the direct companies holding on to 
more and more premium, the reinsur- 
ance companies have done much the 
same thing in their dealings with retro- 
cessionnaires. Faced with a declining 
income under the treaties, some of the 
reinsurers have bulged their net reten- 
tions, at the expense of the retrocession- 
naire. 


Factor of Experience 
Confuses the Thinking 


The reinsurance companies are sen- 
sitive, not only because of the reduc- 
tion in income which is caused by these 
practices on the part of direct writing 
companies, but also because of the im- 
plication that the reinsurer is something 
of a necessary evil and perhaps not so 
necessary. Executives of some of the 
direct writing companies, who during 
the depression have experimented with 
bolder underwriting programs and find- 
ing that catastrophe did not ensue, have 
developed a somewhat supercilious atti- 
tude towards the reinsurance business. 
They fall into the easy habit of think- 
ing that the money that is paid to re- 
insurers is pure expense. The theory of 
reinsurance is somewhat abstruse and 
the executives who are inclined to take 
a contemptuous attitude -towards re- 
insurance apparently are not willing to 
study the arguments that are adduced 
by reinsurance companies. 

The factor that makes the reinsurance 
theory difficult to get across to the di- 
rect writing company is that under a 
treaty a certain number of losses are 
certain to be paid. Therefore the direct 
writing company is bound to think in 
terms of the experience under the treaty 
and not in terms of long term proba- 
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bilities. If the reinsurer over a period 
of years makes a good profit, the direct 
company is likely to feel that the pre- 
mium should have been kept at home. 
This same factor comes into play to 
make difficult the insuring of fleet and 
group risks of one kind and another, as 
the direct writing companies so well 
know. The insurance theory becomes 
more complicated when the experience 
factor becomes important and when the 
matter of experience begins to impress 
the assured, he is likely to consider the 
possibility of self insurance. An as- 
sured who pays the premium and who 
regards the probability of loss as ex- 
tremely remote is not as likely to chal- 
lenge the theory of insurance as the as- 
sured who pays the premiam to cover a 
muitiplicity of losses that are sure to 
develop. 

When the flow of premium is high, 
the direct writing company takes its re- 
insurance dealings for granted; the ex- 
pense ratio takes care of itself and the 
direct company is busy gathering in 
premiums from the field. When pre- 
miums are drying up, however, the 
companies seek to compensate by re- 
ducing expenses and increasing the pre- 
mium through bookkeeping transac- 
tions, such as taking back part of their 
reinsurance in excess accounts. 


Reinsurer’s Standing 
Higher in Europe 


The executives of reinsurance com- 
panies, who have a knowledge of Euro- 
pean methods, are chagrined that the 
reinsurers in this country do not enjoy 
higher standing in the councils of the 
business. In Europe the reinsurance 
companies are welcomed in the various 
organizations on equal footing with the 
direct company and their counsel is wel- 
comed. In this country, however, the 
reinsurance companies are regarded by 
many executives as something apart. 
This, in turn, has bred among the re- 
insurers the feeling that they must keep 
in the background, take what is given 
to them and not stir up the animals. 

The reinsurance people could contrib- 
ute much to the business if they were 
given greater recognition. They have a 
broad outlook and are in a position to 
detect weaknesses and dangerous tend- 
encies. 

The executives of reinsurance com- 
panies are high grade men and what has 
been said should not be interpreted to 
indicate that they are not on a firm 
personal basis with officials of the di- 
rect companies. The personal relation- 
ships are sound, but so far as business 
is concerned there is something of a 
gulf. When the reinsurance companies 
want to get an idea across, they must 
proceed by indirection. Perhaps, the 
fault is not altogether with the direct 
companies. The reinsurance people may 
exaggerate the gulf in their own minds 
and thus keep themselves apart. 

The reinsurance companies have had 
a fine record during the depression and 
are waiting patiently for their reward. 
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Reinsurers, on Thin Die 


Feel Service Unappreciated — » cows: v. wes: 


T >t +a} 
It is impossible not to take 


adv: intagce 
of the opportunity offered by this article 
for frank propaganda on behalf of the 
reinsurance companies engaged in the 
i of facultative fire reinsurance, 
method of redis- 


business 
the original and basic 
tribution of the primary insurance lia- 
bility. An attempt will be made, how- 
ever, so to condense the remarks that 
they will not consume more space than 
is merited by a subject of such little 
interest to fire insurance men generally. 

many years, the treaty was the 
vehicle by which most reinsurance was 
effected by fire insurance companies in 
the United States. Maybe it still is 
It is impossible to determine with any 
accuracy how much premium 
an treaty reinsurance market 
to the in- 


a legree ot 

> Ameri 
el ane in recent years due 
creasing use by the direct writers of 
the foreign markets for excess of loss 
and catastrophe reinsurance cover, but 
the sum must be very great. Compari- 
son of the aggregate relative growths 
of companies engaged in the direct and 
in the reinsurance business during the 
past 15 years indicates that the former 
have had much the more rapid develop- 
ment of the two classes. 


Seek to Compensate for 
Dwindling Treaty Income 


“Faced with a _ condition 
grown progressively worse through per- 
iods of prosperity and depression and 
the cause of the condition being appar- 
ent, it is only natural that the consid- 
erable capital invested in the reinsur- 
ance business in the United States has 
sought remedies, i. e., sources of pre- 
mium income to compensate for the 
dwindling treaty premiums. The alter- 
native to such a discovery would seem 
to be the eventual extinction of the 
American fire reinsurance market as it 
exists today. 

The remedies available appear to be 
but three in number. The most obvious 
one—that of active competition with the 
foreign loss market—seems 
neither ec rudent nor sound 


L- Lac 
that has 


excess of 
onomically p 


on any large scale. Too much concen- 
tration in American reinsurance com- 
panies of the heavy liabilities entailed 


such coverage would defeat the very 
rpose of sound reinsurance. (Refer- 
ence herein to American reinsurance 
companies will of course be understood 
to apply equally to foreign reinsurance 








pu 





companies licensed in the United 
States.) 
Increased Attention to 

Facultative Recently 

Another possible solution may be the 


formation of alliances with direct writ- 
ing companies through various schemes 
of interlocking ownership, under which 
the direct writers can be used as feed- 
ers of reinsurance business. That 
method of operation, while being suc- 
cessfully followed to a limited extent, 
possesses certain definite disadvantage 
which, however, are not within the 
provinces of this article to discuss. _ 
Therefore, a reversion to the basic 
method of reinsurance through the de- 
velopment of a premium income from 
facultative business seems to be the 
simplest, n direct, most logical and 
the fundamentally sound method for 
oe to pursue to 
compensate for its loss of treaty income, 
and that class of business has received 
increasing attention during the past few 
years. years ago it was practi- 
cally ignored by American reinsurance 
i Today at least eight out of 
fourteen American groups specializ- 
in reinsurance are participating in it 
six reinsurance companies are op- 
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erating their own, facultative depart- 
nents or agencies. 

This has all been accomplished with 
a minimum of publicity. The only criti- 
cism worthy of consideration that has 
been incurred has been from reinsur- 
ance companies themselves and that has 
not been constructive. It must be ad- 
mitted, however, that whereas the addi- 
tional capacity afforded by this facul- 
tative market was originally needed and 
therefore was cordially welcomed by the 
majority of direct writing companies, 
there has recently been some evidence 
that a few direct writers are disposed 
to resent its incursions on a class of 
business they formerly monopolized and 
which, in view of their present atten- 


uated premium incomes, they would 
now be glad to recover. Naturally, 
such a view-point is short sighted, in 


that those few who hold it are not look- 


ity of companies started seeking, by all 
proper means, to minimize that shrink- 
age. In view of the generally favorable 
loss experience that has obtained since 
1931, it is natural that extensive upward 
revisions of lines should have been 
made and the inevitable result of that 
has been, of course, a still further loss 
of reinsurance premiums. 

Finally, the facultative operations of 
the various reinsurance companies pos- 
sessing such departments having been 
successful, the fact became known and 
the thoughts of the direct writers 
turned toward that source of additional 
income. As conducted by reinsurance 
companies, a facultative office may be 
expected to yield a considerably higher 
loss ratio than a direct writing office, 
due to the larger proportion of accom- 
modation business it accepts. But its 
specialized nature permits operating 


C. D. West, the author of the accompanying article, is facul- 
tative manager of the Eagle Fire of New Jersey and facultative 


agent of the Baltica. 


Mr. West has headquarters at 100 William 


street, New York. He is one of the most experienced men in 


facultative reinsurance. 


His greatest hobby is Princeton Uni- 


versity, which he attended. He is a football fan and finds a 


similarity between football and facultative reinsurance. 


He 


points out that football fortunes are similar to those of business 


in their undulations. 


“Three years ago,” 
y 


he writes, “it didn’t 


seem possible that Princeton could ever come back in football 
or that facultative reinsurance could ever fail to find itself useful 
and needed in its field. Today the situation of both are reversed. 
But, just as surely as a few years more will evidence the resur- 
gence of Yale’s football power to the temporary embarrassment 
of Princeton, so will the real value of the facultative reinsurance 
market again be demonstrated to the confusion (I hope not 
temporary) of those who today regard it as an unnecessary 
appendage on the body of insurance.” 


ing to the future with a realization 
that the conditions of 1933 are prob- 
ably no more normal than were those 


of 1929. 

A momentary 
tions during the period 
1930 will assist in attaining a proper 
perspective. Then, in spite of their 
treaties and excess of covers, fire 
insurance companies were often pressed 
ure adequate reinsurance capacity. 

the only market for facultative 
coverage was amongst their competi- 
tors in the direct writing field, requests 
for assistance were likely to receive 
courtesy. Most companies then 
offer of more direct business 
could absorb, so there was no 
of a general disposition to aid 
3esides, facultative offer- 
looked on, justly or 
not, with suspicion and the idea was 
general that no money could be made 
on the class. As a result, when rein- 
surance companies entered the field, 
their more liberal and specialized treat- 
ment of their clients’ requirements made 
their presence welcome. 


consideration of condi- 
from 1927 to 


loss 


to sec 


When 
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Operating Economies 
Offset Higher Losses 


Then came the depression. At first, 
loss of premium incomes and attendant 
shrinkage in premium reserves only bal- 
anced losses in assets and therefore the 
facultative market was still useful. 

However, stabilization was eventually 
effected by most companies through the 
use of convention values for securities, 
the persistence of remarkably low loss 
ratios and the institution of operating 
economies. But premium incomes con- 
tinued to shrink out of all proportion to 
the lessening in the capacity of the 
market, with the result that the major- 


economies to offset the higher losses. 
It is logical that direct writing com- 
panies should take steps to swell their 
premium incomes by using the faculta- 
tive premiums they have to offer to se- 
cure reciprocity, but on account of their 
higher expense ratios it is quite possible 
they will discover that business on 
which reinsurance companies can eke 
out a profit, yields a loss to them. 

It is now quite a general practice 
for direct writers to seek facultative 
reinsurance for themselves, to compen- 
sate for the premiums they cede and to 
that end, to use those premiums to se- 
cure reciprocal business. The reinsur- 
ance companies have no such reciprocity 
to offer. The only weapons they pos- 
sess with which to combat it and retain 
their standing are those of a stable and 
permanent market for the ceding com- 
panies’ business, superior and prompter 
service, due to their specialization, than 
direct writers are able to give, the 
greater proportion of accommodation 
they can afford to grant due to their 
lower operating costs and the fact that 
as they are not competitors, business 
placed with them is confidential and is 
not subject to such attacks as are al- 
leged to have sometimes occurred fol- 
lowing disclosure of accounts or perti- 
nent facts through reinsurance with a 
competitor. 


Market Is Existing on 
Few Crumbs of Business 


Those are the conditions which have 
developed in the facultative reinsurance 
market over the past three years and 
they are the conditions existing today. 
To say that matters have grown pro- 
gressively worse, especially for the rein- 
surance companies, during 1933, is a 
mild statement of fact. The year has 


Witnessed the active entry into the field 
of two additional reinsurers seeking a 
share of the decreasing facultative pre- 
mium income. The market is now ex- 
isting on the few crumbs of business 
that it can forage, but in number and 
nourishment, those crumbs cannot sus- 
tain its life indefinitely. To continue 
the analogy, many of those crumbs un- 
fortunately are poisoned and it some- 
times seems to the facultative offices 
that they must face a slow death by 
starvation due to lack of business as the 
lesser evil to being poisoned to death 
by obviously bad business. 

To date, the facultative market’s one 
salvation has been the pronouncedly 
favorable loss experience. Be it at- 
tributable to chance or to changed eco- 
nomic conditions, it is nevertheless true 
that recently the loss ratio has, on the 
average, been heavier on the so-called 
preferred classifications of risks, of 
which the strictly facultative offices see 
relatively few, than it has been on the 
high rated and accommodation classes, 
It would seem nowadays that, as a rule, 
rates on heavy physical hazards, being 
non-competitive, adequately reflect those 
hazards and that if moral hazard can be 
eliminated, such business can profitably 
be written, assuming the expense factor 
is kept at its minimum; whereas pre- 
ferred risks, on which the moral hazard 
is non-existent, are usually rated so low, 
due to mutual and other competition, 
that the margin of underwriting profit, 
if any, which can be anticipated on 
them is very slight. 


Hope for Extensive and 
Speedy Increase in Values 


But one can be certain that the favor- 
able average loss experience on the 
small volume of business which now 
finds its way into the facultative offices 
either will not be permanent or in due 
time the direct writing companies will 
increase their retentions on the profit- 
able classes and thereby still further re- 
duce its volume. That they could easily 
do in most instances. because principally 
low retention’ hazards, not subject to 
serious conflagrations, are involved. So 
the facultative market can only hope 
for a speedy and extensive increase in 
insurable values and premium volume 
generally to restore its usefulness, en- 
able its continued existence and lessen 
the competition it now faces from the 
direct writing companies. 


Reinsurance Capital Is 
Honestly Administered 


Reinsurance companies, with a few 
possible and unimportant exceptions, do 
not consider that they are encroaching 
on the territory of the direct writers 
by seeking facultative reinsurance. Re- 
insurance of any type is their business. 
It is to conduct that business that capi- 
tal was invested in them. It is their 
wish to supplement and assist the activi- 
ties of the direct writing companies in 
accordance with the true function of re- 
insurance. It is not their desire or in- 
tent to compete with them. To avoid 
suspicion of such intent, they have so 
far extensively resisted the pressure 
brought on them to enter the agency 
field, although by so doing they could 
unquestionably buy much desirable re- 
insurance in which they now have no 
opportunity to participate and thereby 
materially improve their average classi- 
fication of business as well as_ swell 
their attenuated premium incomes. In- 
stead, they have so far practically lim- 
ited their operations to transactions 
with company offices. Also, were the 
facultative reinsurers forced to enter 

(CONTINUED ON PAGE 15) 
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Some of the Incidental Benefits of 
einsurance Are Cite 


The 


primary purpose of every rein- 
surance arrangement is to enable the 
direct-writing company to. give its 


agents adequate facilities on acceptable 
risks without exposing itself to an un- 
duly large loss in one event. We are 
aware that a great deal of reinsurance is 
offered on undesirable risks, but this is 
the exception rather than the rule, and it 
is not within the true purpose of reinsur- 
ance. On the whole we believe that the 
managers of the direct-w riting companies 
intend to be honest and fair in placing 
their surplus lines, and that they feel 
they have been properly cared for if 
capacity is furnished on _ acceptable 
risks. 

If a reinsurance company is properly 
to serve its direct-writing clients, and at 
the same time make a reasonable profit 
on its operations, it is necessary that it 
know as much as possible about the 
risks it reinsures. We suggest four 
methods which may contribute to this 
knowledge and thereby result in bene- 
fits both to the reinsurer and the origi- 
nating company. 


Contact Should Be as 
Close as Possible 


First, it seems to us that the 
between the reinsurer and _ its 
should be as close as possible; prefer- 
ably it should be directly between its 
officers or managers and those of the 
ceding company, without the interven- 
tion of any broker or other intermedi- 
ary. This method of doing business 
may mean a great deal of traveling for 
the reinsurance official. If the office of 
the client is in another city it may mean 
absence from home and living in Pull- 
man cars; but it does make possible an 
exchange of information and ideas that 
could not otherwise occur. For ex- 
ample one of our officials recently as- 
sisted one of our clients in obtaining a 
very valuable agency connection. 

Second, if the reinsurer is to have the 
facts about the risks accepted, the bind- 
ers, bordereaux, and/or daily reports 
must give fairly complete information. 
It must be obvious to anyone who has 
given careful study to the question of 
reporting reinsurance, that the border- 
eaux plan has been greatly oversold. 
We have always found the skeleton 
daily report much more satisfactory. 
Except where a very large volume of 
business is concerned, we are convinced 
that this method of reporting involves 
less work for both the ceding and the 
accepting companies. 


contact 
client 


Simple, Skeleton Daily 
Reports on Typewriter 


Many companies have purchased ex- 
pensive machinery and set up an elab- 
orate system to report on bordereaux 
volume of business which could have 
been handled with more ease and satis- 
faction to themselves 
reinsurer—by the use of simple skeleton 
daily reports made up on an ordinary 
typewriter. While it is comparatively 
easy to make out bordereaux in the first 
instance, when we consider the fact that 
more than one-third of all reinsurance 
cessions are later canceled, in whole or 
in part, the task of keeping the entries 
up-to-date becomes extremely burden- 
some. The format of the sheet is such 
that when errors occur and correspond- 
ence ensues, there is confusion and un- 
necessary work involved in filing the 
correspondence and_ correcting the 
errors, 

Third, when the bordereaux or daily 
reports are received at the office of the 
reinsurance company, they should be 
reviewed with care. We appreciate the 
fact that there are almost as many 
schools of underwriting as there are in- 
surance companies, and that the rein- 








surer must take a broad-gauge attitude 
and adjust itself and its ideas to those 
of its direct-writing client. We do how- 
ever believe that a reinsurer should ex- 
ercise at least ordinary intelligence in 
knowing what hazards it is assuming 

and if it develops that a risk offered is 
particularly undesirable, the reinsurer 
should place all information at the dis- 
posal of its direct-writing client. We 
have yet to find any company manager 
who did not apreciate receiving informa- 
tion we had in our possession which in- 
dicated the risk offered was decidedly 
undesirable. As a rule company man- 
agers are not intentionally writing risks 


of this class and they appreciate any 
courteous assistance which can be rend- 
ered. 
Should Analyze the 

Business Statistically 

Fourth—and we wish to emphasize 


this method because it is unusual for a 
reinsurance company—we believe an at- 
tempt should be made to analyze busi- 
ness statistically. Much can be done in 
the statistical department of a reinsur- 
ance company to appraise the offerings 
from a particular contract or source. It 
is easy to keep the losses incurred up- 
to-date and it is comparatively easy to 
compute the premiums earned and the 
ratio of losses incurred to premiums 
earned. Without great effort both the 
premiums and losses can be grouped in 
major divisions according to occupancy, 
construction, and protection and roughly 
grouped according to desirability. 


Losses May Be High but 
Quality Satisfactory 


While we do not share the view of 
some reinsurance men that each con- 
tract should stand on its own feet and 
produce an average loss ratio, we do be- 
lieve it is helpful for the managements 
of both companies to know the correct 
loss ratio and the detailed experience on 
the contract. It seems to us that this 
analysis is a proper and valuable check 
on the inspection of the individual risks 
as shown by the bordereaux or daily re- 
ports. Furthermore such analysis may 
disclose to the ceding company which 
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classes of risks should be sought after 
and which should be avoided. 

If it happens—and it does hapen in 
some cases—that the loss ratio on a 
particular contract is high but the in- 
spection of the daily reports and the sta- 
tistical analysis of the business shows 
that the risks were desirable, no one 


Catastrophe Reinsurance 
Development Traced 


By ROBERT VAN IDERSTINE, JR. 


Catastrophe covers—one of the most 
valuable forms of reinsurance—are a 
comparatively recent development. It 
was following the San Francisco earth- 
quake and fire in 1906 that their value 
before 


was brought forcibly the com- 
panies and had this loss been more 
widely distributed by conflagration re- 


insurance, fewer companies would have 
failed or found it necessary to call upon 
their stockholders to replenish their de- 
pleted treasuries. Today conflagration 
excess of loss covers are carried by 
many of the companies whose liabilities 
are large and who have heavy concen- 
tration in areas subject to severe single 
losses. 

While conflagration policies some 
years ago were complicated and cum- 
bersome, they have followed a_ nor- 
mal course of development and the con- 
tracts now being placed are far simpler 
and cleaner cut through the elimination 
of many objectionable and onerous 
clauses which were difficult for the com- 
pany to comply with. 

Opinions vary amongst 


company of- 


ficials as to whether the danger of con- 
flagrations is being gradually eliminated 
by improved building construction and 
increased efficiency of fire protective 
agencies. This would seem to be the 
case in the largest cities in the United 
States, particularly as far as the con- 
gested value districts are concerned. On 
the other hand, in smaller cities con- 
struction has not kept pace with the 
enormous increase in values in the last 
20 years. Accordingly the companies 
have had to face the possibility of a 
very substantial loss in the event of a 
fire getting out of control in a great 
many towns and cities which previously 
did not cause any anxiety as far as a 
conflagration was concerned. Moreover, 
closely built dwelling areas and manu- 
facturing districts on the outskirts have 
so increased in size that they have be- 
come quite a hazard from a congested 
point of view. In addition, in those 
towns where there is a waterfront the 
prospect of fire spreading on a high 
wind over a number of piers and ware- 
houses is always imminent and would 
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should be disturbed by the weagl S 
ratio. If however the inspection o i the 
S 


laily reports and the statisti cal ar 





shows too much undesirab usiness, 
both the ceding company pete the rein- 
surer should be alarmed, whether or not 
any losses have occurred. Obviously 
iny information relative to the bt isiness 
on a particular contract or a particular 
company is confidential and such infor- 





mation should never be furnished to 
anyone other than the persons entitled 
to it. 

In addition to the analysis of the busi- 
ness received from a specific source, a 
fire reinsurance company has an un- 
usual oportunity to analyze and study 
the general experie nce by classes from 
the w hol e United States as we as from 
particular sections of th untry. It 


seems to us that this doneeteniig is 
usual because of several reasons. 

1. The business of a _ reinsurance 
company is composite, com from 
many sources and ordinarily from every 
state in the Union. 

Has Time to Make Study 

For Benefit of Clients 


9 


2. The statistical department of a re- 
insurance company is not obligated t 

spend its time furnishing rs pace 
to bureaus. associations. and states; and 
therefore it has more time to devote to 
the study of its business for its own 
benefit and the benefit of its customers. 
In our opinion the statistical cepartment 
of a reinsurance company should be able 


un- 


ing 
ing 


to act as a valuable research depart- 
nent. 

Successful modern industrial organ- 
izations — whether they manufacture 
food, chemicals, or machinery—have 


come to realize that adequate research 
departments are their best assets, 
that money spent in properly stu 
improved products and methods is a 
good investment. 


Keeping Abreast of the 
Various Changing Factors 


As we see it the same principles carry 
over into the insurance business. No 
factory deals with as many different 
kinds of articles as a fire insurance com- 
pany. Furthermore the properties in- 
sured are subject to different climatic, 
industrial, and racial conditions.in the 
different states. Even the rating meth- 
ods used differ in different parts of the 
country. Frame protected dwellings 
may be unprofitable in Texas while they 
are money-makers in some other parts 
of the country. Furthermore all these 
factors are continually changing. If we 
are to underwrite intelligently these 
changes must be promptly recognized 
and taken into account. We cannot be 
sure of doing this unless we have the 
services of a well-organized and ade- 
quate statistical — ent which is an 
integral part of the progressive reinsur- 
ance company. 








involve heavy losses to buildings and 
stores. Many waterfront fires in recent 
years testify to this possibility. 

As the fire exc omy were very nearly 
a direct result of the San Francisco fire, 
so the tornado excess of loss covers de- 
veloped most rapidly following the first 
disastrous tropical hurricane which 
swept se Florida coast in 1926. Com- 
panies were quick to appreciate the 
value pool a excess contracts, espe- 
cially when they realized not only the 
difficulty of controlling exactly their tor- 
nado liabilities, but also that it was only 
through such protection that they could 
at all closely pier ea their net liabili- 
ties subject to one One cannot 
stop a tornado nor does anyone know 
when or where a severe windstorm is 

(CONTINUED ON PAGE 15) 
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Advantages of Treaty Over Excess of 


Loss Covers Outlined 


During the past few years it has been 
the experience of most of us engaged in 
the reinsurance a. to hear from 
pessimists or from alleged clairvoyants 
that the days of the reinsurance treaty 
were numbered—that it was passé, out- 
moded and fast being replaced by the 
excess of loss cover. Something similar 
was said about the horse but judging 
from recent reports there has been a 
pronounced revival in horsebreeding, for 
it has been found that no automobile 
supplied the equivalent of horseback rid- 
ing. It is just a matter of everything 
having its proper uses. 

Utilizing this as an analogy, it is rea- 
sonable to suggest that despite the obvi- 
ous services rendered by the excess of 
loss cover, there are distinct and differ- 
ent services capable of being rendered 
by the reinsurance treaty. 

While it is true that there are com- 
panies who try to make the one or the 
other fit both objects, they each have 
their individual fields, in which they 
bear some such relation to each other 
as the automobile and the horse. 


Excess of Loss Cover 
Has Its Usefulness 


For instance, in limiting the amount 
of loss in a given area—city, state or 
country-wide—the excess of loss cover 
is indisputably more suited to render 
this service but when it comes to indi- 
vidual risks, the adjustment of the net 
line to meet the individual case is just 
indisputably better taken care of by a 
reinsurance treaty facility than by any 
other means. 

From a catastrophe standpoint there 


is a definite object in view at all times, 
i. e. that the amount of loss suffered in 
any one disaster shall as far as possible 
be limited to a certain total. In accom- 
plishing this an excess of loss cover is 
admirably fitted for the purpose and the 
reinsurance treaty is no comparable 
substitute. On the other hand, most 
companies like to treat each individual 
risk on its merits. Despite the fact that 
they have line sheets applicable to the 
various classes, everybody knows that 
these are elastic and are stretched and 
contracted to meet the individual case, 
which is affected by location, construc- 
tion, exposure, susceptibility, financial 
responsibility and all the other consid- 
erations that enter into an underwriter’s 
conception of what is the correct net 
line for the risk. 


Attention to Individual 
Risk Is Important 


As a means of meeting this latter re- 
quirement, the customary method of re- 
insurance is unbeatable and few indeed 
are the company executives who would 
exchange it for any other kind of cover 
which includes a cut and dried fixed and 
definite loss limit for certain classes or 
constructions. There are too many local 
contributory features having an effect 
upon the hazards assumed by the com- 
pany, and the underwriter quite naturally 
and in true conservatism wishes to make 
its stake larger or smaller as circum- 
stances demand. It is difficult to imag- 
ine any other arrangement. Careful un- 
derwriting demands individual risk at- 
tention. 

It quite readily could be said that a 


company could attord to take a loss of 
a certain amount on this, that or the 
other class but it is contrary to human 
nature to contemplate such a loss on a 
risk of such a class when the fundamen- 
tals of the individual risk indicated a 
high a of such an event occur- 
ring. It might be said that reinsurance 
could in such cases be effected to reduce 
the net line but such action would more 
than likely violate the excess of loss 
cover provisions as to net loss and in 
any event, if the object is to get away 
from individual reinsurance, the making 
of exceptions would be a breach in the 
wall through which a surprising flood 
might flow. 

It is not within the scope of this brief 
article to argue the respective merits of 
obligatory or non-obligatory agreements 
or facultative reinsurance. It is apparent 
to anybody experienced in the business 
that a first surplus obligatory agreement 
is the most satisfactory arrangement 
from the point of definite facilities to the 
ceding company and a sure position to 
the reinsurer. It takes care of losses 
which occur before reinsurance has been 
determined or through failure to record 
reinsurance, in a manner that no outside 
or facultative or non-obligatory arrange- 
ment contemplates. 

There is, however, one aspect of the 
subject which should not be dismissed 
without comment. It has been said that 
excess of loss covers have been entered 
into to save the expense of reinsurance 
treaties. 

In the first place, of course, the two 
things are different. With an increase 

(CONTINUED ON PAGE 14) 
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W. J. LANGLER 


W. J. Langler, secretary of the Ros- 
sia, in the accompanying article treats 
one of the most provocative subjects in 
the field of reinsurance. The excess of 
loss cover, which is offered in place of 
treaty reinsurance, is a challenge to the 
whole theory on which the regular re- 
insurance companies operate. Mr. Lang- 
ler is a student and is constantly turn- 
ing over in his own mind ideas for the 
betterment of operations in the reinsur- 
ance field. 
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Men in Charge of Facultative Line 
Have Broad Horizon 


The facultative reinsurance business is 
fascinating to those who are in it, but 
is far from being a source of envy to 
those who are not. The men responsible 
for facultative operations have an excep- 
tionally broad horizon, but within that 
horizon they are pinned down to specific 
cases. That is, they may be called upon 
to study the oil field situation in Cali- 
fornia, but their study is for the purpose 
of giving them information on which to 
act on a single risk. Their outlook is 
national and they must possess much 
the same attributes and have the same 
outlook as the man in charge of the en- 
tire underwriting operations of a direct 
writing company. The outlook of the 
treaty reinsurance executive, on the 
other hand, is confined more to the di- 
rect company. 

Those outside the facultative business 
are content to stay outside. They can’t 
see anything in it but dynamite, al- 
though none of the reinsurance com- 
panies that maintain facultative depart- 
ments shows any indication of being 
blown up. Some of the companies, in- 
deed, report that their loss ratio in the 
facultative department is more favorable 
than from their treaties. Others, how- 
ever, count on a higher loss ratio from 
the facultative division and undertake to 
compensate by keeping the expenses of 
the facultative department at a minimum. 
That makes the business even more dif- 
ficult. The facultative department is 
called upon for astute underwriting and 
yet the expenses are all important and 
elaborate machinery can not be set up 
to provide underwriting information. 


Card System Used by 
Some Facultative Men 


The equipment of some facultative de- 
partments consists merely of a card sys- 
tem, with memorandum as to what lia- 
bility is being carried. When a risk is 
submitted, the cards are consulted to 
determine whether the reinsurer is al- 
ready committed, so as not to get dou- 
bled up on one risk. Most of the facul- 
tative men depend on their friends and 
clients in the direct writing field to help 
them with information and have access 
te the maps, inspection reports, etc., of 
direct writing companies. 

In addition to the ordinary run of 
facultative business, there are a certain 
number of facultative treaties in exist- 
ence. Under these arrangements the re- 
insuring company has the privilege of 
canceling, but the direct company may 
bind the reinsurer and issue the policy. 
These treaties are usually held by out- 
of-town insurance companies, who are 
remote from the facultative market. 

Some of the reinsurers have certain 
tule of the thumb underwriting stand- 
ards. For instance they exclude risks 
in certain sections such as Rockaway 
and exclude certain classes such as cot- 
ton gins and converters. Others are 
making greater use of the investigating 
organizations and getting credit reports 
on risks. 

When the direct companies began to 
get alarmed about their unprotected 
business, there was a great influx of 
unprotected risks on the facultative mar- 
ket. The reinsurance companies were 
not able to put up a barrier against these 
accommodation lines, because they must 
be of service, but they did adopt cer- 
tain rules. For instance, one of the 
facultative departments declines dwelling 
house risks, where the value is less than 
$5,000. This was done because the great 
flood of losses seemed to be due to the 
burning of very cheap dwellings. This 
reinsurer felt that if the value of the 
building was $5,000, the reinsurance 
would be more in the nature of an ex- 


cess line than as strictly accommodation 
business. This reinsurer permits the di- 
rect company to retain as little as $1,000 
on unprotected dwellings, where the 
value is $5,000 or more. The reinsurer, 
however, will not take more than $1,000 
on frame buildings and $1,500 on brick. 
A considerable proportion of the facul- 
tative risks are unprotected ta ne 
although the revenue from thar <class is 
small. 

The objective of the treaty reinsurer 
is to get a spread of ordinary business. 
Preferred business is not obtainable, or 
if it is, the coinsurance clause is lacking, 
and the facultative department cannot 
afford to load up on accommodation bus- 
iness. The system is then to rigidly ad- 
here to the line sheet and get a spread 
of ordinary business, such as mercantile, 
special hazards, schools and churches. 

During the early part of the year, 
especially from February to May, can- 
cellations in the facultative field were 
heavy, reflecting the continued cutting 
down of insurance carried and also be- 
cause of the practice of the direct com- 
panies, endeavoring to retain as much 
volume as possible, in taking back busi- 
ness that was reinsured facultatively. 
Business that was placed facultatively 
with other direct writing companies was 
also taken back. A few direct com- 


panies this year took back all of their 


facultative reinsurance, turning their 
gross lines into net. Some of these com- 
panies requested cancellation under 


these circumstances on a pro-rata basis, 
but so far as can be learned, none of 
the reinsurers acquiesced and the direct 
companies took back this business even 
when compelled to suffer the short rate 
penalty. However, since the middle of 
the year cancellations in the facultative 
field have fallen off materially. 


Facultative Is Handled 
On Reciprocal Basis 


Just as there has been a tendency 
among direct companies to make recip- 
rocating treaties, there is a tendency for 
them to handle reinsurance facultatively 
on a reciprocal basis. The direct com- 
panies have reached out in every pos- 
sible direction to bolster their premium 
income, so as to keep the expense ratio 
from skyrocketing. The reinsurers feel 
certain that these reciprocal arrange- 
ments will not prove permanent, that 
one company will give off a better grade 
of business than it receives, or it will 
give off greater volume than it receives. 
that there will be a vast amount of 
pulling and hauling, so that when pre- 
mium volume starts again to increase 
naturally, the companies will terminate 


Place of Intermediary 
In Reinsurance 


The reinsurance broker or intermedi- 
ary occupies a highly specialized place 
in the insurance scheme. He exists and 
justifies his existence principally because 
reinsurance is itself so highly specialized 
as to be considerable of a mystery to 
many officials in the direct writing field. 

So far as treaty reinsurance is con- 
cerned, the usual practice of the rein- 
surance broker is to obtain the author- 
ity of a direct writing company to place 
its treaties. There is no charge to the 
direct writing company for this service, 
the broker getting his compensation in 
the form of a small, renewing commis- 
sion with the reinsurance company. 

The reinsurance broker knows the 
market, knows the technicalities of rein- 
surance, provisions of treaties, rates, 
standing of reinsurance companies, etc. 
That knowledge is found to be valuable 
by a good many direct writing com- 
panies, who prefer to deal with an inter- 
mediary rather than direct with a rein- 
surer. Some of the reinsurance com- 
panies, however, will not accept busi- 
ness from brokers. 


Brokers Help to Make 
Reciprocal Arrangements 


Sometimes a direct company desires 
to effect a reciprocal treaty with another 
direct writing company and the broker 
may know of some connection that is 
available or if he does not he is in a 
position to search for a deal without 
embarrassment of any kind. 

After a treaty has been placed, there 
is a certain amount of service work for 
the broker. Difference between direct 
writing company and reinsurer may de- 
velop and the broker, knowing the dif- 
ference in viewpoint of the two types 
of carriers and the disposition of indi- 
viduals as well as the technicalities in 
the matter, may effect a solution more 
satisfactory than if the direct writer and 
reinsurer attempted to deal direct. The 
broker is often found useful by remotely 
located companies that hesitate to send 


a man to the reinsurer’s city 
tions that may arise. 

The reinsurance broker is 
when it comes to arranging 
covers. This is a_ highly 
phase of insurance, with which many 
direct writing executives, who may have 
a good knowledge of treaty reinsurance, 
are unfamiliar. Many executives have 
little notion as to the fair cost of the 
cover and are not acquainted with the 
various clauses. The services of the 
broker are really indispensable in this 
direction, because direct writing com- 
panies can’t go direct to London Lloyds, 
and much to the chagrin of many execu- 
tives, London Lloyds is practically the 
only market for catastrophe excesses. 


What Tornado and Fire 
Catastrophe Covers Pay 


on ques- 
helpful 
catastrophe 
specialized 


A catastrophe cover must be adjusted 
to the circumstances of the individual 
company and the advice of the broker 
is valuable. A fire catastrophe cover 
undertakes usually to pay 90 percent of 
the ultimate net loss of a company be- 
yond a certain figure in any conflagra- 
tion and a tornado excess undertakes to 
pay 90 percent of the ultimate net loss 


of any storm or series of storms in a 
locality in a period of 48 hours. The 
ultimate net loss is the loss after deduct- 
ing all recoveries from reinsurers and 
salvage 
Different Amounts of 

Deductibles Advisable 

Some of the smaller companies that 


are located in points other than the large 
underwriting centers are likely to think 
of catastrophe covers as being necessary 
only in the larger cities. As a matter 
of fact these companies may have lia- 
bilities in the smaller towns and cities 
in the general neighborhood of the home 
office that exceed the liability in larger 
cities. For that reason a reinsurance 
broker will suggest that such companies 
(CONTINUED ON PAGE 15) 


these deals and return to reinsurance 
with exclusively reinsurance companies. 

There are seven reinsurance companies 
which maintain facultative departments. 
The two men in the business who have 
had the longest experience are R. H. 
Long of the American Reserve and C. 
D. West of the Eagle Fire and Baltica 
who maintains headquarters in New 
York. Mr. Long started in the faculta- 
tive reinsurance business in 1925 with 
the Corroon & Reynolds organization 
and Mr. West, at about the same time, 
started a facultative department in New 


York for the Inter-Ocean Reinsurance 
of Cedar Rapids, Ia. In Mr. Long’s de- 
partment is J. B. Carvalho, son of Maj. 
B. N. Carvalho, president of the Metro- 


yolitan Fire Reassurance of the Rossia 
roup. 

Then there is 
the General of Paris 
ford of the Prudential of G 
and Skandia. Mr. valent ‘ee 
Ratchford were formerly 
writers for the Royal-Liverpool organi- 
zation. The Prudential seems to be 
offering heavy competition, for one rea- 
son, because it is under the same man- 
agement as the Skandia, and its Uni ted 


Frank ne Newman 
Ratch- - 
t Britair 
Mr. 


fellow under- 


one 





States manager, C. A. Nottingham, is 
also assistant United States manager ot! 
the L. & L. & G. These connections 


facilities for handling 


give the Prudential 








large lines and the company is making 
a big bid for business 

Alonzo Church ] was formerly 
vice-president of a Salle Fire of 
New Orleans, recently was installed in 
New York to open facultative office 
for the Inter-Ocean Reinsurance and is 


a vice-president of that company. 





In Chicago some of the companies 
have facultative represe! itatives. There 
is R. H. Erickson, who acts as general 
agent for the General of Paris and 
American Reserve, and Mrs. Rudolph 
Belcher, who is ably carrying on her 
late husband's work in behalf of the 
Eagle and Baltica. Mr. Erickson rep- 
resented the Reinsurance Corpo ratio n of 
America until it was reinsured by the 
American Reserve 1930. He took on 
the General also in 1930. 





Prominent Casualty 
Reinsurer Executive 











GEORGE FE. 
President First 


TURNER 
Reinsurance 
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Current Problems in the Realm of 
Casualty Reinsurance 


The premiums flowing to casualty re- 
insurance companies from what might 
be termed normal sources declined ma- 
terially during the year, but probably 
not to the extent that the premiums of 
direct writing companies declined. Many 
of the direct companies cast off com- 
pensation business in wholesale fashion 
during the year and moreover suffered 
a further decline in the revenue from 
this branch of the business because of 
reduced payroiis. Very little compensa- 
tion premium finds its way to the rein- 
surance companies, inasmuch as the re- 
quirements of the large direct writing 
companies are provided for in the Work- 
men’s Compensation Bureau. Therefore 
the reinsurers did not do a wholesale 
scaling down of business on their own 
initiative, as did many of the direct com- 
panies. 

The only scaling down on the part of 
reinsurers comparable to the action of 
the direct companies in the compensa- 
tion field is in accident and health. This 
is the line about which most of the 
worries of reinsurance people center. 
Virtually all of the reinsurers have can- 
celed all contracts with exclusively ac- 
cident and health companies. This has 
caused some diminution in income, al- 
though this weeding out process has 
been evident for two or three years, so 
that the loss in income will not be more 
pronounced in the statements this year 


than in recent years. Partially off- 
setting this loss in revenue, is an in- 
crease in accident and health income 


from some of the multiple line treaties 
because of the insistence on the part of 
reinsurers that they be given a more 
representative slice of the accident and 
health business instead of getting a dis- 
proportionately large part of the high 
principal sum cases and a disproportion- 
ately small section of the weekly in- 
demnity. 


Reinsurers’ A. & H. Loss 
Ratio Somewhat Better 


These underwriting tactics of reinsur- 
ance companies plus reformed practices 
of many of the direct writing companies 
in line with the program of the Bureau 
of Personal Accident & Health Under- 
writers has caused an improvement in 
the accident and health loss ratio of re- 
insurance companies. One of the largest 
companies in the reinsurance field which 
showed a loss ratio of more than 80 
percent in the line last year, for the first 
nine months this year had a 70 percent 
record. Some reinsurance executives 
express surprise that the results of the 
reformative action taken have been evi- 
dent so soon. 

The premium income of reinsurance 
companies will not be swelled this year 
through portfolio reinsurances, as it has 
been in the past two or three years. This 
is not regretted by reinsurers, who re- 
insured portfolios at the end of the year 
in the past either as an accommodation 
to old treaty holders or as means of ob- 
taining new treaties and not because the 
volume was desired. At the end of 1930, 
"31 and to some extent ’32 the reinsurers 
were beset with requests to take over 
portfolio reinsurances in order to release 
premium reserves to surplus in the in- 
terest of strengthening the statements of 
direct writing companies. Although such 
business was not desired on its own ac- 
count, much of it was taken and that ex- 
plains the bulge in premiums of some of 
the casualty reinsurance companies in 
depression years. It also explains the 
sharp drop the following year in the re- 
ports of some of the companies. 

This year the direct writing companies 
although still beset with grief, are not as 
distraught and desperate as in former 
years. The improvement in the stock 


market in the early summer was bene- 
ficial. Then the companies have had 
time to adjust themselves. Many com- 
panies that were carrying too much 
business, have lost a _ considerable 
amount gradually or have cast it off 
voluntarily, thus whittling the premium 
reserves to a more supportable size. 
Then, too, there have been failures, and 
other companies have been placed be- 
yond danger through the good offices of 
the Reconstruction Finance Corpora- 
tion. In previous years recently, the 
end of the year has been a time of panic 
and emergency measures were needed. 
This year, however, the companies were 
able to face the year end with much 
more composure and the resources of 
the reinsurance companies were not 
needed nor called upon. 


Special Arrangement For 
Carriers Subject to Rumor 


Some of the reinsurance companies, 
however, during the year made a few 
somewhat unusual arrangements that 
increased their premium income beyond 
what the treaties produced. These deals 
were made for some of the direct writ- 
ing companies that have been good citi- 
zens and profitable accounts for the re- 
insurance companies, but that were the 
subject of widespread rumors. The plan 
was for an agent of such a direct writ- 
ing company to pay his premiums into 
a trust fund. The reinsurer agreed to 
pay all losses on this business into the 
trust fund and in the event of failure of 
the direct writing company, the agree- 
ment was that the return premiums 
should be paid from the fund. The 
policies were written in the direct writ- 
ing company, but the reinsurer virtually 
agreed to stand back of the policies 100 
per cent so far as the agent was con- 
cerned. Ordinarily in the event of fail- 
ure of a direct writing company, the 
amounts due from the reinsurer are pay- 
able to the receiver of the direct com- 
pany, being commingled with the gen- 
eral fund and not earmarked for a par- 
ticular policyholder. 

Such arrangements as these were for 
favored agents, who wanted to be loyal, 
but wavered at staking their welfare on 
companies about which serious doubts 
had developed. The arrangement also 
aided agents in retaining business which 
was threatened by the attacks of com- 
peting agents. The policyholder could 
be shown that he was, in effect, dealing 
direct with the reinsurer. 


The reinsurance companies did not 
lose much money during the year on 
account of company failures, although 
they were subjected to considerable 
overhead expense in bookkeeping work. 
When a reinsurance company has had 
dealings with a direct company for any 
length of time, at any moment there are 
usually enough items owing by one 
party to the other to offset the indebted- 
ness in the other direction. Some knotty 
problems were projected for some of the 
reinsurance companies in the reorgan- 
ization of the National Surety, although 
little money was lost by the reinsurers. 


Able to Get Fidelity 
Without Surety Risks 


In addition to accident and health the 
line that causes the brows of reinsurers 
to wrinkle is surety. Satisfactory pro- 
visions have never been devised for 
handling surety reinsurance on an ob- 
ligatory basis. There is always a segre- 
gation of classification against the re- 
insurer, the direct company retaining net 
all of the desirable business, particularly 
that on which collateral has been posted 
and ceding the limit on target lines. 
Most of the reinsurers would like to re- 
tire from the surety field entirely, but 
they are unable to do so and they con- 
tinue to deal with multiple line com- 
panies, which demand this accommoda- 
tion. 

During the year, some of the reinsur- 
ers detected a ray of sunshine in that 
they were able to induce some multiple 
line companies to reinsure fidelity busi- 
ness without demanding that the rein- 
surer accept surety. Apparently some of 
the direct companies are beginning to 
appreciate the predicament of reinsurers 
so far as surety is concerned. The 
direct companies, themselves, have suf- 
fered so many headaches in the surety 
field and have tightened up in their un- 
derwriting so drastically that they can- 
not, in good grace, make unreasonable 
demands upon reinsurers. 


Factor of Doubt as to 
Direct Writer’s Standing 


Another reason why direct companies 
are showing more consideration to re- 
insurers in the matter of surety is that, 
because of the uncertainty as to the 
condition of several companies, there is 
less tendency to trade reinsurance or co- 
insurance with direct writing competi- 
tors. Then again, some of the direct 
writing companies have made reciprocal 





| Observations of Employers Reinsurance 








From the standpoint of contact with 
the casualty business, the Employers 
Reinsurance of Kansas City occupies an 
advantageous position, serving as it does 
not only a large number of carriers who 
cover restricted territories quite inten- 
sively, but also a considerable number 
of the larger companies, whose territorial 
activities are much broader. Its business 
is quite well distributed over the entire 
country, and it also operates in Canada. 

Comment of the management of the 
Employers is to the effect that most cas- 
ualty lines show a definite tendency to- 
wards improvement, and in some classes 
such improvement is quite marked. This 
is particularly true of accident and 
health, due, to a large degree, to a tight- 
ening up of liberal policy forms and 
much more rigid underwriting require- 
ments; there is also a marked decrease 
in claims arising from suicide. 

Experience on public liability lines, 
including automobile, shows a tendency 
towards improvement. The volume is 
still lagging on these classes but ‘here 


is a general expectation of an increase 
in the near future. 

The Employers notes a much more 
conservative underwriting policy in fidel- 
ity and surety lines. As a whole, the 
results are definitely better than a year 
ago. Contract-bond business, of course, 
will remain somewhat unsettled, pend- 
ing readjustment of labor cost and ma- 


terial cost as national recovery pro- 
eresses. 
In compensation this reinsurer has 


discovered little improvement; they 
comment that conditions and causes are 
so well known and completely evident 
that further remarks would be trite. The 
effects of the NRA have not as yet been 
noticeably reflected in compensation 
lines. 

As to its own experience, the Employ- 
ers reports a normal and comfortable 
loss ratio, and satisfactory volume. The 
usual quarterly dividends indicate not 
only satisfactory underwriting experi- 
ence but the continued satisfactory state 
of its investment portfolio. 


obligatory surety treaties with other 
direct writing companies and they have 
learned, from experience, the pitfalls in 
that procedure. 

Although surety lines are being ar- 
ranged among direct companies today 
almost exclusively on a coinsurance 
rather than a reinsurance basis, that 
does not protect altogether the inter- 
ests of the remaining companies on a 
bond, when one of the co-sureties goes 
under. If the bond is arranged on a 
limited cosurety basis, the remaining 
companies are liable for a greater share 
of a partial loss, in the event of failure 
of one of the co-sureties. If the co- 
suretyship is not limited, and one of the 
companies fails, the remaining sureties 
are liable beyond their limits for their 
proportionate share of the liability of 
the insolvent surety. 

There is a fair degree of uniformity 
among reinsurers as to what surety 
classification they will accept under an 
obligatory treaty. Most of the reinsur- 
ers limit their acceptances to fidelity, 
bankers blanket bonds, post office bonds, 
public and federal official bonds with a 
side understanding that the reinsurer js 
absolutely protected against any liability 
because of the depository feature, fidu- 
ciary, contract, both construction and 
supply, judicial including plaintiff's 
bonds, attachment, injunction, and reple- 
vin only, license and permit, internal 
revenue and customs bonds except tax 
abatement bonds, and lost securities 
bonds. These are the only classifications 
that are permitted for automatic cession 
in many of the treaties. 


International Had Only 
Few Regular Treaties 


The failure of the International Rein- 
surance did not result in releasing many 
treaties to the rest of the reinsurers, for 
the reason that, at the end and for some 
time before the end the International 
had only a handful of treaties, most of 
which were not desirable and were 
handled on an unorthodox basis. For 
instance the International, in order to 
help out a direct company which was in 
dire straits and is now out of business, 
reinsured that company’s automobile 
liability business over $1,000. However, 
the International was something of a 
disturber in the treaty rensurance field 
to the end, because it was soliciting busi- 
ness and offered rates and terms that 
were obnoxious to competing reinsurers. 
The International was something of a 
lever that some of the direct companies 
could use to get a better deal from an- 
other institution. 

The main field of the International, so 
far as reinsurance was concerned, was 
excess covers for self insurers, and ex- 
cess over primary covers for brokers. 
There is competition in the field of ex- 
cess for self insurers among all the cas- 
ualty reinsurers except one, and, accord- 
ingly, the propensity of the Interna- 
tional for buying the business at what- 
ever cost, caused much disturbance. 

The writing of excess covers for self 
insurers has been slowed down consid- 
erably by the rulings of Superintendent 
Van Schaick of New York that except in 
compensation such contracts constitute 
direct insurance and are, as a conse 
quence beyond the writing powers of re- 
insurance companies. There seems to be 
no doubt that these rulings of the New 
York department were prompted by rep- 
resentations of the direct writing com 
panies. Therefore the reinsurers are not 
loud in expressing resentment. The Van 
Schaick rulings have also put a crimp if 
the business of writing excess over pf 
mary covers for brokers, inasmuch as 
the New York department requires the 
company writing such covers to charg¢ 

(CONTINUED ON PAGE 12) 
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manual rates. There is, therefore, no 
advantage to an assured in buying his 
lower limits from a direct company and 
the higher limits from a reinsurer. In 
fact there is a disadvantage, in that he 
is burdened with two contracts instead 
of the one which he would have in buy- 
ing the entire amount from one com- 
pany and permitting that company to 
reinsure its excess. 

Recently there has been a considerable 
demand for so called stop loss covers in 
the compensation field. The demand 
seems to have been stimulated by the 
activities of several service concerns, 
which undertake to provide the claims 
and legal service which the assured 
would receive if he purchased his insur- 
ance through the regular channels. 


How the Stop Loss 

Cover Is Arranged 

In developing a stop loss cover, the 
first consideration is the amount of 
compensation premium which the as- 
sured has been accustomed to paying. 
Perhaps the premium has been about 
$10,000. The proposition then might be 
that the reinsurer would pay all losses 
in a single year in excess of $8,000 or 
80 per cent of the amount the assured 
has been paying in the past. The serv- 
ice concern might charge $1,000 for its 
work and then there would be the prem- 
ium for the stop loss cover. The $8,000 
would be put into a trust fund, to be 
used for payment of losses. If, at the 
end of the year, the losses had amounted 
only to $5,000, there would be a residue 
of $3,000 and the assured would be re- 
quired to deposit only $5,000 the follow- 
ing year. 

Some of these contracts have been 
placed among casualty reinsurers, al- 
though those companies are looking at 
the business askance. They fear that 
this arrangement is likely to be con- 
strued as treading on the toes of the 
direct companies to a far greater extent 
than the ordinary excess covers for self 
insurers, which merely provide protec- 
tion against losses in excess of a cer- 
tain amount in any one accident. 

Some of the reinsurance companies 
see dangers in the stop loss field. They 
feel that such an arrangement would be 
particularly attractive to an operator 
who might be conscious of a potential 
loss situation that would not be appar- 
ent on the surface. Perhaps the occu- 
pational disease factor might be involved 
to an extent not appreciated by the 
company writing the stop loss cover. 

Another objection to stop loss covers 
on the part of reinsurers is that it lets 
them in for indeterminate liability, for 
the payment of pensions over an indefin- 
ite period, for instance. The reinsurance 
companies have had their full quota of 
that sort of liability in non-cancellable 
accident and health business and they 
don’t want to get their necks in a new 
noose. Incidentally one of the important 
reinsurance developments during the 
year was the lump sum payment by the 
General Reinsurance to the Pacific Mu- 
tual Life for cancellation of all liability 
under its non-can treaty with the Los 
Angeles company. This had been a 
weight over the head of the General for 
some time. One of the other companies 
which ceased assuming new  non-can 
liability several years ago, is still suffer- 
ing heavy losses. For instance during 
the first nine months of this year its 


non-can premiums amounted to about 
$7,000 and its losses to more than 
$37,000. 
Self Insuring People 

Cream of the Business 

Theoretically, there should be little 


objection on the part of the direct com- 
panies to the reinsurance companies of- 
fering their facilities to compensation 
self insurers, but as a matter of fact, the 
self insurers, by and large, are the cream 
of the business. They are likely to be 
risks that have installed up-to-date 
safety devices and whose morale is high. 





However, the reinsurers say that this 
business is not being lost to direct com- 
panies by reason of the fact that excess 
covers are available, because, if these 
covers were not available from domestic 
reinsurers, the business would go to 
London Lloyds. As a matter of fact 
Lloyds is exceedingly active in this field 
and gets a large volume as it is. 

In New York state, because of the re- 
quirements made by the labor commis- 
sion for heavily increased deposits on the 
part of self insurers, many of these risks 
have gine to the state fund or to the 
direct companies for coverage on the 
orthodox basis. Another incentive for 
buying regular insurance is the fact that 
payrolls have been down and the cost of 
compensation insurance in direct com- 
panies or the state fund is reduced. 

The International Reinsurance was a 
big factor in coal mine compensation 
insurance. After the failure of that com- 
pany the General Reinsurance and the 
American Reinsurance came to an agree- 
ment for dividing the coal mine com- 
pensation business. The General re- 
stricts its activities to the anthracite 
Pennsylvania region while the Ameri- 
can confines itself to the bituminous 
field. This business is largely on an ex- 
cess basis for the coal mine operators 
who go ona self insurance basis. There 
is a certain amount of competition. For 
instance the Eureka Casualty is active in 
Pennsylvania and the Pennsylvania 
state fund accepts coal mine risks. Then 
in the middle west there is the Bitumin- 
ous Casualty of Rock Island, III. 

Some of the reinsurers who are not 
willing yet to give up accident and 
health reinsurance as hopeless and de- 
stined always to be a loser feel that 
some real research is indicated into the 
business to determine whether some 
formula cannot be devised for carrying 
this reinsurance which will be profitable 
to the reinsurer and satisfactory to the 
direct writing company. The reinsur- 
ance companies have not given the sub- 
ject much profound thought. For in- 
stance one of the reinsurance executives 
points out that the companies think of 
level amounts of principal sum, a level 
amount being considered $5,000 principal 
sum and $25 weekly indemnity. This 
executive feels that there is no logical 
connection and that there is no real rea- 
son for regarding such coverage as 
“level.” It is customary rather than 
level. Some reinsurers, in their reform 
program, have insisted that the direct 
companies do not retain an_ unlevel 
amount. That is they object to the 
direct company retaining $5,000 prin- 
cipal sum and $50 weekly indemnity. 
That, some critics feel, is begging the 
question, that there is no reason to tie 
the principal sum to the weekly indem- 
nity when reinsuring. There is no rea- 
son, they say, why principal sum and 
weekly indemnity should be measured 
one by the other. They are not divisible, 
being different things. 

One of the reinsurance companies 1s 
contemplating assigning a studious and 
resourceful accident and health man to 
the job of making a research into the 
question to determine if there is a way 
of reinsuring the business or whether it 
is something that the reinsurance com- 
panies would do well to decide definitely 
to quit. 

The reinsurance companies suffered in 
the rate program of the National 
Bureau of Casualty & Surety Under- 
writers about two years ago. At that 
time rates for the lower limits of auto- 
mobile liability were increased but the 
percentage of the basic rate upon which 
the charges for excess are figured, was 
decreased. One of the reinsurance com- 
panies made a test audit of its exper- 
ience in several states and came to the 
conclusion that this reduction in per- 
centage charge for excess had resulted 
in a diminution in income from automo- 
bile liability excess of from 20 to 25 
per cent. 
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the British insurance paper, “The Re- 
view,’ in its Nov. 10 edition, quotes 
from the Swedish “Gjallahornet” an ab- 
stract of a recent discussion at the 
Swedish Insurance Institute with refer- 
ence to mortality. It seems that many 
of the Swedish actuaries believe that the 
improvement in mortality, which has 
been almost world-wide in recent years, 
is due not so much to the advance of 
medical science as to the general im- 
provement in the standard of living. 
One of the speakers taking the opposite 
viewpoint pointed out that many people 
who would formerly have succumbed to 
tuberculosis were now living to older 
ages and that they would presumably 
vield more easily to the diseases of old 
age. He pointed out that the influenza 
epidemic of 1918 might be credited with 
some of the improvement in mortality 
of subsequent years because it had elim- 
inated a number of weaker lives. 


Improvement Continues 
in Industrial Field 


Perhaps someone will come forward 
with a real scientific explanation of the 
recent course of mortality in the United 
Siates. At this time it is easy to believe, 
whatever may be said about the improve- 
ment in medical science, that the im- 
provement during the 20’s might well 
be due to the removal of the weaker 
lives during the influenza epidemic. The 
low point in current mortality of insured 
lives appears to have been reached in 
1928 or 1929. 

However, there seems to be a con- 
tinuance of the improvement or at least 
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a lack of retrogression in the 
those carrying industrial insurance. 
Certainly their lot as to standard of 
living has not improved during the de- 
pression and therefore their relatively 
tavorable mortality must be due to some 
other cause. On the other hand, we 
have had an increase in mortality among 
the lives insured in ordinary companies. 
This increase has been especially notice- 
able at the older ages and among those 
carrying larger policies. The increase in 
suicides and from heart ailments has 
been especially noticeable. The reinsur- 
ance companies serving the life insur- 
ance companies of the United States and 
Canada have been of great service in 
carrying a large part of the burden for 
their clients. Indeed they have coined 
an expression to explain their relative 
lack of profit in recent years. An ex- 
pression frequently used is “depression 
mortality.” 

A period of depression leads to an in- 
crease in efficiency in business manage- 
ment among those institutions which 
survive. This is true of the life reinsur- 
ance business in this country. While the 
competition for reinsurance accounts re- 
mains keen, yet every impediment is 
being placed in the way of the company 
which habitually shops its reinsurance, 
endeavoring in each case to take advan- 
tage of the most favorable rating as- 
signed. Such accounts are no longer so- 
licited. There is a growing appreciation 
on the part of the life insurance com- 
panies of the country that a very great 
service has been and is being rendered 
by the reinsurance companies. An in- 


case oO! 


creasing number of officials regard th 
relationship which exists between the 
originating company and the reinsurer 
as a professional one. 

Fortunately life reinsurers were not 
involved in the income 
ability benefit which has proved such a 
source of loss to direct writing com- 
panies. With double indemnity the story 
may be different inasmuch as this béne- 
fit seems to have been profitable only 
when confined to policies small in size. 
Since the reinsurers customarily receive 
only part of the larger policies, the re- 
insurance of this benefit has not been 
uniformly profitable. Current discus- 
sions seem to indicate that reinsurance 
of double indemnity will be even more 
difficult to secure in the future. The 
device of increasing the rate f the 





seriously dis- 


tor 
policies of larger amounts may be tried. 


Furnishing Facilities 
to Younger Companies 


There is every likelihood that the 
adoption of this device will not prove 
profitable as it is an axiom of the acci- 
dent and health business that only those 
bringing a greater risk than the in- 
creased premium charged will pay such 
larger charges. The result may well be 
that the business of the life reinsurers 
will be confined to life insurance. It 
may be true that it is feasible to add 
certain sales frills to life insurance poli- 
cies for small amounts. However, if the 
current experience of life reinsurers fur- 
nishes a guide, it is entirely possible that 
the issuance of policies with frills will 

(CONTINUED ON NEXT PAGE) 


Developments and Outlook in Field 
of Life Reinsurance 


By WENDELL P. COLER 





WENDELL P. COLER 


Mr. Coler, the author of the accom- 
panying article, is actuary of the Ameri- 
can Central Life of Indianapolis. For- 
merly, he was actuary of the American 
Life Convention and in that work devel- 
oped an especially broad knowledge of 
the business. He is a close student of 
the business and is always seeking to 
anticipate developments in the life insur- 
ance field. 
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in net premium arising out of the lower 
cost of an excess of loss cover as com- 
pared with specific reinsurance there is, 
of course, a large increase in net losseg 
because the company has to absorb all 
losses up to a certain amount. Usually 
there is no commission on such covers, 
so that the entire underwriting expenses 
have to be borne by the net premium 
remaining to the company after deduc- 
tion of the amount paid to the excess 
of loss reinsurer. Thus their net ex- 
pense ratio would be greater than their 
gross ratio. 


Factor of Acquisition 
Cost Is Examined 


In the case of treaty (fire) reinsur- 
ance, the commission compensation is 
usually of a flat character, seldom on 
an overriding basis. It is expected to 
cover all acquisition costs, assessments 
and taxes as a general rule. Acquisition 
costs vary, dependent. on the source, as 
for instance brokers, agency and general 
agency business. If the former is in any 
volume the average acquisition cost is 
naturally lower. It does not necessarily 
follow that the average acquisition cost 
of the gross is the same as that rein- 
sured. More than likely the latter has a 
lower cost, for the reason that on the 
less desirable classes of risks the acqui- 
sition cost is lower and it is also true 
that the net lines on such risks are lower 
whereas the reverse is true with the bet- 
ter risks at the higher cost. While some 
treaties have certain protective clauses it 
would be reasonable to suppose that per- 
centage-wise there is less of the highest 
class of business reinsured than of the 
lower classes. In other words the spread 
of acquisition cost of business reinsured 
is probably rather on the lower scale 
than otherwise, whereas the net lines 
would probably run the other way, with 
the qualifying thought that better risks 
bring lower rates and correspondingly 
lower comparative premiums. We are, 
however, speaking of costs. 

It is therefore very probable that the 
commission paid by the reinsurance 
company assuming the business very 
amply covers acquisition cost, local as- 
sociation assessments and state taxes. 
Beyond that, the ceding company thinks 
of operating expenses. Now it is clear 
that without effecting a dollar’s worth 
of reinsurance and confining its writings 
to net lines it would require all of the 
services it now maintains. None of them 
are for the exclusive benefit of the re- 
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be confined to the limits of the originat- 
ing company. This would seem to be a 
logical and very satisfactory develop- 
ment. 

Life reinsurance companies have a 
very great service to perform in furnish- 
ing reinsurance facilities to younger 
companies with small retention limits. 
Here there is the maximum opportunity 
for the professional relationship of the 
reinsurer to the client to serve, inasmuch 
as the decisions of the reinsurer on cases 
submitted facultatively will be of great 
assistance to the underwriting depart- 
ments of the small companies. Usually 
this service includes the underwriting of 
all substandard cases of the client and 
may include the reinsuring of the entire 
amount at risk. 

The future is not so clear as to the 
reinsurance of the so-called jumbo risks. 
Some think that by more intensive un- 
derwriting these risks can be selected 
on a profitable basis. However, one of 
the factors which leads to the desire to 
secure reinsurance on the part of the 
issuing company is the fact that there 
is a great saving in management costs 








1933 Edition 1933 
insurer with the exception of the rein- going 
surance department. While that may be the 
looked upon as an expense the fact re- has 
mains that it is the ability to absorb § Since 
amounts in excess of its net lines that ers | 
makes it possible for a direct writing } value 
company to acquire its net volume and As 
consequently while a reinsurance de- nado 
partment may be looked upon as a nec- requ 
essary evil and an expense, it is one of gards 
its most important assets. conce 

Judging from charts and other sources d 
of information the average country-wide tastrc 
acquisition cost of business is about 26 exces 
percent. To this should be added state § ings 
taxes averaging probably 4 percent and again 
local asSessments averaging say 3 per- § losses 
cent, making a total of 33 percent to be cars | 
covered. As suggested earlier in this is es: 
article, that the average acquisition cost § that | 
of the business reinsured is probably 9 auton 
lower than that of the net line, this total cours 
percentage seems a liberal figure. There- reinst 
fore the payment of 37.1 percent as the Qu 
average commission rate of eight exclu. J ance 
sively reinsurance companies tends to many 
show that they have not only covered and < 
the acquisition cost of the business but adapt 
also contributed 4 percent towards the many 
cost of the reinsurance departments. and b 
{ 
Ceding Companies Do eee 
Not Reinsure at Loss sure 
Consequently, on this basis, the ceding that i 
companies have not reinsured at a loss onde 
and this answers the claim made by § Must 
some executives that they are out of Up 
pocket by treaty reinsurance. All 
A glance over the loss ratio of the h 
past few years of purely reinsurance = 
companies fails to indicate any sugges- —¥ 
tion that the traffic will bear any heavier os bli 
burden of cost but on the other hand ve ‘b 
it surely indicates that the ceding com- " 
panies are getting back in the combined } “ b 
loss and expense ratio pretty close to “Wh 
every dollar they hand out. That is con- | 
siderably more than they could hope to some 
do on the basis of an excess of loss — 
cover which would exact an increasing ~ 
percentage of premiums written if the | ' — 
loss ratio grew unfavorable. This, of oma 
course, refers to a cover which would | UY 
protect individual risks and has no bear- — 
ing on a catastrophe cover. - oe 
It is therefore the opinion of the writer fine 
that the old and tried method of specific th — 
reinsurance by treaty has by no means a 
outlived its usefulness and is contribut- 
ing its full quota of assistance to ceding | Sery 
companies in meeting the burden of in- ” 
creased expenditures. 
(« 
in the handling of a jumbo policy. This th 
2 : e ag 
tends to increase the average size of the i eats 
policies issued by the company and from icwe 
the expense angle increases the profit J ‘tS!0! 
margin. So long as we persist in or are further 
compelled to retain our present system | ‘towd 
of loading, charging so much per thou- Yet 
sand regardless of policy size, it is per- J ‘nt re 
haps logical that the reinsuring company J ‘veste 
should increase its premium with policy | honest! 
size. It will thus secure a portion of J conditi 
the scving in expenses accruing to the | of the 
originating company and have it avail- | compa 
able for the excess mortality cost of the J less oy 
jumbo risk. ascend. 
In the United States there is one fat- J ance a, 
tor which has been favorable to the oremiu 
reinsurers, This is the result of the be J ance ¢ 
lief on the part of many insurance men Ff a.44) | 
a few years ago that most of the profit ies” 
in the insurance business came from the ie he 
banking side. This led to the adoption the le 
by practically all non-participating com- J 4, .., 8 
panies of the annual renewable term 4. = I 
plan of reinsurance. Coinsurance is stil pres te 
in demand from participating companies Ad 
but it is not popular with the reinsurers J). m 
Results have been two-fold: First, the i 
reinsurers have been spared the invest: that *b 
ment losses accruing in recent years — yi, | 
and, second, the originating companies | (¢ nae 
have not suffered losses which they and - 
would have suffered under coinsurance J i). 10 
(CONTINUED ON NEXT PAGE) 
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going to strike in the various parts of 
the country where tornado insurance 
has become an essential protection. 
Since this 1926 storm, windstorm cOv- 
ers have again and again proved their 
value. 

As in the 
nado covers, 
requirements 
gards assets 
concentration. 

A third and most useful form of ca- 
tastrophe reinsurance is the automobile 
excess of loss cover, protecting the writ- 
ings of the automobile department 
against unforeseen and unpredictable 
losses due to an accumulation of insured 
cars in one fire. This type of coverage 
is especially valuable due to the fact 
that most companies carry the average 
automobile line net, and so have no re- 
course to the protection of their treaty 
reinsurance. 

Quite obviously catastrophe reinsur- 
ance may, and frequently is, applied to 
many other classifications for both fire 
and casualty companies. It is readily 
adaptable to such lines as plate glass, 
many classes of inland marine risks 
and both liability and compensation in- 
surance. Naturally each of the various 
classes requires special treatment to in- 
sure the suitability of reinsurance so 
that it actually protects the contingency 
for which it was designed. 


Must Avoid Doubling 
Up of the Liability 


All catastrophe covers necessarily 
have to be well distributed among re- 
insurers whose own direct liabilities are 
not large. Otherwise a considerable 
doubling up would take place with the 
possibility, in the event of severe losses, 
that the reinsurance might be uncol- 
lectable and therefore useless. 

Whereas values have decreased and 
companies’ incomes have dropped very 
considerably in the past four years, the 
demand for catastrophe protection has, 
if anything, increased rather than de- 
creased. The enormous drop in se- 
curity values and consequent decline in 
companies’ surpluses from a market 
value point of view, has naturally 
brought about the desire on the part 
of insurance companies to protect both 
their policyholders and _ stockholders 


conflagration covers, tor- 
too, must be fitted to the 
of the company as re- 
and surplus, liability and 





ROBERT 


VAN IDERSTINE, JR. 


Robert Van Iderstine, Jr., who tells 
something about the origin and develop- 
ment of catastrophe reinsurance, in 1922 
started the Holborn agency, which is 
located at 84 William street, New York 
City. His father, at the time of his 
death, was chairman of the board of the 
American Equitable, and had _ been 
president of the Guardian Fire, which 
was an exclusively reinsurance company. 

Mr. Van Iderstine, Jr. attended Dart- 
mouth college but in the midst of his 
courses went to the war, serving with 
the naval forces. He has been in the 
insurance business 14 years, 

Associated with Mr. Van Iderstine is 
John N. Gilbert, who was born in Lon- 
don, England, and was educated at Sut- 
ton Valence school, Kent, England. He 
received his insurance training in Lon- 
don and for the past 10 years has been 
actively engaged in reinsurance in the 
United States. 








against severe unanticipated net losses. 

The suitability of catastrophe rein- 
surance to these modern conditions is 
well substantiated by the number of 
companies that have availed themselves 
of catastrophe protection. 








Services of Facultative 
Reinsurers Unappreciated 





(CONTINUED FROM PAGE 4) 


the agency field for premium income, 
the next logical step would be their con- 
version into direct writers, thereby still 
further congesting that presently over- 
crowded field. 

Yet the capital invested in our pres- 
ent reinsurance companies is honestly 
invested, is honestly administered and is 
honestly entitled to employment. As the 
conditions brought about by the growth 
of the group operation of direct writing 
companies and their resultant need of 
less outside reinsurance capacity, by the 
ascendency of excess of loss reinsur- 
ance and by the general shrinkage of all 
premium income, have affected reinsur- 
ance companies on the whole far more 
acutely and extensively than they have 
direct writing companies, the former 
can hardly be blamed for employing all 
the legitimate means at their command 
to supplement their premium incomes to 
the end that they may preserve their 
present entities. 

Admitting that the writer naturally 
has a biased viewpoint, it nevertheless 
seems reasonable to hope and expect 
that before it is too late the direct 
writers will visualize the whole subject 
of reinsurance in its proper perspective 
and in connection therewith, realizing 
the usefulness of a facultative reinsur- 


ance market under normal conditions, 
will extend a fair measure of support 
to the offices which afford such facili- 
ties while the present subnormal condi- 
tions in the business of fire insurance 
prevail. A definite turn for the better 
in the near future and thereafter a long 
continued improvement in the insurance 
business, at least from the standpoint of 
premium volume, seems inevitable and 
the facultative reinsurance market is 
now attempting, with little support 
from the majority of the direct writing 
companies, to exist through the pres- 
ent period, to the end that when its fa- 
cilities are again desired by the direct 
writers, they will be available. 
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upon the failure of the reinsurance com- 
pany. Some companies carrying small 
amounts of reinsurance have failed and 
had the reinsurance been upon a coin- 
surance basis it would have been a seri- 
ous matter for the originating compa- 
nies. Since the plans of rehabilitation 
of failed companies have usually pro- 
vided for the payment of all death 
claims, the annual renewable term re- 
insurance plan has not occasioned losses 
to the originating companies. 

The incidence of mortality among re- 
insured lives has been heavy in recent 


years due partly to the depression and 
its direct influence on mortality and 
partly to the adverse selection exercised 
by the withdrawing policyholders whose 
withdrawal is due to economic set-backs. 
Reinsurance companies have adopted 
many methods of economizing and 
changing their underwriting practices so 
that they may look forward with confi- 
dence to their ability to continue to 
afford their valuable facilities to the 
companies of the country. 
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carry catastrophe covers with different 
amounts of deductibles in the smaller 
places from the larger cities. 

Although, by and large, London 
Lloyds enjoys a monopoly in the field 
of catastrophe covers, there is a limited 
market for automobile fire catastrophe 
excess in this country. A few of the di- 
rect writing companies have been trans- 
acting some of this business. These 
covers generally undertake to pay the 
excess over a stated amount for fire at- 
tacking more than one automobile. An 
interinsurance arrangement has _ been 
worked out by about ten stock fire com- 
panies for carrying this risk. The ar- 
rangement has been successful and the 
interest on the funds that the inter-in- 
surers have paid into the pool are re- 
ported to be adequate to pay the losses. 
This is the Boston pool and W. R. 


Hedge, president of the Boston and Old 
Colony, is reported to have been the 
originator of it. 

Getting back to the subject of rein- 
surance brokers, however, in the depres- 
sion years a number of regular insur- 
ance brokers have attempted to place 
some reinsurance treaties on the side, a 
development which is naturally not wel- 
comed by the specializing intermediaries, 
but which is not feared because of the 
likelihood that it will disappear when 
business improves and the regular bro- 
kers are busy with their regular cus- 
tomers. 

Among the leading reinsurance bro- 
kers in the country are Sterling Offices, 
Ltd., and the Holborn agency of New 
York. Sterling Offices maintains head- 
quarters in London, Paris and New 
York. The office in this country is in 
charge of P. R. Willemson, who has a 
wide acquaintance both among reinsur- 
ance and direct writing people. 

The executives of the Holborn agency 
are Robert Van Iderstine, Jr., son of 
the late chairman of the board of the 
American Equitable, and John N. Gil- 
bert. 

Guy Carpenter is another well known 
reinsurance intermediary, whose opera- 
tions, however, are unique. His pet is 
the excess of loss cover, which is a thorn 
in the flesh of treaty reinsurers, inas- 
much as it is a challenge to the theory 
of treaty reinsurance. Mr. Carpenter is 
a most pleasant man, but sometimes in 
in the minds of some of the treaty re- 
insurers he takes on something of the 
aspect of a big bad wolf. 
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yre FIRST REINSURANCE COMPANY 


OF HARTFORD 


George E. Turner, President 
115 BROAD STREET, HARTFORD, CONNECTICUT 


HIS Company was the first chartered 
by any state in the United States to 


do a reinsurance business exclusively. 


Through the years it has served as a 
dependable medium of Casualty 


Reinsurance. 


Through the alternate periods of 
national prosperity and distress, it con- 
tinues to provide permanent facilities to 
those Casualty Companies which seek 
from their reinsurers something more than 


temporary expediencies. 
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